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Fiduciary Capacity 
Of Broker Sustained 
In California Case 


Must Give to Liquidator of Com- 
pany Premium Paid Him 
By His Assured 


BOUGHT OTHER INSURANCE 


Court Holds Broker Has No Right 
To Divert Funds Even Though 
Trying to Aid Assured 


Insurance Commissioner A. Caminetti, 
Ir, of California, has just won another 
victory in his interpretation of the in- 
surance code, and, according to attor- 
neys conversant with the situation, new 
law has been made thereby. The Ap- 
pellate division of the Superior Court of 
Los Angeles county on November 1 
handed down a decision upholding the 
ruling of the Los Angeles Municipal 
court in the case involving Jerry Fein- 
stein and other agents and brokers from 
whom the Commissioner sought to re- 
cover premiums paid them by assureds 
for coverage in one company and which 
were used to buy coverage in another 
company. 

The brokers solicited automobile cov- 
erage for the Angelus Indemnity of Los 
Angeles. This company was taken over 
by the Division of Insurance under a 
liquidation order. This action came be- 
fore the brokers placed the insurance. 
They then gave their clients protection 
in another company. The Commissioner, 
as liquidator, held this action was illegal 
and that the premium, less commission, 
was rightfully due the Angelus company 
liquidator, 

The case was tried before Municipal 
Judge William R. McKay, as a test case. 
Judge McKay held that the position of 
Commissioner Caminetti was correct and 
that the premiums were due the Angelus 
Indemnity. In upholding the finding of 
Judge McKay, the Appellate Division, in 
an opinion written by Judge Bishop, 
said: 

Appellate Division Opinion 

“The crucial principle governing the 
problem presented by this appeal is, in 
our opinion, correctly stated by the ap- 
pellants as follows: ‘when a broker. . . 
recelves payment on a policy from the 
assured, he receives (that portion of) it 
snot represented by his commissions) in 
nis fiduciary capacity for the company.’ 
(Perhaps to be strictly accurate, the 
words in brackets should be omitted, but 
the question is one not necessary to 
consider in this appeal.) 

We fail to see, however, any theory 

(Continued on Page 17) 
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will be made this:month, espe- 
cially by alert agents using our 
Simplified Survey and such scor- 
ing plays as “U and O,” Fur 


Floaters, or our “Campaign” Ac- 





cident Policy. 
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Mortgage on the Ranch 


“After a talk at the barn door,” writes the underwriter, 
“this rancher was just about to put pen to a $5,000 application. 
Three high-school-age children and a $2,000 mortgage on his 
ranch cleared his vision to the need. But his wife couldn't see 
it that way. Watching from the kitchen window, she came out 
and said she wouldn't have it. He'd better pay what he owed 
before he made any more debts. 


“Later, in Spring, at lunch in town, I told him the least he 
could do would be to cover the mortgage. The rancher asked 
how much $2,500 would cost. He said he guessed he could pay 
that much without her finding out. In August of that same 
year, after a fatal farm accident, his widow told me how sorry 
she was that she had not taken the insurance,—she didn’t know 
what she was going to do with a $2,000 mortgage on the ranch, 
due that fall. I told her. After searching the house over, we 
found the policy out in the barn, in the horse medicine chest. 





“She was able to lease out the ranch, and then moved to 
town and bought herself a little home, so that she could put her 
children through high school.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 


Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


























emocrats Retain 
Congress Control 
In Tuesday Voting 


Senator O’Mahoney of Temporary 
National Economic Commit- 
tee Wins in Wyoming 


HAMILTON FISH KEEPS SEAT 


Senators Radcliffe, Fidelity & De- 
posit Co., and Maloney, Insur- 
ance Agent, Win Campaigns 
The re-election of Franklin D. Roose- 
velt Tuesday carrying with it sweeping 
the 
tion in Congress of Democratic control, 


victories for Democrats and reten- 


ended one of the most exciting cam- 


paigns in the history of the country. 


It was a campaign in which insurance 
men were vitally interested and many 
of them as individuals took part in the 
campaign, the vast majority of them 
for Wendell L. Willkie. 

None of the leading insurance organi- 
zations of the country entered the cam- 
paign, their positions being that while 
most of their members left no doubt as 
to the man they wanted to win, the 
organizations themselves should not mix 
in politics. Among insurance presidents 
who took part in the campaign in their 
roles as individuals were Lewis W. 
Douglas, president of Mutual Life, and 
Laurence F. Lee, president Occidental 
Life, Raleigh, N. C. Both of them were 
active in the Democrats - for - Willkie 
organization. 


One Group Which Received Bad 
Publicity 


being 


sent out a lot of 
literature and received unusually bad 
publicity was a somewhat mysterious 
“Peoples Committee to Defend Life In- 
surance and Savings,” which had _ its 
headquarters in Philadelphia and did 
not have on its board of directors any 
life insurance company executive nor 
any prominent Philadelphia life insur 
man. It was statements made by 
that committee that the election of 
Roosevelt would endanger the insur 
ance of policyholders which were part 
lv responsible for President Roosevelt's 
charges in a Hartford speech that the 


One group which 


ance 


insurance companies were trying to 
smear hin This “committee” was a 
tacked by a number of daily papers 
which were for Roosevelt 


Senator O’Mahoney Re-elected 


One of the 
was that in 


campaigns most closel 


Wyoming, where 


Joseph C. O’Mahoney was _ re-elected 
United States Senator. Senator O’Ma 
honey is chairman of TNEC, popular] 
known as the monopoly committee, 
which completed a study of the insur 
ance business, largely life insurance, 
hearings revolving around material pre- 
sented to the committee by Sk‘ rt 
methods examining members 
insurance fraternity appearing before 
the committee caused resentment in tl 
business, especially n the part in- 


(Continued on Page 4) 
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Roosevelt’s Hartford Attack B 


Sharp Rap From Insurance 


President Roosevelt’s talk in Hartford 
last week in which he accused execu- 
tives of insurance companies of trying 
to spread fear among policyholders of 
the nation and called this campaign 
dastardly had many reperc ussions. A 
number of presidents of insurance com- 
panies gave interviews in which they 
denied the accusations of the President. 
Peter M. Fraser, vice-president of Con- 
necticut Mutual, made a talk over the 
radio in which he answered President 
Roosevelt. This talk is reproduced in 
other columns. Hartford Courant and 
a number of other newspapers printed 
editorials criticizing the President’s 
allegations. 

Alfred M. Best issued : statement to 
subscribers of Alfred M. Best Co. deny- 
ing that the companies were spreading 
information which would upset policy- 
holders. Mr. Best also said: “Policy- 
holders are safe, despite the difficulties 
created for the companies by vast Gov- 
ernment spending of borrowed money 
and other unsound and business baiting 
policies.” 

Policyholders Send Telegrams to 

General Agents 

Many telegrams were received in this 
city and elsewhere by general agents 
and companies asking if the proceeds of 
the policies were depreciated, and some 
asking satirically if their life insurance 
is safe. 

New York 


inserted by 


Times contained a large ad 
Democrats which quoted 


part of a letter written to a policyholder 
by President Perry of Massachusetts 


Mutual in which Mr, Perry told the 
policyholder he need not worry about 
the safety of his investment in insur- 


ance. 
President Roosevelt’s talk in Hartford 
which caused so much resentment among 
insurance people follows in part: 
“First of all, here in this great insur- 
ance center of the United States, there 
are people in every single one of the 
forty-eight states who hold policies in 
your insurance companies, and it makes 
me very sad to know, in view of his- 
tory and present facts, that there are 
many executives of insurance companies 
who are trying to spread fear, not just 
here in Hartford, not just here in Con- 
necticut, but among the policyholders in 
every part of the U nion. Now let me go 
back. In 1932 the insurance companies, 
and I had been in the surety business, 
and I know if you had tried to liquidate 
them they would have come out in the 
red. Why? Because the assets which 
they carried on the farms and other 
parts of the country were down at a 
value so low that they couldn’t get their 


money back. What did we do? It was 
just like that with the banks. They 
folded up before I took office. Where 


are they today? And therefore, I say 
that on the part of these men who are 
trying to instill fear, that it is the most 
dastardly and cowardly action on the 
part of any Americans I know.” 


P.M. Fraser’s Radio Talk Answering 


Roosevelt Accusations on Fear Spreading 


Peter M. Fraser, vice-president of Con- 
necticut Mutual, made this talk over the 
radio Saturday night in answer to the ac- 
cusations made by President Roosevelt in 
his Hartford address when he said life 
usurance executives were trying to fright- 
cn the public about safety of their insur- 
ance tf present administration continued 
m office: 

“I am one of those who started in this 
great Then I be- 
came an then an executive 
of the home office of one of the Hart- 
ford companies. I want to speak out to 
you and from the heart because I have 
an obligation to repay to this great busi- 
ness. That is the American Way, and 
above everything else must be pre- 
served; and, knowing something of your 
thoughts, and shag your opinion, 


| ask you to look at the record with 
me, 


industry as a clerk. 


agent and 


“The life insurance business is a great 
industry. It is pe rhaps more intimately 
associated with the welfare and security 
of American family life than any other 
industry. Upon its record during the 
past 75 years, with all the difficulties 
with which it has struggled, it has de- 
served and won, and now holds the uni 
versal respect and confidence of the 
American people. 

ver 60 million policyholders are in- 
terested in its welfare. It is the sole 
‘upport of countless widows, orphans 
= aged people. The total trust funds 
eld for the benefit of these policyhold- 
‘ts and beneficiaries exceed 25 billion 





PETER M. FRASER 


dollars, or approximately half of the 
debt of the U. S. Government. 
House of Protection 

“By virtue of the foundations upon 

which this house of protection has been 


built, and by virtue of the quality of 
management that has been applied in 


this building process, these results are 
an achievement, perhaps without parallel. 
The solidarity of the life insurance busi- 
ness is founded primarily upon the cer- 
tainty of the continuance of life of a 
large group in accordance with mortality 
tables that have been tested by long ex- 
perience. By virtue of the certainty of 
margins of mortality savings due to the 
careful handling of the business during 
the years that have passed, there is the 
power of recuperation that has carried 
the business with a minimum of failure 
successfully through this present and all 
previous periods of depression. The in- 


genuity of man has never devised a 
more secure method of providing pro- 
tection than that offered by life insur- 
ance, 


Long Time Proposition 


“In the address, from which I quoted, 


it was stated that the insurance com- 
panies, which necessarily include life in- 
surance companies, would have been in 


the red had they sought liquidation early 
in this administration. My experienc« 
has not qualified me to discuss the com- 
ment as far as surety business is con- 


rought 
xecutives 


but I do know that so far as the 
business is concerned, it is 
of the basic 


cerned, 
life insurance 
based on a syria inding 
principles of the business. 

“The assets of the life insurance com- 
panies represent, primarily, a first mort- 
gage on the essential industries of this 
country, business enterprises, homes, 
public utilities, transportation facilities, 
and all other forms of essential industry. 


At no given time could an adequate 
market be found for the liquidation of 
25 billion of assets, or any considerable 


amount, nor could it be 
done at any time regardless of what ad- 
ministration might be in office. Nor 
would there be any need for it because 
these investments are held as permanent 
investments to return income. 


portion of that 


Interest Rates Down 
“To approach the problem from the 
standpoint of liquidation at any given 
point is a failure to grasp the essentials 
of the entire picture. Insurance is a 
long time proposition, and no one is 
anxious to hasten the maturity of his 


(Continued on Page 8) 


Bayern Tells Washington Committee 
About Insurance Men for Willkie 


Herman A. Bayern, former president 
of the General Brokers Association of 
New York, and who has been engaged 
in public relations appeared before th¢ 
special committee to investigate cam- 
paign expenditures in Washington on 
November 1. He testified that life in- 
surance companies were conducting a 
drive to alarm policyholders of the coun- 
try. He said that “a certain insurance 
company had addressed and paid thie 
postage on a folder asking the election 
of Representative Bruce Barton as New 
York Senator and urg sing policvholders 
to oppose the New Deal.” He said that 
Roscoe H. Keffer, general agent of the 
Aetna Life, New York, had aided in this 
distribution and that postage had been 
paid by postage meter system. 

A couple of weeks ago when the 
“Peoples Committee to Defend Life In- 
surance and Savings” was formed in 
Philadelphia it sent out literature say- 
ing that the New Deal and its policies 
furnished a situation which gave con- 
cern to insurance agents over the wel- 
fare of the policyholders. In opposition 
Bayern formed an organization consist 


ing of half a dozen men which he called 
the Association of Past Presidents of 
Insurance Brokers and Agents and it 


attacking the 
Philadelphia 


some literature 
made by the 


sent out 
statements 
committee. 
Schaefer Discusses Bayern’s Committee 

The executive committee of the Peo- 
ples Committee to Defend Life Insurance 


and Savings does not contain the name 
of any life insurance executive. The 
only name on it pertaining to life in- 


surance is that of Ernest W. Travis, 
Youngstown, Ohio. Members are most- 
ly presidents of mutual casualty and fire 
insurance companies, the rest being prin- 
cipally bankers. An exception is F. M. 
Smalley, president of the Glens Falls 
Fire Insurance Co. 

The Hartford Courant asked Herbert 


W. Schaefer & Co., 
former president of 


W. Schaefer of H. 
New York brokers, 
the National Association of Insurance 
Brokers, to comment on the charges of 
Bayern. His views were printed on Sun- 
day. He said in part. 
“Politicians all over the 
telling the people what insurance men 
think about the continuation of the New 
Deal. Why not let insurance men speak 
for themselves? The Democratic Na 
tional Committee saw fit to release 
tain statements to the press concerning 
insurance and these statements were 
based upon the representation made by 
‘the Association of Past Presidents of 


country are 


cer- 


Insurance Brokers and Agents.’ 

‘That is indeed an imposing title, 
particularly in view of the fact that no 
one ever heard of such an organization 


a political campaign. I be 
intended to deceive the pub- 
evidence of that fact, can 
man who has ever been 
National Association 
serving on the 


outside of 
lieve it is 
lic and, as 
state that every 
president of the 
of Insurance Brokers its 


board of sponsors of the insurance club 
for Willkie 

“We have in this country 260,000 
agents and brokers. It would seem to 
be conservative to say that they average 
more than three employes each. There 
fore, there must be over a million peo- 
ple making a living in the insurance 
agency and brokerage field Are they 
willing to be socialized out of business ?” 

Gerald A, Eubank, general agent, Pru 
dential; Roscoe H. Keffer, general agent 
Aetna Life; and other general agents 
who sent out literature in the interest 
of Bruce Barton who was running for 
United States Senator, said they were 
sorry they did not get out a great deal 
more of the literature than they did. 
They were acting as individuals and not 
as official representatives of any busi- 
ness 
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Election Results 


(Continued from Page 1) 
surance agents, who felt that Gerhard 
Gesell, chief examiner of SEC, was not 
only trying to upset the agency system 
of the country, but was favoring Federal 
supervision. Senator O’Mahoney made 
a number of talks before insurance or- 
ganizations in which he denied that the 
committee itself favored Federal super- 
sion or was trying to damage the in- 
surance business in any way. His last 
talk was before the American Life Con- 
vention in Chicago last month. In that 
talk he said that TNEC had made no 
report yet. It was printed generally 
throughout the country some months 
ago that the report would be held over 
until after election. 


Radcliffe and Maloney Win 


Two United States Senators who in 
private life are in the insurance busi- 
ness were re-elected. They are George 
L. Radcliffe, first vice-president of the 
Fidelity and Deposit Co., Baltimore, and 
Francis T. Maloney, insurance agent in 
Connecticut. Mr. Radcliffe was first 
elected to the Senate in 1934. Before 
going to the Senate he was a member 
of the Baltimore Board of Liquor Li- 
censes Commission for the state of 
Maryland, was regional advisor for Pub- 
lic Works Administration in seven 
states, and was a member of the Mary- 
land State Council of Defense in the 
World War. Senator Maloney lives in 
Meriden, was mayor of that city for 
three years, was elected Congressman 
in 1932 and in 1934 was elected to the 
Senate. 


Hamilton Fish and Two M. J. Kennedys 


Are Victorious 


A number of insurance men who are 
Congressmen were re-elected. Probably 
the most exciting Congressional cam- 
paign was that of Hamilton Fish of 
Dutchess, Orange and Putnam counties, 
N. Y. Formerly captain of the Harvard 
University football team and an officer 
who served overseas with distinction, 
he is one of the most progressive and 
blunt talking of public speakers in the 
Republican party. He has been elected 
and re-elected to Congress ten times. 
He is with John C. Paige & Co., insur- 
ance brokers on lower Broadway, New 
York. 


The two M. J. Kennedys of New York 
City were re-elected to Congress. They 
are Martin J. and Michael J. Martin 
T. Kennedy, whose offices are at 230 
Park Avenue, was a State Senator be- 
fore going to Washington in 1930. He 
is one of the best known of insurance 
men in the city and uses large bill- 
boards at various thickly populated cen- 
ters of the city. Michael J. Kennedy’s 
offices are at 1775 Broadway. For fif- 
teen years he served as City Marshal. 
He was first elected to Congress in 1938. 


Bruce Barton Defeated 


Insurance men campaigned consider- 
ably for Bruce Barton who was defeat- 
ed for United States Senate by James 
M. Mead, the present incumbent. Bruce 
Barton, one of the top advertising men 
in New York, was first elected to Con- 
gress in 1937 to fill the vacancy caused 
by the death of Theodore A. Peyser, 
an agent here of the Northwestern Mu- 
tual Life. No Congressman attracted 
more favorable attention than did Mr. 
Barton. On several occasions he has 
written strong tributes to life insurance. 


Re-elect W. A. Sullivan 


William A, Sullivan was re-elected in- 
surance commissioner of the state of 
Washington. He was running against 
Fred C. Becker, Republican. Mr, Sulli- 
van was formerly president of National 
Association of Insurance Commissioners. 

Harry B. Hershey, Democrat, and who 
was with Illinois State Insurance De- 
partment for some years, was defeated 
for Governor of Illinois. 


NEW HONOR FOR STEVENSON 

President John A, Stevenson, Penn 
Mutual Life, has been elected a direc- 
tor of the Bell Telephone Co., of Penn- 
sylvania, 





DIES WHILE BEING FETED 





B. W. Helvenston, Florida Agent, 
Stricken with Heart Trouble at 
Lunch in His Honor 


Brantley Walker MHelvenston, Live 
Oak, Fla., nearly half a century a New 
York Life agent, died suddenly in Jack- 
sonville at a luncheon given in his honor 
by business associates. He suffered from 
a heart attack. 

Mr. Helvenston was Grand Master of 
the Masonic Grand Lodge of Florida. 
He was a graduate of Mercer Univer- 
sity and his early career was that of 


principal of schools. He was editor of 
a weekly newspaper in Live Oak, Fila. 
He was the oldest agent in service of 
the New York Life in the South. 


OHIO STATE APPOINTMENTS 








Lewis E. Gregory Supervisor at Cleve- 
land and H. A. Darnell General Agency 
Manager in Clarksburg, W. Va. 


Lewis E. Gregory has been appointed 
supervisor of the Ohio State Life’s 
Cleveland agency of which Carl Adams 
is manager. Mr. Gregory for the past 
eighteen months has been manager of 
the Columbus agency of Fidelity Mutual 
and before that was with the Phoenix 
Mutual Life. He is a graduate of Wes- 
leyan University, Middletown, Conn. 

Harold A, Darnell has been made gen- 
eral agency manager of the Clarksburg, 
W. Va., agency of Ohio State Life. For 
past three years he has been manager of 
Shenandoah Life at Clarksburg. He at- 
tended Northwestern University and is 
chairman of finance committee of Boy 
Scouts of America in Clarksburg area. 


NOW BANKS & TRANSUE 





Oliver M. Transue Becomes Partner of 
Rene P. Banks at Cleveland; 
Penn Mutual Agency 
Vice-President Patterson, Penn Mu- 
tual, announces that the Cleveland ter- 
ritory has been placed in charge of the 
new general agency firm of Banks & 
Transue. General Agent Rene P. Banks 
has taken into partnership Oliver M. 

Transue of his agency. 

Rene P. Banks has been Penn Mu- 
tual’s general agent at Cleveland since 
1934, before which he was general agent 
at Denver and Spokane. Oliver M. 
Transue has been a member of the 
Banks Agency since 1935. He is a grad- 
uate of Yale and attended Harvard 
Business School. 

The entire underwriting personnel and 
office organization will continue as be- 
fore. George W. Bilton of Norwalk, 
John H, Byrne and Walter E. Baker of 
Cleveland, continue as associate general 
agents, and Henrik G. Wollter of Akron 
continues as sales production manager, 
with supervision over the branch offices 
in Akron, Canton, and Youngstown, 


Manhattan Life Classifies 
Risks in Aviation Field 


Manhattan Life has announced that 
fare- paying passengers on scheduled 
flights on established airlines will gen- 
erally be given standard rates, and has 
issued for its agents a list of extra pre- 
miums required for coverage of the vari- 
ous classifications of civilian and military 
flyers. 

Where permitted by law, the company 
will issue at standard rates with any 
aviation rider any case which would 
otherwise be rated for aviation activi- 
ties. The extra premiums listed run 
as high as $25 per $1,000, aviation cases 
being considered and rated individually. 
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Brokers everywhere are saying... 


“We like your little magazine ‘Pipefuls’.” We hoped 
they would. We want “Pipefuls” to be not just a sales 
bulletin but a neighborly call once a month .. 
together in friendly fellowship. 

In “Pipefuls” you’re apt to find anything 
to sealing wax, from fire engines to the 
Timbuktu. We'll talk a little shop too—not much— 
just enough to tell you of the many ways in which we 
truly cooperate with brokers. 

Would YOU like to receive “Pipefuls?” A State Mu- 
tual General Agent will enjoy sending it to you with 
his compliments. Ask him to put you on his list. 


State Mutual Life Assurance Company 


of Worcester, Massachusetts 
INCORPORATED i814 ~ 


Rugged as New Englands Rock Bound Coast 


. a chat 


from ships 
climate at 


























THE BOSTON MUTUAL 


LIFE INSURANCE Co, 


is an old New England company 
of high character and standing, 
It is known for its conservative 
management and strength. It has 
just completed its fortieth year 
as a legal reserve company, 
e 
JAY R. BENTON. President 
EDWARD C. MANSFIELD, 
Secretary-Treasurer 
. 


HOME OFFICE 
Boston, Massachusetts 








Two Meetings Scheduled By 
New York City Association 


The Life Underwriters Association of 
the City of New York, reaching mid- 
season activity in its program, has two 
meetings scheduled for the coming week. 
President Lloyd Patterson has announced 
the program for the mass rally to be held 
Tuesday, November 12, at 2:30 at the 


the Hotel Pennsylvania. Members and 
non-members are invited to hear a dis- 
tinguished group of speakers on recent 
developments in the business and just 
what part the association is playing in 
the general picture. 

Among those who will take part in the 
program are Manuel Camps, Jr., Harper 
Dowell, chairman of the board of direc- 
tors; Ralph Engelsman, president of the 
New York State Association; Albert 
Hirst, counsel for the State Association; 
Roger B. Hull, managing director and 
general counsel of the National Asso- 
ciation; Harry E. Morrow, chairman of 
the board of past presidents; President 
Lloyd Patterson, Robert Redpath, Lester 
Rosen, George Shoemaker and Past 
President Leon Gilbert Simon. Timothy 
W. Foley is general chairman. 

Albert E. N. Gray, assistant secretary, 
Prudential, will be guest speaker at 2 
luncheon on Friday, November 15, which 
is limited to association members. His 
topic is “The Great Common Denom- 
nator of Success.” 


DAUGHTER OF W. K. WISE WEDS 


Jane Elizabeth Wise, only daughter 0 
Willard K. Wise, vice-president Prov 
dent Mutual, was married to Thoma 
Yeatts Mullen of Reading, Pa., Noven- 
ber 2 at the Holy Cross Methodist 
Church of Reading. Miss Wise 1s 4 
graduate of Hood College, Frederick, 
Md., and Mr. Mullen is a graduate 0 
the University of Pennsylvania. Mt 
Mullen is an engineer. Following the 
ceremony a reception for 400 guests was 
held at the Berkshire Country Club. A 
number of Provident Mutual represent 
tives were in the gathering. 


COMMUNITY CHEST CHAIRMAN 

John W. Yates, general agent at Los 
Angeles for Massachusetts Mutual, * 
chairman of the business division of the 
Community Chest workers. More that 
1,500 attended the first meeting of his 
division last week. 


SIDNEY B. ECKSTONE DEAD 

Sidney B. Eckstone, general agent ; 
Chicago for Manhattan Life, died sud: 
denly after having undergone an opt 
ation. 
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nnecticut Mutual 
" Appoints Dr. Gudger 


4ssISTANT MEDICAL DIRECTOR 


. tt, Medical School Graduate Ap- 
weed So fteme Office Under- 
writing Staff 


Dr. James R. Gudger, formerly with 
the Mutual Life of New York, has been 
appointed to the home office underwrit- 
‘ng staff of the Conne cticut Mutual. He 
will serve as assistant medical director. 
A graduate of the Medical College of 


1 





DR. J. R. GUDGER 


Virginia at Richmond, Dr Gudger in- 
terned at the Henry Ford Hospital, De- 
troit, For three years he was a member 
of the resident staff of this hospital and 
then went to France where he was a 
member of the house staff of the Amer- 
ican Hospital in Paris, and studied spe- 
cial courses in the medical school of the 
University of Paris. He then returned 
to. the United States for the practice 
f medicine. 

Dr. Gudger is an associate member of 
the American College of Physicians; a 
fellow of the American Medical Associa- 
tion; a member of the Medical Society 
f the County of New York and of New 
York State; and a member of the Phi 
‘hi Medical Fraternity, For four years 
has been associated in the Cardiac 
linics of the Out Patient Department, 
New York Hospital and Cornell Univer- 
sity, as well as in the Out Patient De- 
partment of New York University. 


D. C. Carver Made Manager 
Fidelity Mutual at Columbus 


Don C. Carver, recently connected 
with the Columbus, O., agency of the 
lravelers, has been appointed manager 
ior the Fidelity Mutual in that city. 
\ native of Cambridge, O., Mr. Carver 
taught school there for three years be- 
lore entering the business world as pay- 
master for the Cambridge Collieries Co., 
irom which he resigned in 1924 to enter 
the life insurance business. A unit man- 
ager, and then agency assistant, he was 
appointed branch manager in Columbus 
lor the Sun Life in 1929, and in the 
following year was made manager for 
West Virginia. In 1937 he returned to 
Columbus as manager for forty-six coun- 
tes in central and eastern Ohio. 


B. F. VESSEY APPOINTED 

New general agent for Provident 
Mutual at Minneapolis, Burton F. Ves- 
sey, has been associated with that com- 
Dany since October, 1936, after many 
years of previous life insurance experi- 
‘nce. Mr. Vessey has qualified as a 
member of the Million Dollar Round 
lable, and last year received his CLU 
esignation, 



































Whatch Al S. uirre 


Through countless generations these 


tiny creatures have been teaching an 
everlasting truth. 


At this season of the year you will 
find one eating only a portion of the 
food he forages. 


The remainder he is storing away 
against the days when the ground is 
bare. 


He knows nothing whatever about 
life insurance, but he knows that his 
cache will be his insurance against 


death. 


Your prospect may i re ee ee 
in this , a 
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D. J. Scott Retiring 
As Sun Life Manager 


GUEST AT LUNCHEON TOMORROW 





Ernest C. Hoy, Former Newark Mana- 
ger, Transferred to Important 
Chicago Branch 





Douglas J. Scott, retiring as manager 
of the Chicago branch of the Sun Life 
of Canada, will be honored at a luncheon 
in Chicago tomorrow, November 9. Ern- 
est C. Hoy, for sixteen years manager 
for Sun Life at Newark, will then be 


Bachrach 


ERNEST C. HOY 


installed as his successor in Chicago, 
one of the most important branches in 
the Sun Life organization. 

B. R. Wright, manager at Charleston, 
W. Va., is being transferred to Newark 
to take over the post vacated by Mr. 
Hoy while the vacancy created at 
Charleston will be filled by L. A. Barker, 
Jr., now agency assistant of the Cleve- 
land branch. 

E. C. Hoy’s Career 

Ernest C. Hoy became associated with 
the Sun Life of Canada as a member of 
the Vancouver sales force in 1919, In 
May, 1924, he was advanced to mana- 
gerial duties with the newly created New 
Jersey division. While in Newark Mr. 
Hoy, was prominently connected with a 
number of local insurance organizations. 
During the last few years, he has served 
as president of the Newark Life Mana- 
gers and General Agents Association, and 
vice-president of the planning commit- 
tee, Newark Metropolitan Managers As- 
sociation, besides holding a position on 
the executive committee, Life Underwrit- 
ers Association, on several occasions. 

At the outbreak of the Great War in 
1914, Mr. Hoy enlisted in the Canadian 
infantry and, at the age of 19, saw active 
service in France, where he was sta- 
tioned for three years, Early in 1917, 
after being invalided to England, he 
secured a transfer to the Royal Flying 
Corps and after a training course at Ox- 
ford was advanced to the rank of lieu- 
tenant and later captain, being awarded 
the Distinguished Flying Cross for serv- 
ices performed with his squadron. An 
unfortunate mishap to his plane just 
about this time resulted in a forced 
landing in the German lines. Mr. Hoy 
was taken prisoner and was actually in 
a prison camp at Cologne when the arm- 
istice was signed. 

Blazed His Trail 

On his return to Vancouver in 1919, 
Mr. Hoy continued to follow aviation in 
a commercial capacity and in August of 
that year made a daring flight across 
the Rocky Mountains, the first plane to 
attempt this trip either in Canada or the 
United States, According to records of 
this pioneer flight which appeared in the 


(Continued on Page 11) 
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Lawrence Priddy Has 
Retired from Insurance 


WIDELY KNOWN 


N. Y. LIFE MAN 


Paid for $6,000,000 One Year; Wrote 
Two Presidents; Headed National 
and N. Y. Associations 


Lawrence Priddy, sometimes called the 
most colorful life insurance agent in 
America, and for many years one of 
the most successful, has retired from 
life insurance. Two of his clients were 
former Presidents of the United States. 
For some years he has been spending 
part of the year at his home in Mont- 
clair, N. J., and the balance of the year 
at Miami Beach where he owns a num- 
ber of houses As he left for Miami 
Tuesday he said to the writer, “I did 
not want to leave until I had cast my 
vote for Wendell L. Willkie.” 

Mr. Priddy came North from Rich- 


mond, Va. In Virginia he was a Y. M. 
C. A. secretary. He became an agent 
here of the New York Life and one of 
the most dynamic of all life insurance 
agents His personality especially ap- 
pealed to Wall Street men and he wrote 
many of the great figures of the Street. 
He was the dominant figure for years 
in the Life Underwriters Association of 
New York, served as its president, and 
was chairman of its old business prac- 
tices committee where he waged a strong 
fight on twisting and other unethical 
practices. He became president of the 
National Association of Life Under- 
writers, and in that post traveled ex- 
tensively. He talked before many life 
underwriters’ associations, and, always 
so vigorously that he held closest atten- 
tion of audiences. 


Honored by Virginia Polytechnic 
Institute 

Lawrence Priddy is a graduate of Vir- 
ginia Polytechnic Institute, class of 1897, 
and his interest in that institute has 
tangible evidence in two buildings on 
the campus erected through his efforts. 
He was president of the Alumni Asso- 
ciation for several terms. In 1928 he 
was elected honorary member of the 
scientific honorary fraternity, Phi Kappa 


Phi. In June, 1929, he received a hono- 
rary doctors degree of commercial 
science from V.P.I. 


When he was a junior he started a 
movement for the erection of a Y. M. 
C. A. building and after his graduation 
he devoted his entire time for two years 


in raising funds for that purpose, the 
building being completed in 1899. 
Some of His Clients 
Few life insurance men could name 


as clients more distinguished national 
figures than Mr. Priddy. He wrote in- 
surance for Presidents McKinley and 
Theodore Roosevelt, prominent bankers 
such as Frank A. Vanderlip, James Still- 
man, the elder, and Charles E. Mitchell 
and he was the insurance man for prac- 
tically the entire family of Pratts of 
Standard Oil headed by Charles Pratt, 
founder of Pratt Institute. On one 
member of this family, John T. Pratt, 
Mr. Priddy paid a death loss of $750,000 
within ninety days of issuance of the 
insurance. 

Cornelius N, Bliss was another of the 
long list of prominent financial and busi 
ness figures for whom Mr. Priddy acted 
as agent and many of them have been 
close personal friends over the years. 
The largest amount of insurance written 
by Mr. Priddy in any one year was 
about $6,000,000 ; 

Mr. Priddy’s career has been packed 


with interesting experiences, some of 
them dramatic. Most difficult case he 
ever handled was in Baltimore many 


years ago when the New York Life sent 
him to that city as agency director. Soon 
after arriving in Baltimore Mr. Priddy 
attended a dinner of life insurance peo- 
ple at which the then manager of the 
Mutual Life 


undertook to do some 
kidding of the young newcomer and 
suggested that they each give him a 


Soom 


| 






AS ‘Live 
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LAWRENCE PRIDDY 


that the 
notorious 


prospect. It soon developed 
prospects suggested were 
cases that every man in town had tried 
to write and failed. One especially 
hard “nut” was the head of a Balti- 
more business concern, the largest store 
of its kind in the state employing more 
than 800 salesmen. It seems the head 
of this concern was accustomed to buy 
in large quantities at big discounts. He 
told insurance men that he would buy 
life insurance when he could buy at cut 
prices, the same as he did other pur- 
chases. 

Then, as now, there were rebate laws 
in the Maryland statutes and Mr. 
Priddy went to the Superintendent of 
Insurance with this case and he desig- 
nated a deputy to accompany Mr. Prid- 
dy, posing as an assistant. The man 
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frankly stated that he would buy insur- 
ance when he could get it at cut rates. 


Again Mr. Priddy called, this time 
taking the assistant attorney general, as 
his helper, meanwhile saying that he 
would meet any proposition that any 
other life insurance man could get him. 
On the board of directors of the New 
York Life were some prominent mer 
chants from whom the bargain house 


man bought goods and Mr. Priddy, with 
the aid of the then President John A 
McCall of the New York Life, had these 
merchants write letters to the Baltimore 
man expressing pleasure that he had se- 
lected the New York Life from which 
to buy his insurance. 

\ll these maneuvers by Mr 
were to close in on the rebate seeker 
and the strategy proved successful be- 
cause in the end he bought $200,000 of 
life insurance, paying the full premium 
The outcome was that he admitted he 
had been licked and made Mr. Priddy 
a proposition to go into his business at 
twice sum he making at the 


Priddy 


any was 
time. 
Fighter for Ethics 
\ book could be written about Mr. 


Priddy’s experiences as chairman of the 
id Business Practices Committee. He 
took this job seriously as was his habit 
with all jobs. No one was more proud 
than he was of being an insurance agent. 
He regarded insurance as the finest, 
soundest and surest prop of American 
economic life and he felt that an agent 
had a responsibility to live up to high- 
est ethics. He would spend hours in 
tracking down a rebating case and he 
was a frequent visitor to the New York 
Insurance Department where he was in- 
sistent that an agent should not be 
licensed if he were guilty of rebating 
Tried to Interview Mussolini 

Mr. Priddy has traveled extensively. 
Once when in Rome he decided that he 
would interview Mussolini. The Ameri- 
can Ambassador, a personal friend, told 
him that it was not possible at the time; 
but if he wanted to wait a month or six 
weeks it might be arranged. Priddy 


AGEN T 








November 8, 194¢ 


Se 
decided to try his luc! 
tion and he went to tl! 
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said, “But | was not ar- 
While in London 
he visited the Equitable Life of Londe 
He was amazed that the oldest insu, 
ance company in the world should hay 
been in business so long with such pie 
quarters and with so few policies beins 
written by it each year. = 


Mrs. Priddy 


Also well known to the insurang 
fraternity is Mrs. Lawrence Priddy, Rp. 
fere their marriage she was Miss Jane 
Laubscher and was his secretary at the 
time he was president of both the Life 
Underwriters Association of New York 
City and of the National Association 4 
Life Underwriters. She was exceedingly 
helpful to him in those capacities il 
was called one of the most efficient ser. 
retaries that downtown New York has 
yet seen, After their marriage she a. 
tended a number of conventions and sh 
has been hostess to a number of jnsyr. 
ance men who have visited the Priddy 
home in Miami Beach. There Mr, Prid 
dy has been a member of the Committe 
of One Hundred. 

At times Mr. Priddy was patron « 
the American Museum of Natural His. 
tory, Metropolitan Museum of Art, ani 
National Geographic Society. Among 
his close personal friends is John D 
Rockefeller, Jr. 


T- 


Gontrum Statement Refutes 
Attacks on Life Insurance 


Coming to the defense of the financial 
safety of life insurance investments 
John B. Gontrum, Insurance Commis- 
sioner of Maryland, has issued a state. 
ment taking exception to statements 
which would cause the public to become 
apprehensive of the safety and security 
of investments in life insurance. 

“The people of America need haven 
concern,” the Commissioner’s statement 
set forth, “about the safety of life in- 
surance. The companies operating 1 
Maryland have set and maintained tl 
highest standards for the safety ani 
security of their policyholders. 

“Despite substantial writing off 
many securities and lower interest rates 
experienced subsequent to the depres 
sion, the life insurance industry of t 
United States has shown a stead 
wholesome and altogether remarkall 
progress.” 


GARDINER AGENCY LEADS 





Tops All Agencies of Company in Pat 
Three Months; $1,150,000 
Ahead for Year 

The Harry Gardiner agency for tht 
John Hancock Mutual at 225 Broadway 
New York City, led all agencies of tht 
company in paid business during Aug 
September and October, The Gardintt 
agency is $1,150,000 ahead of 1939 ta 
the first ten months in Ordinary bis 
ness. 

Mr. Gardiner, who will mark i 
forty-sixth anniversary with the Jot 
Hancock in December, has been 4 gt 
eral agent in New York since 1921. #5 
associates in the agency manageme? 
include Edwin J. Allen, Harold G. Prats 
Joseph D. Murphy and A. Rober! 
Jacobs. 


W. L. BURRUSS, RICHMOND, DIB 

W. L. Burruss, 57, former managet 
Richmond, Va., for the Shenandoah L* 
of Roanoke, died last week at his r 
in that city. Because of failing healt 
he retired a year ago as manager Ol" 
Shenandoah, though he continued ™ 
the company as an agent. 
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Wertimer Agency Has 
Anniversary Dinner 


MANY ATTEND BUFFALO EVENT 


tarted From Scratch and Was 
f Prudential’s Early Ones; 
Some of Guests 


Agency S 

One o 
The fiftieth anniversary of the Wer- 
timer agency of the Prudential in Buf- 
flo, N. Y. was the occasion of a din- 
oo i the Hotel Statler that city on 
Friday night of last week. The agency 
was founded by the late Henry Wer- 
timer and for years has been managed 
by Sidney Wertimer, his son. Sidney 
Wertimer is one of the leading insur- 
ance men in the state and is a a 
president of the New York State Life 
Underwriters Association. 

From the Prudential home office came 
George H. Chace, vice-president; A. E. 
N. Gray, assistant secretary; and Theo- 
dore D. Miller, supervisor. Others from 
the Prudential who came to the dinner 
included managers Frank Bs Klingbeil, 
Detroit; William S. Tiffany, Scranton, 
Pa.; Harold C. Batty, Rochester; and 
Marcus R. Mabee, Albany ; and Harold 
S Slesnick, Buffalo superintendent. \ in- 
cent B. Coffin, vice-president Connecti- 
cut Mutual; and Harrison :. — 
vice-president serkshire, representes 
other life companies head offices. New 
York group included Ralph G. Engels- 
man and Lloyd Patterson, president of 
the state and New York City associa- 
tions respectively ; Julian 5. _ Myrick, 
Mutual Life; Clancy Connell, Provident 

al. ; ? 
gy eval other guests were F. H. W en- 
ner, Connecticut Mutual, if tica ; Warren 
M. Smith, New York Life; Clay Hamlin, 
Mutual Benefit; Arthur L.. Beck, 
tional Life of Vermont; F. A. G. 
rill, State Mutual, Buffalo. 

’ “Tribute by George H. Chace 

Vice-President Chace told of the early 

history of the company. It was founded 
in 1875, writing Industrial insurance, and 
eleven years elapsed before it felt strong 
enough to write Ordinary, too. It was 
the late John B. Lunger who prevailed 
upon the then president, John F. Dry- 
den, to have the company undertake 
writing of Ordinary. First five Ordinary 
policies were taken by officers and di- 
rectors of company. First application 
for Ordinary written by a field man was 
by an Industrial agent in Buffalo | in 
1886. In 1886 a separate organization 
for Ordinary production was established 
at the head office, and in December, 
1888, the first general agency was given 
to a man named Brindley in Newark. 
During the several months which fol- 
lowed general agency contracts were 
given to local men who became nucleus 
f home office Ordinary agency. One ol 
the earliest contracts was that of Henry 
Wertimer. Mr. Chace praised the cour- 
age of Henry Wertimer based on his 
early faith in life insurance and the 
company; and described him as a man 
f character and unusual ability. He was 
a fine picker and trainer of men, and 
Mr. Chace mentioned a number of Wer- 
timer alumni who later became general 
agents, 
Albert E. N. Gray, Vincent B. Coffin, 
Ralph G. Engelsman, Harrison L. Am- 
ber, Julian S. Myrick, Frank H, Wen- 
ner, F. A. G. Merrill, Marcus R. Mabee 
and some of the other guests paid trib- 
ute to Sidney Wertimer and what he 
has done in the interest of insurance. 
In their talks Mr, Mabee represented 
the Prudential managers; Mr. Merrill 
the Buffalo insurance fraternity; Mr 
Engelsman the state association of life 
underwriters; Mr. Coffin and Mr. Am- 
er head offices of other companies. 

Mr. Wertimer told some stories of 
carly days in the agency and how it 
Started fre m scratch, } le became an 
agent while in college. He became a 
Partner of his father twenty-five veacs 
ago. Agency has a total of $40,000,000 
on the books, Assistant managers are 
wer H. Burkhardt and Daniel P. 
eye Latter made a talk at the 
f giving the agency’s own estimate 


iNa~ 


Mer- 





Of the Manager, 


R. C. Frasier and Sol Sackheim 


Schwemm Agency Supervisors 

Earl M. Schwemm, CLU, agency man- 
ager of the Great-West Life in Chicago, 
announces the appointment of Sol Sack- 
heim, CLU, and R. C, Frasier, CLU, as 
agency supervisors. These promotions 
are the result of the promotion of C. B. 
Devol, Jr., CLU, former agency super- 
visor, to branch manager of the Great- 
West Life branch in Grand Rapids, Mich. 
3oth Mr. Sackheim and Mr. Frasier 
have been successful personal producers. 
Previous to Mr, Frasier’s appointment 
he was brokerage manager of the Chi- 
cago office. Mr. Frasier will give some 
time to brokerage business, but -as a 
result of his appointment, R. L. Simp- 
son has been named brokerage manager 
and will have charge of this department 
of the Great-West Life in Chicago, 


The Schwemm agency is now also 
developing northwest Indiana. Mr. 
Schwemm has appointed W. R. Ford 


as district manager of that terriory. 

The Chicago agency held its annual 
Kall dinner-dance on October 30 at the 
IXdgewater Beach Hotel. Party was held 
in honor of Mr. and Mrs. C. B. Devol, 
Jr, as a farewell to them before Mr. 
Devol took up his duties as manager in 
Grand Rapids. 
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Telephone WHitehall 4-3151 
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70 Pine St., New York 








25 YEARS WITH METROPOLITAN 

Daniel J. Blum, manager of the Palmer 
district of Metropolitan Life, was hon- 
ored by 125 colleagues and friends at a 
dinner in Springfield, Mass., October 29, 
celebrating his twenty-fifth anniversary 
with the company. 

Mr. Blum joined the company as a field 
clerk in Derby, Conn., in 1915. He be- 
came agent in Derby in 1917 and deputy 
superintendent in 1920. In 1922 he took 
over the Stamford (Conn.) agency and 
was made assistant manager in 1924 and 
in 1928 was sent to Palmer as manager. 








HILE AMERICA PREPARES to 

defend herself, all signs 
point to record levels for all in- 
dustries within the coming year 
—and probably to boom condi- 
tions for the next two or three 
years. 

Agents and brokers anxious to 
reap full benefit from this condi- 
tion will find the facilities of the 
Berkshire Life and its General 
Agents a real aid in actively 
soliciting business life insurance. 


The Life Insurance Agent can 


play his part as “Defender of 
Business,” by seeing that the key 
man in each important industry 
in his community is fully and 
adequately protected under a 
modern, liberal Berkshire Life 
policy. 


Our general agents are well 


qualified to handle all agents and 
brokerage lines. NOW is the 
time to discuss available con- 
tracts with any one of them. 


G oy fp any B E R KS H } R E Associate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


F. H. RHODES, President 


PITTSFIELD, MASS. 





D. A. Rogers Named Head Of 
Canada Life’s Hawaii Branch 





DONALD 


A. ROGERS 


Canada Life has announced the ap- 
pointment of Donald A, Rogers as man- 
ager of the life department of the Bishop 
Insurance Agency, Ltd., the agency which 
handles Canada Life affairs in the Ha- 
waiian Islands. 

Before this promotion, Mr. Rogers 
had served since 1938 as superintendent 
of agents at Hawaii, 


HOSPITALIZATION ADDED 


Western & Southern Life Makes Pro- 
posal to Agents and Employes Sup- 
plementing Its Pension Plan 
Western & Southern Life has offered 
its agents and home office employes an 
optional hospitalization plan in addition 
to the pension and disability plan now 

in operation. 

Under the proposed plan, if 90% of 
the field and home office representatives 
vote to accept it, they will be eligible 
to receive up to seventy days of hospitali- 
zation at $4 a day, plus charges up to $25 
for anesthesia, operating room costs and 
X-ray treatments, and a surgical fee up 
to $150. 

Employes making less than $25 a week 
will be given hospitalization without 
charge, and those making from $25 to 
$30 weekly would pay 5 cents a week in 
dues. Maximum monthly payment is to 
be 65 cents a month, covering employes 
making up to $4,200 annually. Officials 
of the company earning above that 
amount will not be eligible. 

The plan is offered by the company 
to 2,200 agents in eight states and 800 
home office employes. Announcement 
of the plan was made by Charles F. 
Williams, president of the company, at 
the Western & Southern Legion dinner 
October 26. 


KNIGHT AGENCY BUSINESS 

The Charles B. Knight Agency, Inc., 
general agents for the Union Central 
Life in New York City, report paid-for 
business during October of $1,488,588. 
Total paid-for for the ten months of 


1940 is $13,615,400. 
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Crofoot Advanced By GREAT NORTHERN MEETING a 


Connecticut General 


IS WASHINGTON, D. C., MANAGER 


Former Home Office Agency Assistant 
Succeeds Armand Durant in 
Washington Office 


Jack F, Crofoot, agency assistant in 
the home office of Connecticut General 
for the past three years, has been ap- 
pointed manager of the Washington, D. 
C., office of that company. He succeeds 





JACK F. CROFOOT 


Armand Durant, who is resigning as 
manager to devote his entire time to 
personal production for the Connecticut 
General. 

Mr. Crofoot was graduated from the 
University of Pennsylvania in 1928. Pre- 
vious to joining the Connecticut Gen- 
eral’s Philadelphia office in 1932, he was 
in the investment business. After sev- 
eral years’ experience in personal solici- 
tation and’ management work he was 
transferred to the company’s Chicago of- 
fice as assistant manager, In 1937 he 
was brought to the home office as agency 
assistant. 





CLU WORK IN FRENCH 

French-speaking life underwriters of 
Canada now can study most of the work 
for the first-year CLU exams in trans- 
lations of the original textbooks. The 
Life Underwriters Association of Cana- 
da has done much of the work, and 
expects to extend the work so that by 
next year all the bulletin and question- 
naire material constituting the first- 
year course will be available in French. 
Underwriters in French-speaking sec- 
tions will be able to prepare themselves 
for the first-year CLU examinations 
without using any English texts or 
bulletins. 


HEADS COAST ACTUARIES 


Arthur W. Havens, supervisor of the 
mathematical division of the Pacific Mu- 
tual Life, was elected president of the 
Actuary’s Club of the Pacific at the Fall 
meeting of the association at Del Monte. 
He has been in charge of programs dur- 
ing the past year. 





POLICY LIMIT LENGTHENED 

General American Life of St. Louis 
announces that home purchasers’ insur- 
ance policies will be issued to protect 
an indebtedness for as long as twenty- 
five years, because of the trend toward 
longer financing periods. The limit for- 
merly was fifteen years. 





Frank L. McFarlane, CLU, special 
agent for Aetna Life at Cleveland, will 
address the November 14 meeting of 
the Pittsburgh Life Underwriters Asso- 
ciation. 





Indiana State Supervisor Songer 

Arranges Gathering; Company’s 

New “500” Series Explained 

Representatives of Great Northern 
Life in Indiana assembled in Indianapolis 
last month for a meeting under sponsor- 
ship of Carl Songer, state supervisor. 
The home office was represented by E. 
H. Ferguson, assistant secretary of the 
company and president, National Acci- 
dent & Health Association, who ex- 
plained the improvements in the com- 
mercial accident and health line of the 
company brought about by the introduc- 
tion of the new “500” series. 


INDEPENDENCE SQUARE 


THE HOME LIFE INSURANCE CO. of AMERICA | 
PROTECTS THE ENTIRE FAMILY | 


Home Life agents are equipped to serve every need for life 
insurance. Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 
Basil S. Walsh Bernard L. Connor John J. Gallagher 


President Secretary Treasurer 


PHILADELPHIA, PENNA, 














Many of the more than thirty field- 
men present already had qualified for ) ‘ - 
the “500” series sales book by sending F R dio aik 

: + c 
to the company completed question- raser s at 
naires covering the series. The sales (Continued from Page 3) 
book is given free of charge by Great 
Northern Life to any agent who satis- 
factorily answers the questionnaire. In 
addition to charts dealing with the 
y ececcity . : e a ° 
oe _and agg - —- and period of time. 

€ n insurance, the sales Doo con- “Throughout this depression period, there 
tains sheets which illustrate not only has been no indication that the companies were 
each policy but each monthly indemnity not altogether able to meet their obligations 
in which it is sold ‘ currently and in the future, according to the 
wilh ¥ terms of their contracts. Certainly = is true 
: of all of our Hartford companies, and any im- 
= M. McCarten has retired after plication to the contrary “— ite = oo 
el teen year ag 1. “Most of you know the difficulties tha 
om dist y ee ae of the Hamil beset both banks and insurance companies dur- 

n district branch for the London Life ing the past few years with respect to mak- 
at Toronto. ing investments which provide an adequate 


contracts either by death or otherwise. 
The investment policy of every insurance 
company is designed to provide funds to 
meet obligations as they fall due over a 














MEETING CONDITIONS! 


John was a young man of 30, with three children. 
John and his wife spent hours thinking just how a 
mortgage of $5,000 could be paid should they pur- 
chase their much-desired family home. John also 
worried as to what would happen were his $200 
a month income to cease through accident, sick- 
ness or premature death. “Life Insurance?—Yes, | 
but how can I on my present income?” 





To meet such family requirements The Midland 
Mutual Life Insurance Company recently intro- 
duced a Family Maintenance policy issued on 
10, 15 and 20 year plans. This policy pays, begin- 
ning at death of the breadwinner occurring any 
time within the period chosen, a monthly income 
to the family for the full period of 10, 15 or 20 years, 
depending on the plan selected; and one month 
following the last of these monthly payments the 
policy pays to the widow a cash lump-sum equal 
to the full face of the policy. This is to guarantee 
her personal independence when the children cre 
grown. 


Meeting conditions that exist in the everyday life 
of those about us is the responsibility of life insur- 
ance. The Midland Mutual Life meets these 
conditions. 


THE MIDLAND MUTUAL 








LIFE INSURANCE COMPANY 
Columbus, Ohio 
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return. Reference was made to the banks an 
how in 1932 they had folded up. You pm: 
recall that on January 1, 1932 the sayin. 
banks of this city were paying interest on ¢, 
posits at the rate of 442%. Today the cy. 
rent rate is 2!2%, a reduction of 44% fren 
the rate paid in 1932. Think of what this hs 
meant to countless people throughout this ¢it 
and state who have had to sit by and wate 
this continued reduction in interest rates, Per. 
haps many of them are entirely dependent upor 
the return that they receive on these saying 
accounts. “d 

“On January 1, 1932 the life insuray 
companies were generally paying on the ayer. 
age of 4.8% on the proceeds of policies an 
dividends left with the company at interes: 
Today that rate has been reduced to where y 
are paying approximately 312% or a redy. 
tion of 27%. This is a situation over whi 
the life insurance companies had no: control 


Reason for Cost Rise 

“As a result of the unemployment of labo; 
and the unemployment of capital, and the cop. 
cern and apprehension attaching to investmen: 
and the tremendous burden of taxation, 
rates of interest on invested capital have bees 
depressed to the lowest level in history. This 
w.ll give you some idea why there has bee 
a general increase in the cost of life insurance 
_ “The power of every life insurance compar 
in the Hartford area to pay every claim whe 
due, survive and recuperate from the ill effec 
of the past eight years, has not been ¢ 
pendent upon what the Federal Government ha 
or has not done in the agricultural field, by 
has been due to a long-time sound investmen 
policy. As of December 31, 1932, for instances 
only 12% of the assets of the five Hartfor 
life insurance companies was invested in farr 
loans, and less than 3% in foreclosed farm red 
estate, 

“Hartford insurance companies have been j 
the business for a long time, some of them for 
over 100 years. The record they have mad 
in this long and honorable history is not : 
matter of chance, but the result of fidelity t 
trust, honorable dealings and sound judgment 
It has been made possible by the effort of the 
citizens of Hartford who have served for: 
century in the management of these companies 
_“As one coming into this city from the out 
side only ten years ago, I can appreciate th 
devotion to a trust perhaps better than others 
who have been fortunate enough to have z 
ways lived here, 

Cites Local ‘Stake’ 

“The assets of the Hartford life insurance 
companies alone, by their last statements 
amount to over two and a half billion dol 
The outstanding life insurance in force amounts 
to 12 billion dollars. The home office employes 
of the life imsurance companies in Hartford 
are close to 10,000 in number, with an aver 
age monthly payroll of one and a half millions 
and we pay taxes to the State of Connecticut 
in excess of two millions. Those of my liste 
ers who are in any way connected with any 0 
these great institutions have just as great 4 
stake in the success of these companies as! 
lave. 

“We all know that during the heat of politica 
campaigns statements are often made that at 
not well thought out. Such was the case # 
Wednesday of this week. The citizens of Hat 
ford who make up the personnel of these 
Stitutions have every reason to be proud i 
them and the part that they have played « 
making them the great financial bulwark ti 
they are. They have every right to defen 
their companies in the face of unsound ct 
cism. 

“It is unfortunate that the words of tt 
Chief Executive were immediately publicized © 
the far corners of every state of the Us 
There is little chance that any words ot 
fense will ever seek out and overcome the 
age that has already been done. By Ameri 
tradition, it is considered that the ends of jt 
tice are best served by an accumulation of 
facts, the application of the law, the elim 
tion of misleading generalities and the lay 
of the charge. In this instance the_ progit®* 
seems to have been reversed, that is, the chat 
has been made, cloaked in generalities, and & 
assembly of facts has been left for some futut 
time. ' 

“Hartford is still the insurance center ® 
America. It is one of the fair cities m™’ 

A; 
great land, and each of us should work @ 
gently to preserve its reputation. You se 
have no concern over the stability of our 0 
panies, nor was there any neal for help " 
1932. I am proud to work hand in hand Ww 
my contemporaries who head up those great ® 
surance companies and to be associated = 
those people who daily play such an impor® 
part in the home office organizations with # 
enthusiasm and interest which has always 
a revelation and inspiration to me. , 

“Instead of spreading any gospel of feat, ' 
can assure you that the executives of the Hitt 
ford companies have faith in the Amen@ 
people regardless of the outcome of any - 
tion, no matter how bitterly fought.” 
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Kohn Public Relations 
Man for Security Mutual 


) 











S. KOHN 


ROBERT 


Robert S. Kohn has been appointed 
director of public relations by Security 
Mutual, Binghamton. He has had a 
varied experience, having been in news- 
paper work for more than eight years 
with the Post-Standard in Syracuse and 
the Binghamton Press. He gained a 
reputation as a writer on public affairs, 
legal and business topics. In his asso- 
ciation with the company, Mr. Kohn 
will also assume editorship of its house 
organ, The Roster. 





IDA CAROLINE CRANE DEAD 





Former Employe of Prudential Joined 
Company in 1879 When It Was 
Housed in Two-room Office 
Miss Ida Caroline Crane, one of the 
Prudential’s first employes, died October 
20 at her home in East Orange, N. J., 
age 81. She was retired March 1, 1926 
after being with the company for forty- 
six years. About 100 officials and em- 
ployes of the Prudential attended her 

funeral. 

When she went to work for the com- 
pany it had been in operation for four 
years and had a two-room office. That 
was December 15, 1879. Miss Crane 
worked in several departments and was 
considered an authority on insurance 
office details. She was one of the few 
employes who reported for duty the day 
of the blizzard in 1888. She reached the 
office at noon, a nephew having drawn 
her part of the way on a sled. When 
she was retired in 1926 the late Edward 
D. Duffield, president of the company, 
officiated at farewell ceremonies in his 
office. 





BURKE BAKER RE-ELECTED 

Burke Baker, president of the Sea- 
board Life of Houston, was re-elected 
president of the Texas Association of 
Life Insurance Executives at the recent 
annual meeting. 





Frank P. Powers, banker-agent at 
Mora, Minn., has been elected president 
of the Farmers Home Mutual, to suc- 
ceed the late D. P. O’Brien. 





Cyrus Falconer and Louis J. Teall dis- 
cussed “Advantages of Single v. Annual 
Premiums” before the Buffalo Life Man- 
agers Association yesterday. 





Herbert Bartholdi, Minnesota Mutual, 
and Walter Wheeler, Northwestern Na- 
tional, are chairmen for St. Paul and 

linneapolis respectively of the Twin 
City Home Office Life Club. 


T. I. PARKINSON SPEAKER 

Thomas I. Parkinson, president Equi- 
table Society, attended the sixtieth an- 
niversary celebration of Edward A. 
Woods Co., general agent for the com- 
pany in Pittsburgh. While in that city 
he addressed a luncheon meeting of the 
Chamber of- Commerce. 


STOCK TO SPEAK AT BOSTON 

The Boston Life Insurance and Trust 
Council will hear. David Stock, New 
York tax specialist, the evening of No- 
vember 12 speaking on “Recent Devel- 
opments Relating to Estates, Trusts and 
Insurance.” The talk will be followed 
by a question and answer period. 





WOODS CO. 60 YEARS OLD 

The Edward A. Woods Co., Pitts- 
burgh, is sixty years old. At its anni- 
versary dinner November 1, attended by 
470, President Parkinson of Equitable; 
Merle Thorpe, editor of Nation’s Busi- 
ness, and W Duff, president of 
agency, talked. 


G. F. KUNKELMANN HONORED 

George F. Kunkelmann, retiring as 
superintendent of Pittsburgh District 3, 
Prudential, after forty years with the 
company, was guest of honor at a din- 
ner last Friday, November 1, given by 
fellow superintendents in the city and 
attended by several company officers. 





DINNER FOR H. D. HIGMAN 
H. D. Higman, Chicago, who retired 
November 1 as associate general agent 


for Connecticut Mutual, will be given 


a dinner by the company November 13. 
Mr. Higman was in life insurance for 
forty-five years, most of that time with 
the Connecticut Mutual. He was con- 
nected with the Charles J. Zimmerman 
agency. Peter M. Fraser, executive vice- 
president of the company, will be in 
Chicago for the occasion. 





The annual meeting for sales repre- 
sentatives of the Fidelity Life Associa 
tion will be held in Chicago December 
16 and 17. 








FeV inipnty? 
ht a 


Office building will rest. 


This photograph, taken in January, 1940, 


shows the reinforced concrete basement walls 
rising from the huge foundation block upon 
which New England Mutual’s new Home 


with New England Mutual 














not enough. 





Reinforcing YOUR Equipment 


Life underwriters who are intent upon suc- 
cess often find that their foundation course of 
training . .. even one as outstanding as New 
England Mutual’s Career Underwriting ... is 


Their mental equipment must be supplemented 
and reinforced constantly if they wish to build 
for the future. To encourage and assist their 
representatives to keep abreast of modern trends, 
New England Mutual is this fall inaugurating a 
course in advanced underwriting. 

A sound, constructive approach to tax and 
estate problems, business insurance, etc., is es- 
sential. With many of its specialists already ac- 
knowledged ‘leaders in these technical branches, 
the same opportunities will now be opened to the 
considerable percentage of the Company’s field 
organization which is known to be capable of 
rendering this exacting type of service. 

This is another phase of Company coopera- 
tion which also insures the most effective presen- 
tation of New England Mutual’s remarkably 
liberal* policy contract. 


* For instance, insured may convert to a higher premi- 
um form simply by paying the difference in the reserve. 





























New ENGLAND MUTUAL 
Life Insurance Company of BOSTON 


Greorce WILLARD SMITH, President 








* FIRST MUTUAL LIFE INSURANCE COMPANY CHARTERED IN AMERICA * 
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Engelsman Looks Into 
Future of Insurance 


MORE DIVERSIFIED DIRECTORATE 


Also Favors Companies Planning For 
Farm and Home Ownership Help; 
More Health Research 


President Ralph G. Engelsman of the 
New York State Life Underwriters As- 
sociation had as topic of address he 
made at the Jamestown, N. Y., meeting 
of that association last week “Life In- 
surance Looks Ahead.” He had several 
suggestions to offer. One of them was 
that the business should bend every 
possible effort to introduce a simple 
course on life insurance into our Junior 
and Senior High Schools. The Huebner 
Foundation will eventually result in more 
competent teachers being available for 
the colleges. However, it is also impor- 
tant in his mind that the students’ lower 
schools also have some fundamental 
knowledge of life insurance which may 
some day have an important bearing on 
their personal economic life as consum- 
ers. All mysteries surrounding life in- 
surance should disappear, he said. 

Among other suggestions he 
were these: 


made 


Would Broaden Types of Directorate 

“IT believe, assuming men and women 
of experience and management capacity 
can be found, that all classes of people 
should be represented on the board of 
directors of the companies. On the 
board of every company I think,. for 
instance, there should and will be several 
policyholders—a woman, a man repre- 
senting labor, one industry, the farmer, 
and the professions. In this way the 
needs and views of all policyholders may 
be better understood, represented and 
acted upon. 

“T think, too, that because of the scope 
of the life insurance companies geo- 
graphically, there should be regional ad- 
visory boards, who in turn report to the 
central official board of the companies 
on matters pertaining to their respective 
regions. In this way there would be 
more outlets for service, and more per- 
sonal interest in the respective commun- 
ities than under the present system. 

Research and Health 

“T believe that the life insurance com- 
panies can render great service to the 
public by establishing regional or nation- 
al research health bureaus. By the use 


of the vast amount of material which 
filters through our actuarial, medical 
and underwriting departments, it is un- 


doubtedly possible for the companies to 
organize, either individually or collec- 
tively, laboratories which will be able 
to present to the public, policyholders 
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and the medical profession such statis- 
tics and conclusions that would lead to 
new methods and ideas and tend to in- 
crease the effectiveness and length of 
life. 

Farm and Home Owners Help 

“T believe that the life insurance com- 
panies, with the experience they have 
had with the financing of farms, homes 
and real estate over a long period of 
years, could do much, by a careful an- 
alysis of these experiences, to develop 
plans which will be of distinct help to 
the farmer and the home owner. I re- 
fer to some clear-cut method by which 
the company will combine the financing 
of a farm or home with some new type 
of mortgage which will provide for the 
amortization of the loan and carry in- 
surance protection over that period. This 
has been attempted successfully already 
but such type of coverage can be per- 
fected. 

“T also believe that the companies in- 
dividually or collectively can and will 
plan for housing projects on a national 
scale, even to the extent of the develop- 
ment of new and planned communities 
of the type of those described in the 
General Motors exhibit at the World’s 
Fair. Much of the idle cash now in 
the companies’ tills could be used, with 
the proper guarantees by government 
for such projects. Fantastic, perhaps, 
but still within the realm of possibility— 
certainly worth while looking into. 

New Plans to Cover Needs of Women 

“I think the life insurance companies 
will, in the future, develop new forms 
and policies to better cover the needs 
of the public. The best illustration of 
that thought perhaps was the introduc- 
tion of the Family Income policy. 

“I think that the creation of new 
plans may be specifically applied to the 
problems of women are of vital impor- 
tance, and must be given consideration. 
Their business careers are, for the most 
part, short-lived, but I feel they need 
and would be interested in some plan 
for saving over a short period of years, 
which plan, in turn, would give them 
some security and be helpful later on in 
their lives, when they are married and 
need funds for emergencies. 

“The whole family unit has a need 
for life insurance, and probably in the 
future there will be a plan devised to 
protect the whole family on one form. 
For instance, a suggestion has been made 
recently that it may be possible to in- 
sure the breadwinner for an amount that 
will provide an income sufficient to take 
care of the children until they grow up, 
but also provide some form of insurance 
on the wife, who is definitely an eco- 
nomic factor in the family, should she 
predecease the wage earner. 

“There is a need for providing some 
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plan which will coordinate the provisions 
automatically provided for in the Social 
Security Act with the private plans that 
men may have. 

“Careful analysis, sound thinking, will 
bring new contracts, new forms of life 
insurance to the people. 

“I believe that competition on such 
new ideas is important, and that each 
company should have its own research 
and planning department which will de- 
velop these ideas—and actually compete 
for the public’s support of that particu- 
lar company. More competition, based 
on better service, will be a healthy thing 
for the public, the companies and the 
agent. 

Agency Compensation 

“Life insurance must also provide for 
its agents the very things it preaches— 
a simple, easily understandable compen- 
sation and pension for old age. 

“Every company must organize on 
some budgetary basis in order to pro- 
duce insurance at the lowest possible 
cost for the public.” 


TORY IS SUN LIFE MANAGER 

James M. Tory, CLU, has been ap- 
pointed manager of the Toronto Queen 
branch of the Sun Life of Canada. A 
graduate of the University of Toronto, 
Mr. Tory has spent his entire business 
career with the Sun Life, having joined 
the company in 1926. 

In 1934 he was promoted to the post 
of agency assistant of the branch of 
which he now is manager. He is the 
son of John A. Tory, a director of the 
Sun Life. 
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Taree Agencies Given 
Plaques by Home Life 


REWARDS FOR AGENCY BUILDING 
Prizes for Third Quarter Awarded to 


Ramsey, Simons and Joseph 
Agencies 


Home Life of New York has awarded 
agency building plaques for the third 
quarter of 1940 to the James F. Ramsey 
agency, Chicago; Russell M. Simons 
agency, New York, and the A. G. Joseph 
agency, New York. Plaques were given 
for quality organization, quality busi- 
ness, the best record on the basis of 
consistent producers, and for new or- 
ganization. 

The Ramsey agency, Chicago, won 
plaques in two classifications—quality 
business and new organization, The 
Ramsey agency had the greatest pro- 
portion of representatives producing at 
the rate of $150,000 annually, excluding 
Term insurance, The third quarter 
award is based on the nine months’ 
record ending September 30. The Ram- 
sey agency also won the award for add- 
ing the greatest number of new men to 
the agency during the third quarter. 
Close in the latter race were the Adolph 
R. Klein agency, Chicago, and the A. 
G. Joseph agency, New York. 

The Simons agency, New York City, 
continues for the second successive quat- 
ter to score the highest standard meas- 
ured by the quality efficiency ratio on 
new business submitted. This standing 
is determined by a twelve months’ rec- 
ord—the period ending September 30, 
1940. Three agencies that made a race 
for the award were the Leo Minuskin 
office, Paterson, N. J.; Patrick H. Yeo- 
men agency, Baltimore, and the Charles 
A. Finley agency, New York City. 

The consistent producer’s plaque went 
to the A. G, Joseph agency for having 
the greatest number of men paying for 
some business, excluding Term, each 
month for the quarter closing September 
3. The Holleman agency, which won 
during the first quarter, was a close sec- 
ond followed by the Barry agency 0 
Jackson, Miss., and the Sutherland agen- 
cy of Detroit. 


GROUP POLICY FOR SCHICK 

More than 700 employes of the Schick 
Dry Shaver, Inc., are benefited by 4 
Group life policy, nearly $1,000,000 in 
volume, written by the Equitable So- 
ciety. The Schick company is payilé 
the entire cost of the Group Life pro- 
tection, and will contribute one-third 0 
the cost of Group hospital expense insur 
ance for employes and their dependents. 
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Connecticut Reports 
On Life Transactions 


AMOUNT OF POLICY REDUCED 








Domestic Companies Wrote 18.83% of 
All Ordinary in That State Last 
Year; Standing of Carriers 





A summary of the Connecticut Insur- 
ance Department’s annual life insurance 
report issued by Insurance Commissioner 
John C, Blackall shows a further sharp 
decline in the average size of life poli- 
cies written in Connecticut during 1939. 
The average Ordinary policy written in 
Connecticut during the past year was 
$1,606, compared with $2,079 in 1938. The 
number of Ordinary policies issued dur- 
ing 1939 was 82,093, an increase of 20,813 
over 1938. New Ordinary issued in 1939 
totaled $131,838,774, compared with $127,- 
377,948 in 1938. 

The ten companies which did Group 
business in Connecticut in 1939 wrote 
$55,004,263 in new insurance, an increase 
of $8,858,722 compared with 1938. Group 
insurance in force in Connecticut in- 
creased during the year from $248,398,- 


705 to $270,987,177, of which amount 
$165,848,679 was in Connecticut com- 
panies, 


Industrial Writings 


New Industrial (no Connecticut com- 
pany writes this class of business) is- 
sued in Connecticut in 1939 amounted 
to $46,331,905, compared with $70,757,278 
in 1938, a decrease of 34.5%. The aver- 
age policy was for $360. 

Life insurance of all kinds written in 
Connecticut in 1939 totaled $233,274,943, 
compared with $244,280,767 in 1938. The 
Connecticut Department’s report covers 
the 1939 underwriting and investment 
experience of the forty-nine life com- 
panies licensed in Connecticut at the end 
of 1939. 


Country-wide Figures 


Total new Ordinary written during 
1939 by the forty-nine reporting com- 
panies amounted to $5,484,866,778 com- 


pared with $5,580,685,414 during 1938. 
Total new Industrial amounted to _$1,- 
686,360,173 during 1939 against $2,598,- 


545,062 during 1938. Total new Group 
rose in 1939 to $3,446,526,804 from $2,- 
867,906,503 produced in 1938. 

Total life insurance in force (except 
Group) in the forty-nine companies for 
the entire country at the end of 1939 
was $83,217,877,576, compared with $82,- 
257,418,129 in 1938 and $81,218,823,956 in 
1937. The Connecticut companies had a 
total of $7,315,111,662 in force end of 
1939, compared with $7,220,621,618 in 
1938, 

Total Group in force for the entire 
country in the twenty-two licensed com- 
panies that write such business was 
$13,116,215,262 at the end of 1939, a net 
increase of $1,154,979,264 during the year. 
The Connecticut companies had $4,686,- 
817,341 in force at the end of 1939, com- 
pared with $4,227,456,229 in 1938. 


Loans Decrease 


The downward trend in policy loans 
continued during 1939. As of December 
31, 1939, policy loans in force in the 
lorty-nine reporting companies totaled 
§2,730,564,468, representing 10.59% of 
their total admitted assets compared 
with 11.70% at the end of 1938. The 
percentage of policy loans to total assets 
in Connecticut companies declined from 
12.63 to 11.19 during 1939. 

There was again a drop in mortgage 
loans and an increase in bonds held by 
the reporting companies during 1938. 
The ratio of actual to expected mortal- 
ity for the forty-nine reporting com- 
panies was 51.4% in 1939, compared with 
4.5% in 1938. 


Connecticut Companies 


The Connecticut companies wrote 
18.83% of all the Ordinary issued in 
Connecticut in 1939 and at the end of 
the year had 24% of such insurance in 
force in Connecticut. They wrote 11.12% 
ot the new Ordinary written through- 


out the country by all reporting com- 
panies in 1939, and on December 31, 
1939, had 11.01% of the total Ordinary 
in force in all the companies. As of 
December 31, 1939, they had 35.73% of 
the Group in force in all the reporting 
companies, and 61.20% of the Group in 
force in Connecticut. The following 
companies were the leaders in new 
Ordinary business issued in Connecticut 
in 1939: 

Metropolitan Life, $28,389,072; Pru- 
dential, $18,864,283; John Hancock Mu- 
tual, $15,490,593; Travelers, $6,518,015; 
Connecticut General, $6,174,391; Massa- 
chusetts Mutual, $4,296,219. 

The leaders from the standpoint of 
Ordinary in force in Connecticut as of 
December 31, 1938 were as follows: 

Metropolitan, $348,883,314; Prudential, 
$158,276,405 ; John Hancock, $104,207,858 ; 
Travelers, $103,948,180 ; Connecticut Gen- 
eral, $83,943,150; Aetna, $66,864,489. 





MONTREAL MGRS. HEAR EARLE 
Arthur P. Earle, A.I.A., A.A.S., pres- 
ident and managing director of the 
Montreal Life and immediate past presi- 
dent of the Canadian Life Insurance 


Officers’ Association, was the guest 
speaker at a dinner held by the Mon- 
treal Life Insurance Managers’ Asso- 


ciation. 


Scott Retiring 


(Continued from Page 5) 


newspapers of that day, the plane used 
by Mr. Hoy had a maximum air speed 
of ninety miles an hour, with a ceiling 
of only 7,000 feet. However, he succeed- 
ed in the crossing, clearing the Crawford 
Pass by 150 feet and finding his desti- 
nation by means of a railway map, the 
only type available covering that terri- 
tory. The route flown by Mr. Hoy on 
that epochal occasion was since selected 
as the favorable for commercial 
flying across the Canadian Rockies, and 
today transcontinental passenger planes 
daily cross the mountains on Mr, Hoy’s 
exact route, 


most 


Barker From Indianapolis 


B. R. Wright, newly-appointed to New- 
ark succeeding Mr. Hoy, has been asso- 
ciated with the Sun Life for the past 
seven years, prior to which he was en- 
gaged in the real estate, underwriting 
and brokerage business. Following his 
appointment as a member of the Indi- 
anapolis sales force, in 1935 he was 
advanced to the post of agency assist- 


ant at Indianapolis, being transferred to 
Charleston, W. Va., as branch manager 
in August, 1939. He is president of the 
Charleston Life Managers Association. 

Lewis A. Barker, Jr., has been con- 
nected with the Sun Life since 1929, 
when he was appointed a member of 
the Maine sales staff. He was trans- 
ferred in May, 1937, to Cleveland as 
agency assistant. While in Maine he 
was elected vice-president, Maine Life 
Underwriters Association. 

D. J. Scott, who now retires as man- 
ager of the Chicago branch, was first 
associated with the Sun Life as a repre- 
sentative attached to the western On- 
tario division. In October, 1916, he was 
named manager for Manitoba, where he 
remained until 1925 when a transfer to 
take over the newly-established Illinois 
division was announced. Under his lead- 
ership the Chicago branch rapidly grew 
to become one of the leading agencies 
of the Sun Life organization, a position 
which it retains today, Mr. Scott is a 
past president of the Chicago Kiwanis 
Club. 





The field force of Northwestern Na- 
tional held a special production cam- 
paign during October, observing the fif- 
teenth anniversary of President O. J. 
Arnold with the company. 
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C. V. Starr Tells How War Affects 


Life Insurance in the Far East 


Cornelius V. Starr, who some years 
ago went to Shanghai and since which 
time he has built up a large organization 


doing a world-wide insurance business, 


was interviewed in New York City this 


week on his return from a five months’ 
trip to the Orient relative to the life 
insurance situation in the Far East. Mr. 
Starr’s organization includes the Asia 
Life, of which he is chairman of the 
board; United States Life, of which he 


American International Un- 
New York; 
American International Underwriters for 
Asiatic Un- 

S. A. His 


for several large 


is president; 
derwriters Corporation of 
the Philippines; American 
derwriters Federation, Inc., U 
organization is manager 
fire and casualty companies for territory 
outside of the United States and Canada. 
Mr. Starr figured in newspaper stories 


sent by Shanghai correspondents to this 


country a couple of months ago in which 
it was narrated that the Japanese con- 
trolled administration in Shanghai had 


tried to expel Mr. Starr and some news- 
paper correspondents from that city. Mr. 
Starr ignored the threats and returned 
to America on his original schedule, 
traveling on a return trip ticket for 


passage which he had bought before 
leaving New York last February. 
China and Philippines 

In briefly outlining the life insurance 

situation in the Orient, Mr. Starr said 

that two principal points of interest 


were, first, that war has not much af- 
fected the mortality of life insurance 
companies; and, second, depreciation of 
currencies has resulted in a fading of 
interest in life insurance protection be- 
cause there is uncertainty as to what 
will be the value either of savings or 
future earnings, 

Discussing the situation in China, Mr. 
Starr said the state of the currency 
there has already had considerable ef- 
fect on lapsation becaues as people lose 
confidence in their currency they are 


not much longer concerned with their 
life insurance contracts. Also, those 
who have contracts payable in other 


currencies than Chinese find it difficult 
to pay the premiums from Chinese dol- 
lar earnings because of falling exchange. 
In the Philippines the situation is 
more encouraging. People are buying 
more life insurance than ever as a fa- 
vored form of savings. The Philippines 
have one of the few sound free curren- 
cies left in the world. There is some ap- 
prehension about the future, however, 
not only because of the proposed changes 
in 1946 looking toward Philippines inde- 
pendence, but also because the Euro- 
pean war has cut off so many markets 
for surplus products. There are already 
evidences of retrenchment in slowing 
down of trade and commerce in the 
Philippines; also, the benefits that the 
Philippine government have received for 
several years from special American ex- 
cise taxes on manufacturing in the 
United States of cocoanut oil products 
have been greatly reduced and this has 
made it difficult for the government to 
carry on some of its public works proj- 
ects. The result is that not only insur- 
ance companies but all people handling 
trust funds are adopting a cautious in- 
vestment policy for the time being. 


Hongkong, Singapore and French 
Indo-China 


In Hongkong and Singapore, where 
the currencies are tied to the pound 
sterling, there has been no decrease in 
life insurance written, although the cur- 
rency restriction laws forbid life con- 
tracts in currencies other than that of 
the colony concerned. They confine life 
insurance to Hongkong dollars in Hong- 





C. V. STARR 

kong and Straits dollars in Singapore. 
There is no insurance in foreign cur- 
rencies. These currencies will probably 
follow the fate of the pound sterling. 
Insurance companies concerned feel that 
those currencies have a better future 
than the Chinese dollars. There is no 








¢ OPEN TERRITORY . 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 


LL , 





— 





lack of investment in the gilt-edged class 
in Hongkong or Mayala because the 
financial structure of the colonies was 
conservatively laid out by the British, 
and highly organized, so that well serv- 
iced and well secured bonds are avail- 


able. 
Netherlands East Indies is the only 
Far Eastern territory in which there 


has been a marked shift from European 
companies to American, Despite a gen- 
erally conservative attitude, American 
companies are doing a larger business. 
The guilder is restricted along the same 
lines as the Straits dollars in Singapore. 

French Indo-China is the most con- 
fused area in that part of the world. 
There has been a virtual financial or 
fiscal separation between France and its 
Far Eastern colony. Officially, the pi- 
astre is fixed at a price of ten to one, 
but realistically it moves quite separately 
and is much stronger. 

In French Indo-China the Asia Life 
experienced a wave of loans against pol- 
icies when policyholders initially took 
fright because of the fall of France, but 
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it did not last long and many of the 
loans have since been paid back. 

In Hanoi there has been a great deal 
of anxiety and fear because of the pas- 
sage of Japanese troops, but apparently 
the ordinary life of the town and life 
insurance itself have not been much af- 
fected. 


Japan 
The Asia Life does not operate in 
Japan. Mr, Starr said the Japanese 


companies have taken on a very large 
load of government bonds and the goy- 
ernment has imposed arbitrary limita- 
tions on investment earnings. There is 
a government order which requires lif 
companies not only to maintain existing 
policies on members of armed forces, 
but they are required jointly to grant 
new insurance on members of active 
fighting forces. No extra charge is made 
for this insurance, but the coverage is 
limited in amount. 


S. S. Wolfson to Move to 
17 E. 42nd St. Early in "41 


After nearly ten years as a tenant of 
Empire State Building, New York, S. S. 
Wolfson, general agent, Berkshire Life, 
will move his agency’s headquarters in 
the early part of 1941 to 17 East Forty- 
second Street. There the Wolfson agen- 
cy, one of the largest in the Berkshire 
Life, will occupy part of the twelfth 
floor overlooking both Forty - second 
Street and Madison Avenue. The latest 
appointments and best in modern busi- 
ness equipment will feature the new 
offices, The 17 East Forty-second build- 
ing is already the home of a number of 
prominent life agencies. 





LIFE CONVENTION GROWS 


United Services Life of Washington 
Admitted to Membership; 
Total Now 158 

The United Services Life, with home 
office at 403 Normandy Building, Wash- 
ington, D. C., has been admitted to mem- 
bership in the American Life Convention. 

The admission of the United Services 
Life increases the membership roll of the 
Convention to 158 life insurance compa- 
nies—an all-time high. These member 
companies are domiciled in thirty-eight 
States, the District of Columbia and sev- 
eral Provinces of Canada. Only compa- 
nies that can comply with certain quali- 
fications are admitted to membership in 
the Convention. 

The United Services Life was organ- 
ized January 28, 1939, in the District ol 
Columbia and now operates in the Dis- 
trict of Columbia, the Canal Zone and 
the territory of Hawaii. As of October 
1, 1940, it had more than $11,000,000 ot 
life insurance in force. S. H. Emerson 
is president. 

PENNELL ADDRESSSES AGENCY 

Frank W. Pennell, former general 
agent for the State Mutual and now one 
of that company’s outstanding producers 
in the New York area, spoke at 4 
recent agency meeting of the Timothy 
W. Foley agency of State Mutual. He 
emphasized the importance of making 
a friend of every policyholder, and 
illustrated several family income contract 
sales. 





The German Beneficial Union of 
Pittsburgh, Pa., has been admitted to 
Virginia to write fraternal life business 
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WRITES ON INS. LITERATURE 





w. H. Hazard Has Article in 
Harvard Business Review; Many 
Books on Salesmanship 


Dr. Willis Hatfield Hazard, New Eng- 
land Mutual Life, is author of an illu- 
ting and fact-finding article in the 


Dr. 


Lai magazine, “Harvard Business 
Review,” in which the literature of life 
insurance is reviewed. This journal is 
edited by the faculty of the Graduate 
School of Business Administration at 


Harvard and has a distinguished reader- 
ship. : 

In speaking of the literature prepared 
for agents Dr. Hazard says that they 
range all the way from elaborate edu- 
cational courses, the mastery of which 
gives a summarized knowledge of the 
subject, to printed sales literature for 
distribution to the public, most of it brief 
in text but highly pictorial, prepared by 
men who are outstanding experts in 
sales management and promotion. The 
books in this field deal with the psychol- 
ogy of salesmanship, with the technique 
of salesmanship, with the importance of 
a sound mind in a sound body; “in a 
word, with every condition that pro- 
motes the effective interplay of man 
with man in the process of exercising 
persuasion and creating conviction.” 
They are frankly inspirational, he says, 
but help the agent to analyze the 
psychical processes involved in his work. 





TO ADMIT LIFE INS. WOMEN 
The St. Paul Association of Insurance 
Women has voted to extend its mem- 
bership to women engaged in life in- 
surance work, many of whom also are 
interested in casualty lines. A number 
of the life women have expressed a 
wish to join the association. This week 
the first issue of the association’s month- 
ly paper made its appearance. A con- 
test is under way to select a name for 
the new paper which will keep members 
posted on activities not only of the 
St. Paul association but of women’s in- 
surance clubs in other cities. St. Paul 
will try to land the 1942 convention of 
the national association. 





Langpaap to Inspect 
Agencies West Coast Life 


Otto Langpaap has been appointed in- 
snector of agencies by West Coast Life. 
His field will embrace the entire United 
States and the former method of re- 
gional inspectors, as abandoned. J. W. 
Stewart, veteran inspector for the 
Northern department in Seattle, will 
hereafter be special home office repre- 
sentative in Oregon, observing invest- 
ments and agency development. J. P. 
Robinson, inspector of the Southern de- 
partment at Dallas, Tex., has resigned. 
All changes are effective November 1. 





ATTEND IOWA-PURDUE GAME 
Marking completion of Equitable of 
lowa’s fifth annual “football” contest, 
which ran from September 16 to Octo- 
ber 19, thirty-seven agents and ten gen- 
eral agents were guests at the company’s 
home office for two days and were taken 
to the Iowa-Purdue football game at 
lowa City. 


RICHMOND MANAGERS’ PLAN 
cooperative plan for the _ inter- 
change of information regarding the 
nolicies of insureds has been adopted 
by the Life Agency Managers, Inc., of 
Richmond, Va. This plan aims for bet- 
ter Servicing in the interests of the in- 
rene, and no such information can be 
urnished without written authorization 


tom the insured. A uniform blank was 
adopted. 


“a L. McDougall, superintendent of 
a for the Confederation Life As- 
ma ae ne in the Agency Bulletin, 
ada .S that Group life business in Can- 
a is showing gains this year when 
~Mpared with 1939. He stresses the 


re that prospects for selling Group 
‘mess were never better than today. 


Hi 


Writer on Insurance Named 
General Agent in Ventura 


A. M. ANDERSON 


Appointment of A, M, Anderson as 
general agent in Ventura, Cal., has been 
announced by Pacific Mutual Life Insur- 
ance Co. 

Author of a number of books, relating 
to life insurance subjects and widely 
used by insurance men, Mr, Anderson 
possess an extensive knowledge of sell- 
ing and programming. He has previously 
had several years of practical field ex- 
perience, and since 1936 has traveled 
widely in the United States and Canada 
clinics in life under- 


conducting sales 


writing. 
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STATE MUTUAL WELL AHEAD 





Stephen Ireland Points to Substantial 
Gain Made in First Ten Months 
of Present Year 
Gains in paid business continue with 
State Mutual. October’s volume was up 
7.76% compared with October, 1939, while 
the year to date shows an advance of 
23.4% compared with the first ten months 
last year. Stephen Ireland, vice-presi- 
dent and superintendent of agencies, has 
announced that the gross paid volume 
is now close to last year’s entire gross 
paid figure. Twenty-five agencies have 
already exceeded the volumes they pro- 

duced in twelve months last year. 


CHANGE OF NAME 
The Life Insurance-Trust Committee 
of Alleghany County, meeting at Pitts- 
burgh October 28, voted to change its 
name to the Life Insurance Trust Coun- 
cil. 
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Connecticut Mutual Cuts 
Proposed Dividend Scale 


An average reduction of about 8% is 
the main change in the proposed divi- 
dend scale announced by James Lee 
Loomis, president of the Connecticut 
Mutual Life. The proposed new scale 
will not be formally approved by the 
directors of the company until January. 
There is a smaller reduction on lower 
premium policies than on policies with 
a higher rate of premium. 

The Connecticut Mutual 
continue the 3%% rate in 
with both dividend accumulations 
optional settlement contracts. 

New single premium annuity rates 
have been announced by the Connecticut 
Mutual and are computed on a 24% 
interest rate. Single premium deferred 
annuities will no longer be issued. The 
company has also adopted new limits on 
annual premium deferred annuities, the 
amount on one life, new and existing, 
being $1,500 in annual premiums, or an 
annuity of $500 per month, whichever is 
the lower. The new rules and rates 
affecting annuities went into effect No- 
vember 1. 


expects to 
connection 
and 





Success Depends Upon 
Prospecting, Says Camps 


It is probable that 70% of one’s suc- 
cess in life insurance can be attributed 
to prospecting, says Manuel Camps, Jr., 
New York, general agent for John Han- 
cock. In an address to the Hartford 
Life Underwriters Association Novem- 
ber 4 Mr. Camps said: “We _ should 
devote more of our time to prospecting. 
If we can’t or won’t prospect, our days 
in the business are numbered. If you 
want to be successful in prospecting 
develop your technique. To develop 
your technique means you must become 
skillful. To become skillful requires 
that you practice, drill and actualiy do 
the things which are necessary, and in 
this way will you become a real pros- 
pector.” 

Another feature of the Hartford 
meeting was the presentation of C.L.U. 
diplomas by John Marshall Holcombe, 
Jr., a trustee of the American College 
of Life Underwriters and manager of 


the Life Insurance Sales Research Bu- 
reau. Philip I. Holway, Connecticut 
General, president of the Hartford 


C.L.U. chapter, presented Mr. Holcombe 
New chartered life underwriters in the 
Hartford chapter are Mary C. Baker, 
Connecticut General; Edward C. Wil- 
kins, Phoenix Mutual; James E. Schole- 
field and Benjamin N. Woodson, Life 
Insurance Sales Research Bureau, and 
James J. Sullivan, Aetna, New Haven. 


T. MELVIN LEE DEAD 
T. Melvin Lee, Valley City, N. D., was 
killed in an automobile accident near St. 
Cloud, Minn., late last month. For a 
number of years he was farm manager 
and mortgage loan representative for 
Minnesota Mutual Life. 
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THE ELECTION 


The election is over and it did not go 


the way most business people wanted 
it to go. Thus business is rather gloomy 
because of the result. For weeks the 
campaign was uppermost in most per- 


son’s minds. They talked about it dur- 


ing the daytime and they listened to 
the radio at night It was exciting 
while it lasted and in some aspects was 


even entertaining, as is discussion of all 
live topics. 
But, been 


that the ballots have 


counted, it is time to drop politics and 


now 


get down to business again—the every 


day hustle all through the day. Insur- 


ance agents have to make a living and 


the best way to do it is to go out and 


dig for clients. Life insurance has gone 


through a lot in a century and there is 


nothing the future can offer which will 


keep people from buying insurance when 


they and their families need it. And 


they certainly need it. 
In all economic trends there are fun- 
damentals 


versed by 


which have never been re- 


political movements, and all 


indices point to increased national in- 


come and stimulation of production. 


COLLEGE PLANS FOR RETIRE- 
MENT INCOME 


Rainard B. Robbins, a highly regarded 


student of pension systems for many 
years, has written and Columbia Uni- 
versity Press has published a_ book 
called “College Plans for Retirement 
Income,” which gives facts regarding 
colleges and _ universities throughout 


188 in- 


stitutions covering 35,820 teachers con- 


United States and Canada. In 


tributory plans use retirement annuity 
contracts of the Teachers Insurance and 
Annuity Association. In twenty-four 
institutions contributory plans use con- 
tracts of other life insurance com- 
panies, although three of these colleges 
cover maintenance employes only. Con- 
tributory plans which accumulate their 
own funds are used in six institutions; 
non-contributory plans in 


and eight use Carnegia pensions only. 


thirty-seven 


Little headway had been made in es- 
tablishing college retirement plans _be- 


fore the Foundation 


Carnegie inaugu- 
rated its free plan for retiring allow- 
ances. Experience in the administra- 


tion of this plan and the intense study 
by Henry S. Pritchett, the foundation’s 
first president, led many colleges to in- 
augurate contributory retirement plans 
with benefits funded through contracts 


at the post office of New 


York City under the act 


that 
created especially for this purpose. In 


of a life insurance company was 


his summary Mr. Robbins says in part: 

While the principal purpose of a plan 
for retirement income is to facilitate 
the retirement of superannuated staff 


members, the plan may be helpful in 
other \ ays, and it is reasonable to ex- 
pect that care be taken in its formation 


to avoid possible effects. A retirement 
plan should help to obtain and to retain 
good men and to part with persons suf- 


fering from arrested development. It 
should not tie employes to their jobs 
nor should it intensify the difficulties 
met by persons who seek employment. 


Retirement income should be funded 
through joint contributions of employer 
and employes under a plan applying in 
an obligatory manner to as nearly all 
classes of staff members as is practic- 
able. A normal retirement age should 
be announced, and contributions should 
be as large as seems practicable—cer- 
tainly not less than 5% of salary from 
the member and as much from the in- 
stitution. Benefits should be funded 
through noncashable, nonforfeitable an- 
nuity contracts that belong to individuals 
and provide for adjustment of the date 
at which annuity payments shall begin 
and the kind of annuity that shall be 
received—whether a single life annuity 
or one that will provide benefits to de- 
pendents as well as to the pensioner 
himself. 

Retirement plans should be so con- 
structed that they can be adjusted to 
supplement the old-age and survivors’ 
provision of the Social Security Act in 
case that act is amended to cover em- 
ployment for institutions of the types 
here considered 


Thomas E. Wood, president of the 
local agency firm which bears his name, 
has been elected commandant of the 
Cincinnati Detachment, Marine Corps 
League. He will be installed in Novem- 
ber. Mr. Wood served with the Marines 
in the A.E.F. in France during the 
World War. 

* x * 

W. Merle Smith was given a dinner 
recently marking his ten years as mana- 
ger of the Mutual Life at Buffalo. George 
A. Patton, president of the company, at- 
tended and was principal speaker. 

- « «a 

Willard K. Wise, vice-president of 
Provident Mutual, has been elected a 
director of Hood College, Frederick, Md. 
His daughter, Miss Jane E. Wise, was 
graduated from the college in 1939. 

x * * 

W. Clark Coulbourn, member of the 
Mathews, Va., local agency of Coulbourn 
& Richardson and a nephew of Colonel 
Joseph Button, former Virginia Commis- 
sioner, has been promoted from major 
to lieutenant-colonel in the judge advo- 
cate’s division of the Virginia National 
Guard. Mr. Coulbourn, a former Rich- 
mond attorney, is a graduate of the Vir- 
ginia Military Institute. He is also a 
veteran of the World War. 








Acme 


Left to right: Joseph Joback, -James W. Hadley, Fred Welch 


The famous gold fish bowl used in the 1917 draft lottery and later taken t 
Washington where it was used in the ceremony in the drawing of first names for 


the 1940 military selective service is so shown on this page. 


It was photographed 


in Independence Hall in Philadelphia before being taken to the national capita 
in an automobile under escort of state police. In above picture, guarding the bow 


are Sergeant Joseph Joback of Johnstown, Pa., U. S. 
7, ©, 
S. Navy. 


James W. Hadley of Plainfield, N. 
Welch of Worcester, Mass., U 


Army; First Class Private 
S Marine Corps, and Signalman Fr 
Formerly a member of the staff of TI 


Eastern Underwriter, James W. Hadley is son of William L. Hadley, vice-president 
and general manager of The Eastern Underwriter. 





George K. Jones, general agent for 
the Connecticut Mutual Life in Indian- 
apolis, recently was given a testimonial 
dinner by his company in appreciation 
of the work done by him as a member 
of the committee in charge of a recent 
company He led a 
group of company agencies during this 
campaign and every agency under his 
direction chalked up an increase in its 
business over the corresponding period 
of 1939. George F. B. Smith, assistant 
vice-president of the company, attended 
the dinner. 


sales campaign. 


x * * 

Charles J. Loy, assistant adjuster for 

the Travelers in Syracuse, N. Y., re- 

ceived congratulations last week on his 

thirtieth anniversary with the company. 
* * * 

A. E, Tabb, former chief rater and 
actuary of the Texas workmen’s com- 
pensation division of casualty insurance 
department, has gone with the United 
Employers Casualty of Houston as sec- 
retary and treasurer. A graduate of 
University of Texas, he spent twelve 
years with the casualty insurance de- 
partment of the state. Workmen’s com- 
pensation premiums in Texas are now 
about $20,000,000 annually. 

* * * 

Maurice S. Tabor, president of the 
Calvin S. Elliott Co. of Buffalo, has been 
appointed vice-chairman of the 1941 cam- 
paign of the Jewish Federation of Social 
Service. 





J. W. Piper, superintendent of the 
statistical department of the Hartfor 
Accident & Indemnity, and who joined 
the organization in 1917, retired on No- 
vember 1. Born in Niagara Falls, N.Y, 
in 1871, he attended Niagara Universit 
and his first business connections wet 
in the railroad field. Before joining th 
Hartford organization he was invest 
gator in the claim department of the 
Chicago, Burlington & Quincy R & 
at Chicago. He is a member of th 
Association of Casualty & Surety Ac 
countants and Statisticians, having bee" 
vice-president of that body in 1937. He 
was also an associate member of Cas 
ualty Actuarial Society. 

x ok OK 

A. L. Cawthorn - Page, publication 
manager of the Metropolitan in Canada 
has been appointed director of public 
for the National War Savings Committ 
tee in Canada. 

* * * 

An oil painting of John M, Sarve 
former president and now chairman @! 
the board of Ohio State Life, was u™ 
veiled at the home office during the 
recent meeting of the board of director 

* * x 

William B. F. Hall, vice-president © 
the Lincoln National Life of. Fort 
Wayne, Ind., and a leader in_bringit 
the poor of that city $10-a-month hous 
has resigned the chairmanship of t 
Fort Wayne housing authority. He tol 
the mayor that his duties with the ™ 
surance company kept him from gi 
the time he should to housing work. 
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Colonel Button Is 75 

former Vir- 
attorney in 
fact for the Stock Company Association 
with headquarters in W ashington, cele- 


3utton, 
now 


Colonel Joseph 
cinta Commissioner, 


brated his 75th birthday anniversary 
October 31 i attending a party given 
in his honor in Richmond by Mrs. Ee. T. 
Burr, daughter of Mrs, Button. Among 
those present to extend greetings and 
felicitations to the genial colonel were 
his two nephews, Charles B. Coulbourn, 
actuary of the Virginia department, and 
Daniel L, Coulbourn, Virginia state 
agent for the National of Hartford. Mrs. 
Burr made a special trip to Richmond 
to stage the party. Her husband is ac- 
tuary for the Durham Life of Durham, 
N. C.: Mrs. Button accompanied Colonel 
Jutton down from Washington to par- 
ticipate in the celebration. 


Insurance Advocate’s Fiftieth Anni- 
versary Edition 


Insurance Advocate of New 


York, fifty 


ears old, got out a supplement last 
Saturday in recognition of the event. 
Established in 1890 by the late E. P. 
Ackerman, the publication was first 
called The Insurance Echo, and was 
changed to its present name in 1893, in 
which year Harvey E. Roberts, father 
of E. Weston Roberts, now president 


and editor of Insurance Advocate, bought 
a financial interest and assumed control. 
Harvey E. Roberts had been a part- 


ner of Archibald G. Hall in a publica- 
tion, the Surveyor, New York insurance 
paper which featured local insurance 


( Mr. Hall later became 
editor of the Advocate. Harvey E. 
Roberts left the Surveyor to become 
vice-president of the Interstate Life In- 
surance Co., which post he held for five 
years. He then resigned to establish his 
own brokerage business in New York 
City. In 1906 Harvey E. Roberts as- 
sumed complete financial control and 
editorial direction of Insurance Advo- 
cate. 

E. Weston 
with 
school 


brokerage news. 


Roberts’ first association 
Insurance Advocate was during 
ch summer vacations when he so- 
licited subscriptions. In the Fall of 
1913, upon graduation from high school, 
he joined the staff of Insurance Advo- 
cate as office boy, subscription agent and 
reporter, His father, Harvey E. Roberts 
dropped dead on Memorial Day in 1917, 
- his way home after leaving the office. 
‘. Weston Roberts then assumed charge 
of the paper. In that year Leo Rosen 
bloom, newly arrived from Australia, 
joined Insurance Advocate. They de- 
cided that hereafter the paper should 
play up news and editorial opinion in 
the interest of the brokers and agents 
of the metropolitan district, these pro- 
ducers obt: ining more than 20% of the 
entire premiums of the country. From 
then on the paper became a spokesman 
for the insurance brokerage fraternity. 
P sf Roberts paid a high tribute in 
a" er to both Leo Rosenbloom and 


“ . Hall. In 1917 Mr. Hall sold the 
urve eyor and went into the insurance 
one raee field in New York City. In 

) he -established the “Insurance 
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Broker’s Bulletin.” In 1922 the “Insur- 
ance Broker’s Bulletin” was merged with 
Insurance Advocate, and Mr. Hall be- 
came editor, a position he held until his 
retirement on July 1, 1940. In 1936 Mr. 
Hall was chosen recipient of the annual 
gold medal award given by the General 
3rokers Association each year to the 
person who, in the opinion of the com- 
mittee, has done the most in the in- 
terest of insurance brokerage. His re- 
tirement this year, after fifty years in 
insurance journalism and_ insurance 
brokerage, was occasioned by his desire 


for rest from arduous work and _ his 
failing eyesight. 
In 1922 Mr. Hall and Mr. Roberts 


established the Convention Year Book, 
published annually in December. In 1928 
the Advocate purchased a half interest 
in the Index Publishing Co., publishers 
of the “Insurance Index,” and _ the 
“Cyclopedia of Insurance,” now in its 
fifty-first year. The “Index” was sold, 
but the Index Publishing Co., publishes 
from the Advocate office the “Cyclopedia 
of Insurance” and the “Insurance Bro- 
kers’ Placing Guide.” G, Reid Mackay, 
formerly of the Index, and half-owner 
of the Index Publishing Co., is manager 
of these publications. Also, from Insur- 
ance Advocate offices is published the 
“Resort World,” the only and pioneer 
trade paper of the resort industry. Also 
merged with Insurance Advocate is the 
“Insurance and Commercial Magazine,” 
purchased from Charles F. Howell in 
1919. For some years Mr. Howell has 
been editor of The Weekly Underwriter. 

When Mr. Rosenbloom died he w _ 
succeeded as advertising manager by A. 


A. Klinko, who had become el Bre 
in the insurance field because of his 
association with the American Agency 


Bulletin and as advertising manager for 
Corroon & Reynolds, Inc. The present 
managing editor of Insurance Advocate 
is Charles S. Rosensweig, formerly 
prominent as an_ insurance _ broker. 
Assistant advertising manager is G. Reid 
Mackay. Margaret E. Kane is cashier. 

A recent innovation of The Insurance 
Advocate is the announcement of a 
series of insurance forums open to all 
insurance men for the discussion of im- 
portant subjects. A report in the anni- 


versary edition is given of the first of 
these forums. It was held on October 
15, 1940, on the subject of the standard 
fire insurance policy. 

* * * 


Laura Woodward President of Spe- 
cial Libraries Association 


Some of the most able librarians in 
the country are those affiliated with the 
insurance business, and it is therefore 
appropriate that one of them, Miss Laura 
Woodward of the Maryland Casualty, 
should have been elected national presi- 
dent of the Special Libraries Association. 
That organization is composed of 2,433 
special librarians from all parts of the 
United States and Canada. The execu- 
tive board and advisory council of the 
organization met in New York October 
26-27. 

The insurance librarians’ group always 


the annual convention of the Special 
Libraries Association. Number of com- 
panies and organizations in the business 
have a large enough library to make it 
necessary to have their own librarians is 
constantly growing. Largest library of 
any insurance organization is the Met- 
ropolitan Life’s which has about 100,000 
books, These cover all divisions of litera- 
ture and employes of the company have 
privilege of borrowing books. Largest 
exclusively insurance library in the world 
is that of the Insurance Society of New 
York—44,000 documents. 
* * * 
The Late Fred C. Calkins 

Frederick Cary Calkins who died at 
the age of 71 in Florida was for some 
leading fire’ in- 
Southeast. A 


years one of the 
surance fieldmen in the 
native of Shreveport, La., he became 
state agent in five Southern states for 
the Northern of London, with headquar- 
ters in Atlanta. Probably the fire insur- 
ance business never had in any city 
such a collection of special agent stars 
as Atlanta did about the year 1900. 
Some of Mr. Calkins’ confreres of the 
period later became outstanding figures 
in the business, two of the most promi- 
nent being Archibald G. McIlwaine who 
later was to become United States man- 
ager of the London & Lancashire and 
of the Law Union & Rock; and Ernest 
B. Boyd, who was to become United 
States manager of the Yorkshire. Both 
died some years ago. 

Mr. Calkins organized his own agency 
and moved to Jacksonville in 1917. He 
became general agent for the Hanover 
and some other companies. In 1930 he 
retired and in 1937 moved to Tallahassee. 

* * 
Richards Insures Family of 
Seventeen 

Forest H. Richmond, Vir- 
ginia manager for Pennsylvania Casu- 
alty, accomplished something unusual 
when he provided an entire family with 
insurance covering them while on a trip 
to the New York World’s Fair. The 
family consisted of Mr. and Mrs. Grover 
C. Jones of Peterstown, W. Va., and 
their fifteen children, all boys, ranging 
from age 23 down to age 2. The policy 
provided for medical reimbursement to- 
gether with protection against accident, 
death and dismemberment. The benefits 
were on the basis of $50 for every year 
of age for the children and $200 medical 
reimbursement allowance. 

The policy covered the family only 
for the duration of the trip. Mr. Rich- 
ards says that the problem of covering 
a family in that way was one with which 
the company had never been confronted 
before. The family made the trip and 
returned to Peterstown safe and sound. 

x ok Ox 


Appointments Across the Water 


F. Holmes Crocker, assistant manager 
of the General Accident Fire & Life, has 
been appointed assistant general manager. 
He has also been appointed a director 
of the General Life. 

R. A. Moore and E. G. Spater, F.C.I.1., 
have been appointed assistant general man- 
agers of the Eagle Star. Both have had 
more than twenty-five years’ service with 
the office. 

R. E. Fawcus, a director of 
Cooper & Co., London insurance brokers, 
for the past twenty-three years, has been 
elected chairman in place of the late R. H 
Lindley. 


Richards, 


Hartley 


x * x 


Check on Lightning Rods 


To sell lightning rod material in New 
Hampshire it is necessary that compa- 
nies and salesmen be licensed by the 
State Inurance Department. Arthur J. 
Rouillard, New Hampshire Insurance 
Commissioner, in his annual report says 
three companies are licensed to sell this 
material in the state and twenty-four 
salesmen are licensed. Commissioner 
Rouillard makes these comments: 

“As in previous years, a record has 
been made of all lightning rod installa- 
tions by these companies during the pe- 
riod, At the present time an investiga- 


has a meeting of its own at the time of -tion is being made of the activities of 





Bachrach 
JOSEPH BUTTON 


COM.. 


certain unlicensed companies that are 
attempting to sell lightning rod material 
to New Hampshire residents by mail. 
It is the opinion of the Department that 
people of the state should refrain from 
purchasing such material, as lightning 
rods that are not made of approved 
material and installed by expert work- 
men are apt to prove a serious hazard 
to the building on which they are in- 


stalled.” 
* * * 


Three Aetna Anniversaries 
Aetna Fire group men last Fri- 
marked anniversaries 


Three 
day, November 1, 
of twenty-five and thirty years with the 


group. Frank G. Bush, vice-president 
of the Century Indemnity and secretary 
of the Aetna and its two other affiliates, 
the World Fire and Marine and the 
Piedmont Fire, marked thirty years 
with the group. Mr. Bush, a native of 


Chicago, has had wide experience in the 
fields of banking, railroading, account- 
ing and law, in addition to his thirty 
years of fire and casualty experience 
Edward Lewis Upton completes thirty 
years of service with the Aetna. Be- 
ginning as an accountant, he eventually 
beeame chief assistant to G. Harold 
Grant, then the company’s actuary but 
now holding the office of secretary. 
John H. Waddock, an underwriter at 
the Aetna, is celebrating the twenty- 
fifth anniversary of his employment. 
Starting as a clerk in the mail depart- 
ment in 1915, he has served in the 
southern department and also as exam- 


iner for New Jersey and New York 
metropolitan territory. 
* * * 


Provisional Administrators Take Over 
British Offices in France 

The Municipal Bulletin of Paris 
published a list of about 100 British insur 
ance which, following a 
of the president of the Seine Commercial 
Tribunal, will in future be operated by 
provisional administrators. The Bulletin 
adds that the administrators will act “with 
regard to the best interests of all the pos- 
rights and obligations of the said 
companies, both in metropolitan France 
and in Algeria.” 

* * * 


The Late Mrs. W. G. Cowles 
Mrs. Walter G. Hartford, 


who died last month at the age of 81 and 


has 


offices decision 


sessions, 


Cowles of 


wife of the Travelers’ vice 


was well known in musical cir 


who was 


president, 


cles. In addition to membership on the 
board of directors of the Symphony So- 
ciety of Connecticut, she had been prom 
inent in other musical affairs in Hartford 
for many years. Mrs Cowles was also 
active in social settlkement work and was 


an active member of the Daughters of 
the American Revolution. During the 


World War she did Red Cross work. 
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W. Bartlett Burchell of 
Commercial Union Dies 


WAS SECRETARY OF COMPANY 





Served with Organization Nearly 36 
Years; Well Known as N. Y. Insur- 
ance Society Lecturer 





W. Bartlett Burchell, secretary of the 
Commercial Union Assurance, died in 
the Hackensack Hospital on November 
6, following a long illness. Born in 
Brooklyn, on March 4, 1888, he entered 
the services of the Commercial Union 
on March 6, 1905, and spent his entire 
business life with that organization. He 
received his early training in the New 
England department and in 1921 was 
promoted to the position of general 
agent in charge of that department. In 
July, 1930, he was appointed secretary 
of the company. 

Mr. Burchell was a student of the fire 
insurance business. He served on many 
important committees, among them be- 
ing the governing committee of the Mid- 
dle Department Rating Association, 
chairman of the Sprinkler Leakage Con- 
ference, chairman of the Explosion Con- 
ference, and alternate on the rates and 
rating methods committee of the Eastern 
Underwriters Association. Mr, Burchell 
was an euthusiastic supporter of the In- 
surance Society of New York and for 
several years lectured before its student 
body. His genial personality, loyalty and 
devotion to duty won him many friends 
in fire insurance. 





To Hear E. W. Elwell 


E. W. Elwell, United States manager 
of the Royal Exchange, will speak be- 
fore the meeting of the Cincinnati Fire 
Underwriters Association November 14. 
His subject will be “Insurance Kaleido- 
scope.” 


HONOR MICH. AGENTS HEAD 

David Forbes, president this year of 
the Michigan Association of Insurance 
Agents, was honored Monday at a 
luncheon session at the Morton Hotel at 
Grand Rapids arranged by his fellow 
members of the Grand Rapids Associa- 
tion, headed by Archie Millard, presi- 
dent. 

Speakers included Commissioner John 
G. Emery, Waldo O. Hildebrand, Lans- 
ing, secretary-manager of the Michigan 
Association, and Leon McVoy, chairman 
of the educational committee of the 
Grand Rapids board. Mr. Forbes re- 
sponded to the testimonials, expressing 
his gratification at the tributes and ex- 
plaining the high value of state and na- 
tional organization activities to the local 
board members. 





60 YEARS WITH LONDON ASSUR. 

The Pearl and Dennett Co. agency of 
Bangor, Me., has been presented with 
an electric clock, appropriately inscribed, 
on the occasion of its sixtieth anniver- 
sary of representation of London Assur- 
ance in Bangor. William F. West, pres- 
ent owner of the agency, received the 
gift through State Agent Frank E. 
Walls, London fieldman for Maine and 
Massachusetts. 


NEW LOCAL BOARD IN MASS. 


The newly formed South Shore Asso- 
ciation of Insurance Underwriters, a 
local board for Quincy, Weymouth and 
Braintree, Mass., has twenty-six charter 
members and the following officers: 
George A. Goodhue, Quincy, president; 


Earl C. Fowler, Weymouth, vice-presi- 
dent; Paul N. Sullivan, Quincy, sec- 
retary, and Duncan MacKellar, Wey- 


mouth, treasurer. 


HARTFORD COURSE LECTURERS 





Officers of Fire Companies Guest Lec- 
turers in First Insurance Course 
at Hartford College 

Fire insurance specialists from Hart- 
ford insurance companies are appearing 
as guest lecturers in the first insurance 
course conducted at the Hartford Col- 
lege of Insurance by Joseph A. Dann, 
chief examiner for the Travelers Fire. 
These guest lecturers have been ap- 
pearing as part of the college’s pro- 
gram to bring the students in close con- 
tact with the practical administrative 
aspects of the insurance business. 

George C. Long, Jr., president of the 
Phoenix Fire and chairman of the col- 
lege’s fire and marine insurance com- 
mittee, was the first speaker, giving 
various facts which served as an intro- 


duction to the fire insurance course. 
James Wyper, vice-president of the 
Hartford Fire, has lectured on “The 


History and Traditions of the First In- 
surance Business,” and Esmond Ewing, 
vice-president of the Travelers Fire, has 
addressed the class on the subject of 
“Economic Importance and Function of 
Present Day Fire Insurance.” 

Burton B. Gracey, assistant secretary 
of the Hartford Fire, has presented a 
lecture on “Subrogation,” and Flay F. 
White, superintendent of the loss de- 
partment of the National Fire, has dis- 
cussed “The Interests of a Mortgagee 
under a Policy of Fire Insurance.” 

On Monday, L. J. Banta, assistant 
general adjustor, Travelers Fire, spoke 
to the class on “Waiver and Estoppel,” 
and the latter part of this month, 
Charles P. Jervey, assistant secretary of 
the same company, will discuss “Use 
and Occupancy.” 





In Omaha, Neb., the Ralph H. Camp- 
bell agency has taken over the insur- 
ance business of the G-:eat Western 
Insurance Agency, Inc, 


Agents’ Association 
Appoints Committees 

SEVERAL NEW CHAIRMEN NAMED 

Millard, Watts, Schoelzel, Hannaford 


and Case Appointed; Personnel 
of All Committees 








Appointments to fourteen standing and 
special committees of the National Asso- 
ciation of Insurance Agents for the 1940- 
1941 term were announced this week by 


President Payne H. Midyette. A total 
of eighty-six men are named to make 
up the six standing and eight special 
committees listed. President Midyette 
further indicated that it is likely that 
two or three special committees will be 
appointed with regard to subjects now 
under the particular consideration of 
the executive officers. 

Chairmen of standing committees who 
have been reappointed include C. Stan- 
ley Stults, finance; David A. North, 
membership, and L. P. McCord, pub- 
licity and education. Appointed for the 
first time to the chairmanship of stand- 
ing committees are Archie B. Millard, 
accident prevention; Charles Schoelzel, 
fire prevention, and R. D. Watts, legis- 
lative, 

New and Continuing Chairmen 


Six of the eight special committees 
will be under the chairmanship of men 
who have been reappointed: Frank B. 
Heller, insurance advisory committee to 
credit men; W. Owen Wilson, HOLC; 
Hunter Brown, inland marine; W. Her- 
bert Stewart, surety; Kenneth H. Bair, 
USHA, and W. Owen Wilson, war risk. 
Jule M. Hannaford, Jr., program, and 
Alex H. Case, rural agents, are the 
newly appointed chairmen, the latter 
succeeding to the position vacated by 
recently elected Vice-President R. W. 
Forshay. 

Among the standing committees only 
the finance committee carries over from 
last year with an intact membership, in- 
cluding Chairman Stults of Hightstown, 
N. J.; Edwin J. Cole of Fall River, 
Mass., and Arthur B. Dunbar of Omaha, 
Neb. 

Among the special committees the in- 
surance advisory committee to credit 
men, the surety committee, the war risk 
committee and the inland marine com- 








STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement December 31, 1939 














Capital $1,500,000.00 
Premium Reserve 1,521,897.31 
Other Liabilities 260,643.02 
Net Surplus 3,421,222.87 
*Total Assets 6,703,763.20 





various States as required b 
On the basis of December 3lst, 
and_ stock owned, this 


Geo. Z. Day, Pres. 


* New York Insurance Department Valuation Basis. 
Securities carried at a the above statement are deposited in 
aw. 
1939 Market Quotations for all bonds 
Company's total 
$6,770,807.96 and the Surplus would be $3,488,267.63. 


A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An uuusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement December 31, 1939 


Admitted Assets would be 


S. C. Kline, Secy. 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2,138,944.11 
Premium Reserve 1,446,212.15 
Other Liabilities 303,632.19 
Net Surplus 1,164,629.38 
*Total Assets 6,053,417.83 





On the basis of December 
Stocks owned the Total 


Geo. Z. Day, 
President 


John F. Nubel, 


Vice-President 





*New York Insurance Department Valuation Basis. 
31, 1939 market quotations for all Bonds and 
Admitted Assets would be 
$6,173,309.86 and Surplus to $1,284,521.41. 


New York Offices: 80 John St. 
Chas. E. Heath, 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


increased to 


Fred J. Theen, 


Secretary Asst. Secretary 








——_ 
mittee represent no change in composi- 
tion from that of last year. 
Standing Committees 
The roster of standing committees ap- 
pointed is as follows: 


Accident Prevention: Archie B, Millard 
chairman, Grand Rapids, Mich.; W, J, Black. 
burn, Ogden, Utah; L. W. Collens, Bato, 


Rouge, La.; Mrs. M. H. 
Arthur A. Hirman, 
Rochester, Minn. ; 
Iowa; Joseph D. 


L. Young, 
Ponca City, Okla. 

Fire Prevention: Charles Schoelzel 
Denver, Colo.; H. A. Allen, 
Joseph Barker, Jr., Omaha; 
inger, Bellingham, Wash.; J. 


ley, W. Va.;_B. E. 
Benjamin B. 


Medford, Ore.; Fred V. 


Mo.; V . Harris, Johnson City, Tenn 
Francis R. A. McGlynn, Worcester, Mass: 
Paul Rubincam, Albuquerque, N. M.; A W 


New Haven; Theodore S. 
N 





Charles Morris, Tuscaloosa, Ala.; 
Perkins, Manchester, N. H.; Peter Yegen, Jr. 
P. O. Box 958, Billings, Mont. : 

Publicity and Education: L. P. McCord 
chairman, Jacksonville, Fla.; Lester B. Curtis 
Phoenix, Ariz.; Roy A. Duffus, Rochester, N. 
’.; Carleton I. Fisher, Providence, R. L; Ed, 
H. Moore, Birmingham, Ala.; Wallace M. Reid, 
Pittsburgh; Carl F. Traeger, 126 West Ottawa 
Street, Lansing, Mich. 

Special Committees 

The roster of special committees ap- 
pointed is as follows: 

Advisory to Credit Men: Frank B. Heller, 
chairman, Newark, N, J.; Frank C. Gittinger, 
San Antonio; L. C. Hilgemann, Milwaukee: 
Wayne C. Meek, Seattle; Charles H. Wilson, 
17 Court Street, Buffalo. 

Home Owners’ Loan Corporation: W. Owen 
Wilson, chairman, Richmond, Va.; H. Donald 


Holmes, Summit, N, J.; Alpheus B. White, 
Keene, N. H. 
Inland Marine: Hunter Brown, chairman, 


Pensacola, Fla.; Herman J. Haas, Atlanta, Ga; 
George W. Haerle, Portland, Ore.; Gerald 
Henderson, Boston; Alvin S. Keys, Springfield, 
Ill.; E. R. Ledbetter, Oklahoma City. 

_ Program: Jule M, Hannaford, Jr., chairman, 
St. Paul, Minn.; Dudley Giberson, Alton, IIL; 


Harvey R. Preston, 44 Vernon Street, Spring- 
field, Mass. 

Rural Agents: Alex H. Case, chairman, 
Marion, Kan.; Hamilton C. Arnall, Newnan, 


7a.; Howard Bradshaw, Delphi, Ind.; William 
F, Flautt, Tutwiler, Miss.; Fred J. Marshall, 
East Aurora, N. Y.; Dwight R. Peel, Benton, 
Ky.; A. J. Peters, Issaquah, Wash.; Arthur 
lr, Riedel, Pompton Lakes, N. J.; H. J. Thielen, 
Sacramento, Calif, 
Surety: W. Herbert Stewart, chairman, Chi- 
cago; Will S. Keese, Jr., Chattanooga; Harold 
McGee, Los Angeles; Fred A. Moreton, 

Salt Lake City; John L. Tiernon, Buffalo, 

United States Housing Authority: Kenneth 
H. Bair, chairman, Greensburg, Pa.; P. D. 
Bowen, Baltimore; James H. Woodside, P. 0. 
Box 1612, Greenville, S. C. 

War Risk: - Owen Wilson, chairman, 
Richmond, Va.; Eugene Battles, Los Angeles; 
Charles F. Liscomb, Duluth. 


Perk Elected President Of 


California Agents Ass'n 


Harry A. Perk, Jr., of Los Angeles 
was elected president of the California 
Association of Insurance Agents at the 
annual convention last week at Los An- 
geles, which drew a record attendance 
of about 900 agents and guests. He suc- 
ceeds Harold A. Callis. Elected as vice- 
president is H. H. Hendren of Sacra- 
mento and secretary-treasurer is C. W. 
Carpenter of Petaluma. 








Palmer to Aid Producers 
Called to Military Service 


Ernest Palmer, Director of Insurance 
for Illinois, has announced that his office 
is giving attention to the question of re- 
newal of licenses next March 1 for 
agents and brokers who may be called 
under the selective service draft, or wh? 
may enter other branches of the mili- 
tary and naval service. The Department 
is reported to be in consultation wit 
the office of the attorney general to de- 
termine whether special legislation * 
necessary. If it is necessary, Mr. Palmet 
is quoted as saying, the Department W! 
prepare and recommend appropriate 
emergency measures to the legislature 
when it convenes in January. 
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JAMES RATTRAY DIES AT 65 


Was Vice-President of Reinsurance 
Corp. of New York; For Many 
Years in Banking Field 
Funeral services were held Wednesday 
afternoon at the Colonial Home in East 
Orange, N. J., for James Rattray, vice- 
resident and a director of the Reinsur- 


oa Corporation of New York, who 
died at his home in East Orange on 
Monday night. He was born in Aber- 


deen, Scotland, sixty-five years ago and 
had lived in this country since 1904. 
From 1908 until 1928 Mr. Rattray was 
engaged in banking. Starting with the 
Bank of Buffalo, Buffalo, N. Y., he be- 
came head of its credit and bond de- 
partments and then, in 1917, joined the 
Guaranty Trust Co, of New York, with 
which he served as an executive until 
19%, when he left to help establish the 
Guardian Trust Co. of New Jersey. 
During the next two years Mr. Rat- 
trav was vice-president of the Guardian 


Trust and president of the Guardian 
Securities Co. In 1928 he joined the 
Vick Chemical and the next year or- 


ganized the Vick Financial Corporation, 
of which he became vice-president. He 
held this post until 1936 when the cor- 
poration was reorganized to form the 
Reinsurance Corporation of New York. 

\ frequent writer and speaker on tax- 
ation, banking and insurance topics, Mr. 
Rattray belonged to the American 
Bankers Association, American Institute 
of Banking, American Academy of Polit- 
ical and Social Science and the Academy 
of Political Science. 


He leaves a widow, the former Cora 
Chislett of Coburg, Ont., and Buffalo, 
N. Y.; a daughter, Mrs. Herman Wor- 


sham of Dayton, Ohio; three brothers, 
David S. of Aberdeen, William of Leith, 
Scotland, and Alexander G. Rattray of 
Toronto, and a sister, Marion G. Rat- 
tray of Birmingham, England. 


LA.C. COMMITTEES APPOINTED 
President Gibson Names Advertising 
Men to Serve on Six Committees 
of the Conference 
David C, Gibson, vice-president of the 
Maryland Casualty and president of the 
Insurance Advertising Conference, has 
appointed the following committees to 
serve the conference during the current 

year, 

Educational committee: Charles FE. 
Freeman, chairman, Springfield Fire & 
Marine; Ralph W. Bugli, London Assur- 
ance; Sidney C. Doolittle, Fidelity & 
Deposit Co.; Harold K. Philips, Associa- 
tion of Casualty & Surety Executives, 
and Harry K. Schauffler, National Board 
of Fire Underwriters, 

Fire insurance public relations com- 
mittee: W. Leslie Lewis, chairman, Agri- 
cultural ; John Ashmead, Phoenix Insur- 
ance Co.; Charles E. Freeman, Spring- 
feld Fire & Marine; F. Sidney Holt, 
Aetna Insurance Co.; Clarence A, Palm- 
er, Insurance Company of North Amer- 
ica; Ralph W. Smiley, Royal-Liverpool 
Groups, and W. J. Traynor, North 
British & Mercantile. ’ 

Membership committee: Sidney C. 
Doolittle, chairman, Fidelity & Deposit; 
r. W. Budlong, Loyalty Group; Ralph 
W. Bugli, London Assurance; Harry G. 
Helm, Glens Falls, and Earle E. Vogt, 
Millers National. 

Merchandising research 


larvis W. Mason, 


committee: 
arvis - chairman, National 
Fire Group; F. Sidney Holt, Aetna In- 
surance Co.; C. W. Van Beynum, Trav- 
clers; Robert J. Walker, Standard Acci- 
dent, and Stanley F. Withe, Aetna Life 
Affiliated Companies. 

Program committee: John Ashmead, 
chairman, Phoenix; R. C. Budlong, Globe 
ndemnity ; Arthur A. Fisk, Prudential 
r America; C. J. Fitzpatrick, U. S 
nidelity & Guaranty, and C, W. 
ynum, Travelers 

ublicity committee: Robert FE. Brown, 
Jt chairman, Aetna Casualty & Surety. 
eo that a closer co-ordination of 
a may be achie ved, all committee 

nen, with the exception of the fire 


Van 


ubli cae ; 

eee r¢ lations committee, are also 
“embers of the conference executive 
committee. 





Royal-Liverpool, Phoenix-London 
Clubs Aid British War Relief 





The Royal-Liverpool Glee Club, which has 


about fifty members and is recruited 


from the staff of the fire, casualty and marine companies of the group. George A. 
3ernard, director, stands at the far left and R. C. Ratcliffe, associate director, is at 


the extreme right. 


The glee club was started two years ago as a group of Christmas 


carol singers and its present officers are E. V. Starkweather, president; A. Franklin, 


vice-president; J. Heppding, treasurer; Mrs. E. F. 


Goodridge, secretary. The club 


has given several concerts for staff members and their friends in addition to rendi- 
tion of appropriate music through the Royal Building during the Christmas season. 


Under the joint auspices of the Phoe- 
nix-London Group and the Royal-Liver- 
pool Groups a double feature entertain- 
ment was given at the Riverside-Plaza 
Hotel in New York City on Monday 
evening. Approximately 3,000 persons at 
tended and net proceeds of over $2,000 
were turned over to the British War 
Relief Society through the Downtown 
branch at 150 William Street. 


The Phoenix-London Dramatic Club 


presented the play “You Can’t Take It 
With You.” This organization of com- 
pany employes has put on three plays 
during the past three years. President 
Paul Jones of the club is one of the 
cist, which is coached by Frank Stein- 
feldt \ feature of the concert by the 
Royal-Liverpool Glee Club was a rendi- 
tion of the well known song “There'll 
Always Be An England.” Many officials 
of both insurance company groups at- 
tended this affair. 








North America-Aetna 
Lead in Bowling Race 


Two teams playing in the Insurance 
Bowling League of New York are tied 
for first place now after six weeks of 
the present Two other teams 
are close behind them. Insurance Com- 
pany of North America and Aetna Life 
each took three games last Friday night 
putting them on top, while the Travelers 
dropped one game to tie them with the 
Royal-Liverpool Marine. Kenny (Trav- 
elers) bowled a new high series of 628 
Corroon and Revnolds set a new high 
team series of 2,824, which included a 
new high game of 973. The results of 
last Friday night’s bowling are as fol- 
lows: 

Royal-Liverpool Marine won 3 trom 
General Accident; Hanover Fire won 2 
from Aetna Fire group; Chubb & Son 
won 2 from London & Lancashire; 
Travelers Insurance won 2 from General 
Reinsurance; Aetna Life won 3 from 
Pearl Assurance; North America won 3 
from Northern Assurance; Appleton & 
Cox won 2 from  Phoenix-Norwich 
Union; Corroon & Reynolds won 3 from 
Great American Insurance. 

High team game, Corroon & Rey- 
nolds—973; high individual game, Daniel 


season, 


Gwydir (Royal - Liverpool) — 246; high 
team series, Corroon & Reynolds—2,824 ; 
high individual series, Richard Kenny 
(Travelers Ins.)—628. Seven leading 
teams November 1: 
Won Lost 
Aetna Life Affiliated.... 15 3 
Ins. Co. North America. 15 3 
Royal-Liverpool Marine. 14 4 
Travelers Insurance .... 14 4 
Corroon & Reynolds.... 12 6 
Aetna Fire Group....... 10 8 
Pearl Assurance ........ 10 8 


CHARTERED IN NEW YORK 

Peter O’Rourke Agency, Inc., Lyn- 
brook, has been chartered by the New 
York Secretary of State with capital of 
$1,000 to engage in the general insur- 
ance business. 


Broker’s Position 


(Continued from Page 1) 
by which the broker, during the period 
he holds the premium for the insurer, 
the 
the assured so as to justify the use by 


becomes alter ego or assignee of 


the broker of a portion of the moneys 
which belong to the insurer, or so to 


entitle the broker to claim a set-off on 


behalf of the assured against the claim 
of the insurer for its premiums. 
“We see no circumstance in this case, 


which places the broker in a position to 
claim that it has the rights or defenses 
of the The 
support statement 


fails to 
that the 
‘insured instructed defendants to with- 
hold payment to the company 
purchase reinsurance for them.’ 
“But if it had been so, it would not 
have affected the insurer’s rights; the 
assureds cannot, by giving orders to the 
insurer's agent, the broker, relieve the 
agent of the duty of paying the moneys 
due from it to the insurer or authorize 
the agent to expend for the use of the 
assured all or a part of these moneys on 
the theory that the insurer owes it to 
the assured, 
“The judgment is affirmed, respondent 
to recover his costs of appeal 
“Bishop 
Judge.” 

This decision makes no law, in that 
it upsets a decision of the San Francisco 
municipal court, which in a_ previous 
case held the opposite, but which was 
not appealed. 


assureds. record 


appellants’ 


and to 


Reported Lovejoy Resigned 
It was reported in Boston insurance 
circles that C. W. Lovejoy, Maine in- 
surance commissioner, had resigned to 
become manager of a prominent Boston 
insurance office. His term as commis- 
sioner would expire in March, 1941. 
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British Government Insuring More 


Risks Not Suitable for Companies 


State participation in insurance has re- 
cently been in greater evidence in Great 
3ritain, but only in forms which are con- 
sidered unsuitable for commercial enter- 
prise. The rate of premium for covering 


for the three months beginning September 
3 and ending December 2. This compares 
with “4% a month quoted at the outbreak 
of war. Insurance offices act as agents for 
the government in this plan on the basis 
of the reimbursement of their actual ex- 
penses. 

While it is not possible, for reasons of 
policy, for the Board of Trade to disclose 
the number of claims in respect of the 
commodity insurance plan, it can be said 
that some have been made and have been 
settled by the companies handling the mat- 
ter. The amount claimed so far is very 
small, having regard to the sum in the 
fund, which now exceeds £30,000,000. When 
a claim is received the assessed 
without delay. 

A number of claims have been received 
by the Treasury from private householders 
in respect of compensation, for war damage 
to property, and these are all to be con- 
sidered by the Compensation Board, of 
which Justice Gavin Simonds is chairman. 
It has been decided that no compensation 
for property damage can be paid until after 
the war. 

Another development is the decision of 
the governmint to issue through the Ex- 
port Credits Guarantee Department a policy 
of a comprehensive kind. It is to cover 
for periods up to six months the risks of 
any rises in marine insurance rates, gov- 
ernment war insurance rates, and shipping 
freight rates, as such increases might affect 
a given contract. [or this cover the rate 
of premium is 5% of the cost of the pres- 
ent insurance and freight charges. 


loss is 


Owing to the impossibility of assessing 
these risks, such insurances could not be 
granted by commercial enterprises. Never- 
theless, the government may be justified 
in granting the cover. Presumably the 
company attitude in this matter is that ex 
porters have claimed that in making their 
estimates of there were some con- 
tingencies for which they could not allow, 
because they could not be gauged. The 
government, therefore, steps in and re- 
moves these uncertainties. The offer dif- 
fers from an ordinary subsidy in that the 
amount of the liability under the insurance 
plan is unknown. 

A second new policy has been deviscd 
to cover other risks, some of which are 
already the subjects of separate contracts, 
including those of loss resulting from what 
are known as pre-shipment and _ transfer, 
and also certain war risks otherwise un- 
insurable, such as those of frustrated voy- 
ages (up to 90%), which are excluded both 
from marine and war risks policies, while 
the proportion of the so'vency cover grant- 
ed is raised from 75 to 85%. The assump- 
tion of all these risks by the state leaves 
exporters with very little risk to bear 
themselves. 

\ third move of the governmcnt is the 
granting of supplementary allowances of 
five shillings per week to injured workers 
under the workmen's compensation acts. 
A married worker is also entitled to sup- 
plementary allowances of four shillings 
per week for each of the first two children 
under 15, and three shillings for each addi- 
tional child under that age. The new pay- 
ments apply not only to accidents which 
now occur, but also to claims in respect of 
accidents for many years past resulting. in 
weekly compensation that is still payabl-. 
The tariff offices have raised their rates of 
premium to meet all these extra lHcbilitics 
by not more than 10%. 


costs 





KANNE HEADS INSURANCE POST 


Los Angeles Unit of American Legion 
Held Annual Installation and Dinner- 
Dance Last Month 

Insurance Post, No. 513 American 
Legion at Los Angeles, has elected these 
officers: Commander, Joseph L. Kanne, 
broker; vice-commander, E, N. Van 
Ness, General of America; second vice- 
commander, William Sutton, Pacific Em- 
ployers; finance officer, Carl Beahm, 
broker (reelected) ; judge advocate, Wal- 
ter A. Brown, Pacific Employers (re- 
elected); sergeant-at-arms, Myron E. 
Ayers, insurance manager; assistant 
sergeant-at-arms, John E, Lind, Royal 
Indemnity. The Post held its installa- 
tion of officers and annual dinner-dance 
last month 


REJOINS ZELL PRODUCTS 

David Schneider, who was advertising 
manager of Zell Products Corp., New 
York City, manufacturers of sales spe- 
cialties, from 1935 to 1938, has rejoined 
that concern in the same capacity at 
536 Broadway, New York. Mr. Schneider 
announces that an entirely new line of 
vital selling helps applicable to insurance 
business are being planned. 


Donald M. Wood Chairman 
Of Chicago Agents’ Assn. 


Results of a mail vote bv the Chicago 
Tnsurance A \ssociation show fol- 
lowing officers have been elected: chair- 
man of the Board, Donald M. Wood, of 
Childs & Wood; viec-chairman, Harold 
M. O’Brien, O’Brien Insurance Avency; 
treasurer, William R. Reynolds, Chidley 
& Reynolds. Inc.; secretary (re-elected), 
Bradford Gill, Gibert & Gill, Ine. 

The out-voing officers are Jolin K. 
Walker, of Moore, Case, Lyman & Hub- 
bard, chairman of the board; Hamilton 
M. Loeb of Eliel & Loeb, vice-chairman, 
and W. C. Oxnam, Goodman & Co., 
treasurer. 


ents 


PRODUCERS’ LICENSES REVOKED 

Superintendent of Insurance Louis H. 
Pink of New York has revoked the 
license of Benjamin W. Mednick, of 
Court Street, Brooklyn. Mr. Mednick 
transacted business under Section 119 
of the Insurance Law, under the trade 
name of Boro Agency. 

Superintendent Pink also has revoked 
the licenses of Isidor Miller of 387 East 
95th Street, Brooklyn. 
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FIRE PREMIUMS IN CANADA 


Gain in Volume Expected This 

Lower Rates Tend to Hold Do 

Percentage of Increase 

While the year 1940 will, in all prob- 
ability, reveal that fire insurance jaa 
panies in Canada are writing in substan- 
tially heavier volume than last year. thj 
will not be reflected proportionately in 
total premium incomes. It is the gen- 
eral consensus that gains are being 
marked up in Canada this year in values 
of property insured and the number of 
risks carried. But, the recently reduced 
rates for hire imsurance, insofar as the 
premium-income angle is concerned js 
an offsetting tactor. 

Locally, the opinion has been express- 
ed, both privately and in the press, that 
Canadian fire insurance companies, as q 
whole, will report for 1940 a gain in 
premium income as compared with 1939 
due especially to the fact that the war 
situation has been a means of adding 
some long-lost zest to trade and indys- 
trial activity. However, it is also freely 
admitted in the same breath that these 
gains will not be in proportion to the 
increases being marked up in value of 
property insured and the aggregate num. 
ber of risks carried, 


Year; 
wn 


AGENT WITHOUT AUTHORITY 
Acceptance of Initial Fee With Appli- 
cation Did Not Affect Insurance 
in Mutual Company 
In an action on an alleged oral con- 
tract for fire insurance over a mill the 
St. Louis Court of Appeals held, Byrne 
v. Farmers Mutual Fire of Rock Town- 
ship, Jefferson County, Mo., 138 S.W, 2¢ 
705, that an unauthorized statement by 
the company’s soliciting agent to the 
plaintiff on accepting a first fee along 
with a plaintiff's application for th 
insurance, that his mill was insured, did 
not waive provisions of the company’s 
by-laws prohibiting oral contracts of in- 
surance or the issuance of policies insur- 

ing buildings with defective flues. 

The application contained a_notifica- 
tion that “this mill is not insured until 
flue is built and secretary notified.” The 
flue was never built, due to unfavorable 
weather. Three months after the ap- 
plication was made the mill was de- 
stroyed by fire. Plaintiff demanded pay- 
ment of the amount of the alleged in- 
surance which was refused and the so- 
liciting agent thereupon tendered back 
to him the first fee, which the agent 
had apparently held in his own posses- 
sion pending issuance of a_ policy, an 
which plaintiff refused to accept. 

It was held that defendant's demurrer 
at the close of plaintiff's case was proj- 
erly sustained and judgment for defent- 
ant was affirmed. 


Agents Seek Qualification 
Statute in Minnesota 


Steps to get an agents’ qualificatior 
law in Minnesota were renewed at 4 
meeting last month of a_ special com 
mittee of the Minnesota Association 
Insurance Agents headed by Clarence 0 
Brown, Rochester. The committee plan 
to draft a bill along the lines recon 
mended at the recent annual agents 
meeting at Duluth where the subject wa 
discussed at length. 

The original plan of 
called for an examining 
would report its recommendations tot 
insurance commissioner. Commissioner 
Yetka opposed this plan as just adding 
an unnecessary board to the state gov 
ernment. He argued in favor of havin 
the Insurance Department examine a! 
pass on prospective agents and matt 
other suggestions which met with fave 
and which probably will be embodied #! 
the bill to be drafted. 


the committe 


board whic 
he 


PHILA. MANAGER OF CAMDEN 
The Camden Fire has appointed ! 
Harman Chegwidden as manager of ! 
Philadelphia office. Frank Clark ¥ 
remain with the office but will le 
lighter duties. 
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New Jersey Agents Name Members 
Of Committees to Serve for Year 


Amboy; and officers and county vice-presidents. 
Local Board: Co-chairmen Herbert A. Faunce, 
South Jersey, Atlantic City; William J. Waldron, 


The New Jersey Association of Under- 
writers has appointed its committees to 
serve with the administration of Presi- 
dent Hubert M. Farrow. In selecting 
his committees, he took cognizance of 
repeated requests of Donald M. Pear- 
sall of Westfield that he be retired from 
the membership chairmanship and placed 
George E. Jamison of Bloomfield, presi- 
dent of the Essex County Board, in this 
post. The executive committee and Mr. 
Farrow express deep appreciation of Mr. 
Pearsall’s work for the past five years, 
during which membership grew from 402 
to 851 agencies. 

Another important committee choice 
was J. Philip Exton of Clinton to suc- 
ceed Arthur T. Riedel of Pompton Lakes, 
to head the rural agents. Mr. Riedel 
was elected to the executive committee 
at the September annual convention. 

The complete slate of committee ap- 
pointments follows: 

Accident prevention: William T. Ashby, chair- 
man, Newark; Frederick W. Westervelt, Jr., 
Newark; William F. Turner, Jersey City; Fred- 
erick T. Bolte, Atlantic City; Harry E. Watt, 


Franklin; Col. Frederick Hickman, honorary 
advisor and consultant. 
Administration fund trustee: Col. Frederick 


Hickman, reappointed for a term of three years. 
(The other trustees are Past Presidents William 
G. Hurtzig and C, Stanley Stults.) 
Automobile: Alan V. Livingston, chairman, 
Englewood; Roy C. Evarts, Perth Amboy; Her- 
bert L. Brooks, Newark; Douglas S. Schenck, 
Jersey City; Edwin E. Dudley, Paterson. 
Bergen plan: Alan V. Livingston, chairman, 
Englewood; officers and county vice-presidents. 


Branch Office 


Branch office and Douglas 
S. Schenck, chairman, Jersey City; Charles E. 
Meek, Jr., Paterson; William D. O’Gorman, 
Newark; Fred J. Perth Amboy; William 
H. Spiegelberg, Jersey City. 

Business Development Office: Edward M. 
Schmults, chairman, Ridgewood; Oak W. Acton, 
Salem; William J. Dite, Union City; Frank B. 
Heller, Newark; Col. Frederick Hickman, At- 
lantic City; Stephen E. Pawley, Asbury Park; 
William H. Fraser, Perth Amboy; augmented 
by county vice-presidents, officers and executive 


acquisition costs: 


Cox, 


committee. 

Compensation: Walter A. Schaefer, chairman, 
Newark; Roy C. Evarts, Perth Amboy; William 
T. Ashby, Newark; Edwin E. Dudley, Paterson. 

Constitution and by-laws revision: Edward M. 
Schmults, chairman, Ridgewood; Harry Roth- 


berg, Plainfield; Claude J. Kirkland, Leonia, 

Contact: President, immediate past president, 
secretary, and chairman executive committee, 
augmented by special appointments, if deemed 
advisable, as matters arise. 

Dental: Herbert L. Brooks, chairman, New- 
ark; Gustave Jay, Jr., Newark; Douglas S. 
Schenck, Jersey City. 

Educational: H. Donald Holmes, chairman; 


Herbert A. Faunce, Atlantic City; Conrad C. 
Schmelz, Somerville; Harry E. Watt, Franklin; 
C. Stanley Stults, Hightstown; Arthur T. Riedel, 
Pompton Lakes. 

Fire prevention: John F. Neilson, chairman, 
Englewood; William H. Tobin, Jr., Caldwell; 
Arthur M. DeMaris, Ocean City. 

Grievance: Arthur D. Reeve, chairman, New- 
ark; and officers. 

Legislative: Harry L. Godshall, chairman, At- 
Fred J. vice-chairman, Perth 


lantic Cox, 


City; 





Central Jersey, Trenton; Charles E. Meek, Jr., 
North Jersey, Paterson; and officers and county 
vice-presidents. 


Membership: George E. Jamison, chairman, 
Bloomfield; and officers and county vice-presi- 
dents. 


Publicity: William F. O’Brien, chairman and 
officers and county vice-presidents. 

Qualification and resident agency laws: Doug- 
las S. Schenck, chairman, Jersey City; Alfred 
C. Sinn, Clifton; Theodore F. Appleby, Asbury 
Park; Harry L. Godshall, Atlantic City; William 
D. O’Gorman, Newark. 

Rural agents: J. Philip Exton, chairman, Clin- 
ton; Menashe Rabinowitz, Lakewood; Oak W. 
Acton, Salem; George C. Hendershot, Newton. 





Baltimore Agency Marks 
50 Years With the Sun 


Heads of the Maury, Donnelly & Parr 
Agency of Baltimore were guests of 
senior executives of the Sun Insurance 
Office at a dinner at the Emerson Hotel 
in Baltimore last week. The affair was 
in celebration of the agency’s comple- 
tion of fifty years as representative of 
the Sun. Officers of the agency attend- 
ing the dinner were Henry A. Parr, Jr., 
Henry A. Parr, 3d, Peter B. Wood, Paul 
Leber and Albert L. Heil. 

United States Manager Oswald Tre- 
gaskis of the Sun presided and present- 
ed to Mr. Parr, on behalf of the Sun 
Insurance Office organization in. the 
United States and London, an artistic 
“House-mark Souvenir” which had been 
especially prepared to commemorate the 
long and successful association of the 
company and the agency. A cable from 
London brought greetings from the home 
office of the Sun. Others present repre- 
senting the Sun were Assistant Mana- 
ger P. J. Priore, Secretary Elliott Mid- 
dleton and State Agent J. McG. Miller. 





New Jersey Agents Pick 
Asbury Park for Mid-Year 


The executive committee of the New 
Jersey Association of Underwriters has 
selected the Berkeley-Carteret Hotel at 
Asbury Park for the semi-annual meet- 
ing on Wednesday and Thursday, March 
12-13,1941. This is subject to making 
satisfactory arrangements. At this meet- 
ing the association will be asked to de- 
cide whether to become the New Jersey 
Association of Insurance Agents in ac- 
cordance with a recommendation of the 
National Association that the local, coun- 
ty and state units be made uniform with 
the national’s name and insignia. Total 
membership in the state association is 
now 855 agencies. 


LICENSES ARE REVOKED 

Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Her- 
man Martin Yost, 84 William Street, 
New York City. Mr. Yost licensed as 
an insurance broker and as an agent 0 
a life company was charged with being 
incompetent and untrustworthy. 





Connecticut Agents 
Hold Annual Meeting 


THOMAS G. REDDEN A SPEAKER 


National Association Executive Commit- 
teeman Strongly Urges Co- 
Extensive Membership 


Co-extensive membership of agents in 
local boards, state and national asso- 
ciations was strongly urged by Thomas 
G. Redden of Greensboro, N. C., when 
speaking yesterday before the annual 
meeting of the Connecticut Association 
of Insurance Agents at the Hotel Taft 
in New Haven. Mr. Redden, who is a 
member of the National Association ex- 
ecutive committee, is fully convinced that 
co-extensive membership is as beneficial 
to local boards as to the larger associa- 
tions and is of aid to the organized 
agency movement as a whole, He told 
how application of the co-extensive prin- 
ciple had increased the membership of 
the North Carolina Association from 
sixty-two in 1933 to 610 today. 

“IT mention two plans of organization, 
the volunteer and the co-extensive, and 
since it is my purpose to offer only sug- 
gestions based on actual experience, I 
would like to say that I have operated 
under both plans,” Mr. Redden told his 


audience. “I have seen quite a few 
states operate under both plans. The 
inevitable result has always been the 


same, and that is that under the volun- 
teer plan the membership was reason- 
ably large and prosperous in prosperous 
times and appreciably smaller and less 
prosperous when general business con- 
ditions were upset. Whereas, under the 
co-extensive plan the results were oppo- 
site in that there was always noticed a 
steady growth of members, very little 
change from members dropping out, 
dues problems were less and if anything 
the membership has a tendency to in- 
crease when business conditions are up- 
set rather than to decrease. 

“To tell you of the mechanics neces- 
sary to organize local boards and state 
associations under the co-extensive 
membership plan would take more time 
than you and I have on this occasion, 
but all information necessary is avail- 
able from the various states using this 
plan. I would like to say that under 
this plan when a state association is 
properly organized under the co-exten- 
sive plan not only is it valuable in 
settling problems but it is more valu- 
able because it prevents them, because 
when an association is so organized it 
is then only necessary for its leadership 
to guide the association. Under the 
volunteer plan it means constant push- 
ing to keep the membership interested 
and to keep the membership numerically 
what it should be. I use the title, ‘Will 
You Guide or Will You Push?’ Let me 
explain what I mean by this title. 

“A very prominent business man sev- 
eral years ago was discussing with me 
a new product and what was necessary 
to successfully market any product. I 
have never forgotten those remarks and 
they were substantially as follows, He 
said that to successfully market any 
product four parts were necessary: First, 
the product must be right; second, in- 
tegrity must be present; third, ability 
must be present; and fourth, the firm 
must be properly financed. If all four 
of these parts were present, then it was 
only necessary to guide the organization, 
but that if any of the four parts were 
missing then it became necessary to push 
the organization, He further remarked 
that there is a lot of difference between 
guiding and pushing. 

“You have all of the necessary parts, 
your product is insurance. You know it 
is right. You know that integrity and 


ability and finances are present. There- 
fore, you have everything necessary to 
build an organization as strong as you 
want it and assuming you do have a 
desire for a strong organization, then I 
can recommend the adoption of co-ex- 
tensive membership plan.” 
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4 @ Whea a local agent starts } 
to operate on some new, un- 
4 usual, and basic plan that lifts { 
his business above ihe diff. 
culties that surround it, that’s 
when success staris. Such a} 
plan is described in our free } 
book “PLANNED Progress.” 
Send for it, without obligation, 
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SALZMAN DEFENDS MIDDLEMEN 


In Detroit Address He Says That Group 
Is Doing Something Necessary and 
Is Not Unduly Favored 


The idea in America that we should 
eliminate middle men is stupid; it shows 
a lack of really penetrating intelligence 
and its sponsors don’t even look as far 
ahead as tomorrow’s problems, says 
Elmer Salzman, secretary-manager, De- 
Association of Insurance Agents, 
East Side Lions Club 


troit 
addressing the 
Detroit. 

“If vou think this is a scathing indict- 
ment I will ask you to believe only what 
your common sense and experience tell 
you is true,” he continued. “We might 
begin by asking who is not a middle 
man? It is possible to define a middle 
man so that it includes everybody except 
the actual consumer. Everybody wh 
ever chanves anything which eventually 
is used, is in a sense. a middle man sinee 
his work is related to that of others 
This may not be especially clear but | 
believe it vill make you think about the 
fact that middle men are not just a fey 
favored capitalists who get something 
for nothing but that they are everybod) 
or almost everybody in this country 
Consumers too are middle men because 
nobody spends all his time consumng 
He spends a lot of it working on some- 
thing that is related to what some other 
consumer uses. 

“The system that permits the middle 
man, has given millions of people an 
opportunity to perform a function i 
their own small way who could not be 
of any value in any other form of sys 
tem which we yet know. ; 

“The cooperatives movement which 
holds so much promise for the individual 
might feed more people today while there 
is wealth to confiscate but it could no! 
feed them long because it destroys the 
only system the world has ever know! 
that enables each human being to tt 
himself into some niche in the produ: 
tive machine and play his part. The co 
operatives seems to offer everybody # 
chance to share in what already exists 
But nothing exists except the fruit on 
the trees, the wild game and the fis! 


. in the streams—except that it is a tt 


sult of human productive effort. 

“The middle man I believe we se 
includes most of us and is one aspet! 
of the American genius for organizatioi 
There is much loose talk about middle 
men. People treat this large class which 
includes almost all of us, as if it wer 
favored, as if it were blessed with a 
profit and no hazards. The fact that 
the middle men have been paid all thes 
years by people living in the freest soc 
ety that the world has ever known, > 
strong evidence that they are doing 
something that is necessary.” 
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America’s old plantation home- 
steads nestles in the Cumberland 
Valley in Tennessee. It is known 
as “The Hermitage,” the home 
of President Andrew Jackson. 

After he was married, he es- 
tablished a home upon a thou- 


sand acres of land known as 





“Hunter's Hill,” but in 1804, 
upon meeting with reverses, he 
was forced to sacrifice his house and land. Accompanied by 
a few faithful negro slaves, he moved to a tract in the 
wilderness, which later was to become the beautiful estate 
known as “The Hermitage.” At first the Jacksons lived 
in an old blockhouse upon the premises; a crude two-story 
affair with a great stone chimney, one large room below 


and two rooms above. Even in this rough abode, Jackson 


One of the most dignified of 


entertained lavishly and no one knocking at his door in 
need of food and shelter was ever turned away. 

This place served as their dwelling until 1819, when 
upon his return from the Seminole wars, his health much 
impaired, he built a mansion in which he and his wife 
might dwell in greater comfort in their declining years. 
Here Andrew Jackson spent the last twenty-five years of his 
lite. The sun drenched garden with its pebbled paths, old- 
fashioned flowers, and magnolia trees delighted all visitors. 
In a quiet corner of this beauty spot rest “Old Hickory” 
and his beloved wife. 

Andrew Jackson, at the suggestion of his wife, built “the 
little brick church” upon his estate. “The Hermitage”’ 
burned to the ground in 1834, but was immediately rebuilt 
upon its old foundations. In 1856 it was sold to the State 
of Tennessee by his adopted son and had it not been for 
the Civil War, might have become a military academy, a 


branch of West Point. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 


New York State Agent, Firemen’s 


navy men who m 
special agents 
insurance families or young 
insurance business. Many 
have married clerks in 
Adjuster James ] 
passed on, 
stenographers by 


and 
many 


Like 
into the 


army 
army 
married into 
women into 
special agents 
local ag ents’ offices 

Reid of Buffalo, long 
lost several efficient 
marriage to visitine fieldmen, He _ told 
me one time that he was tired of run 
ning a marriage bureau for his girls. 


~ * * 


One Debt Due to Radio 
One thing to be thankful for in these 
times is that the radio eliminates the 
velling “extras” up and down 
as they did in World War I. 


* * * 


have 


since 


newsboys 
the town 


Evolution Before Our Eyes 

ruins of Fort 
Frederick at 
Champlain, 


Recently visiting the 
Amherst and Fort St 


Crown Point, N. ¥ 


. on I ake 


I became interested in the old fort well 
inside the earthworks, hich, though 
over 180 vears old is still as good as 
ever. Dug through sol'd rock, about 
twenty-five to fifty feet deep, it is popu 
lated by a race of frogs that have ap- 
parently learned how to climb the almost 
perpendicular sides. They almost look 
like bugs crawling uy» a wall. Descen 
dents for centuries of the orivinal frogs 


that dro »ped in, nature developed or 


Six Field Changes By 
Aetna Fire Group in West 


Announcement has been made at Chi- 
caro by W. N. Achenbach, manager ot 


the Western department for the Aetna 
Fire Group, of six field changes. Some 
effect the Michigan and Indiana opera- 
tions. H. M. Mountain, heretofore spe- 
cial agent at Kansas City, Mo., has 
been moved to Detroit where he be- 
comes Wayne County manager. Filling 
the vacancy at Kansas City will be J. 
George Peterson, who has been in In- 
diana. and F. W. Mountain, who has 
been traveling in the Michigan field, has 


been moved to Indiana. 


Irvin H. Thomas, an underwriter in 
the Western department ofhces, has 
been sent to Tennessee as special agent. 


Arl Garrett, who has been in the Indiana 
has been promoted 


field as farm agent, 

to assistant superintendent of the farm 
department with headquarters in Chi- 
cago. Ray C. Peterson, who has been 
a local agent at Gibson City, Ill, has 
disposed of his business and succe eds 
Mr. Garrett in the Indiana farm field 


Wm. V. Grimsley Assistant 
Secretary of Stuyvesant 
William V. Grimsley, special 
the Stuyvesant in the New Yerk City 
fields, has yinted 
He will continue to 


agent of 
and suburban been app 


assistant secretary 





supervise the same field. Mr. Grimsley 
has been with the Stuyvesant since Janu- 
ary, 1939, and has been successful in 
I business in his field. Previ- 

s he had been a special agent of 


Fire and before tha 
in the West 


he Hartford was 


i} the ome 


AMERICAN SALES SUPERVISOR 


\. London has been appointed 
supervisor of the Western depart- 
the American of Newark. He 


Rockford, IIl., 
to field- 


iqduarters at 
vices will be 
agents. 





available 


, and 
1 ana 





of N. J. 
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Food Preparation 


first class 


“Artistic” 
efforts of chefs at some 
hotels to give customers something “ar- 
tistic,” instead of a full portion, are 
amusing not to say annoying and stupid. 


The 


Recently I ordered a “vegetable dinner 
with a poached egg on toast.” What 
arrived was a combination platter, which 





New Visual Sales Portfolio on 
Survey Service by National Fire 


“How to Beat the Green Bay Packers 


in One Easy Lesson” is the title of a 
new visual sales portfolio on analysis- 
survey service announced to agents of 


companies of the National Fire Group, 
which are the National Fire, Mechanics 

Traders, Transcontinental and Frank- 
lin National of New York. Intended to 
be used during the interview to make 
clear to clients and prospects the values 
of an insurance analysis, the book draws 
a dramatic and appealing parallel be- 
tween the teamwork essential in a win- 
ning football team and the coordination 
so necessary in a properly devised in- 
surance program for either a business 
organization or a personal estate. 

The bulletin which announces the 
availability of this twenty - four - page, 
hard cover, ring-bound, flat-opening, 
two-color, eight and one-half by eleven- 
inch book, recalls the success of the 
National Fire (¢ sroup’s first visual presen- 








had a circle in the middle about the size { 
of a poached egg without the white, into tation portfolio, “Where Do We Go 
which the chef had inserted a piece of From Here?” devoted to prospective 
toast trimmed down into a circle to fit ¢arnings insurance. There is little text 
into the small space with only the yel- ™ the new book; almost every page 
low of the poached egg, also trimmed has one or more photographs or draw- 
down to fit the space. The rest of the ings illustrating the points made. The 
toast that was trimmed away with the new book, according to the announce- 
rest of the white of the egg had been ment, will help solve these problems: 
thrown aw: iv, a te rrible waste depriving “Have you ever had trouble getting a 
the customer of what he paid for. prospect to see the value of an insur- 
When people order a dish they want ance survey? Has a suspicious prospect 

food, not a pretty picture, as I told a ever growled about letting you have all 
chef some time ago, when I had him on _ his policies to analyze so that you could 
the carpet. I told him that I did not do him a very real favor? Have you 
vo into a restaurant to view a picture, ever hesitated about calling on a client 
that, if I wanted to satisfy my artistic about an insurance survey or analysis, 
tastes, I went to an art gallery. These even though you knew he needed it, 
chefs waste enough food to feed several because you were afraid you might not 
needy families. | wish these hotels would be able to make clear to him how a 
cut out this sillv business about “ar- survey would help him?” 
tistic” food exhibits. Telling about the value of the book, 

WORLD TRADE PUSHES ON 

In some lands the commerce of this troubled world still pushes 

on by ancient methods. Today, along the very trade routes 

blazed seven centuries ago by intrepid Genghis Khan—by 

camel and ox-cart caravans—flows the restless two-way stream 

of machinery, tools and war supplies, piece goods, wool, 

hides, furs, gold and silver, tea and spices, to fill man’s needs - 


in distant lands. 


turbulent rivers. 


ican insurance companies. 


AMERICAN 


111 John St., New York 





In meeting the special demands of world wide insurance, the 
AIU has often been called upon to perform unusual services, 
such as the devising of special insurance coverage for ship- 
ment of goods by caravan and even by animal-skin rafts down 


Its usual service, that of providing American insurance protec- 
tion for this country's foreign trade, is of increasing importance 
in this war-torn world. The AIU, with international affiliations 
and representatives, makes available to brokers and agents 
for their clients operating abroad sound coverage in Amer- 
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and of visual seHing in general, the bul- 
letin goes on to explain that “W hen os 
use a graphic presentation like this, ie 
your prospect hears will be reinforced 
by what he sees. Pictures illustrating 
your selling story give at a glance mor 
vivid impressions than hundreds of soak. 
en words. 

“Unfortunately, insurance policies and 
insurance service are prosaic, sometimes 
pretty ‘dull subjects to a layman; life, 
drama, color and action may be added 
to your important message 
use a visual portfolio like this. 
larly if you have not 
sales presentation on analysis - suryey 
service—the modern, proven agency ap- 
proach—this graphic presentation of th, 
subject will help you get across the moy 
important points. 

“Visual presentation is _ particular) 
adapted for getting across a new ide 
and in spite of years of talking aboy 
it within insurance, only a small per- 
centage of buyers have had the analysis. 
survey idea well presented to them. 

_ “Sequence of ideas is tremendous) 
important in selling. This book wil 
make the selling points in logical 

quence, and interruptions will not throy 


When yoy 
_ Particu- 
organized your 


you off the track. The experience 
thousands of businesses shows that 3 
standardized presentation—not a mem. 


rized, “canned” sales talk but a methodi- 


cal, point-by-point selling procedure 
saves time and makes more sales. Yi 
can hold the attention of two or thre 
men much more easily with a presenta- 
tion like this than you could withow 
something to hold their eyes as well a 
their ears. 

“The inside back cover of the book 


has a pocket for insurance analysis ques- 
tionnaires which are supplied with it 
The pay-off of this selling, job is to ge 
answers to questions on one of thes 
‘forms and to get the. policies. — This 
look puts you rightewhere you want 
to be: getting that information.” 


INSURANCE SUSPENDED 


Insured Paid Overdue Premium Afte 
Property Was Destroyed; Company 
Held Not to Be Liable 


In an action on a fire policy provi: 
ing that the company should not be lial 
that 
property 
obligation, 


loss or damage might oc- 
the 


promissory 


for any 


cur to insured while an) 


note or or par 
given for the premium remaiti 
past due and unpaid, an instalment 
premium maturing October 1, 1935, wa 
not paid. The house was destroyed | 
fire on October 6 following. Insure 
reported the loss to the company’s loc 
agent, who denied liability on its beha 
on the ground that the fire took plac 
while the policy was suspended for not 
payment of the premium due October! 

On October 12 insured mailed tot 
company a certified check for $16.62. Tit 
company cashed the check October ! 
On January 10, 1936, the company ten 
ered to insured $16.62, which he refus 
to accept. On September 29, 1936, 
instituted the action. 

Affirming judgment for the defendat 
the os Supreme coat, ra 


thereof, 


it, peewee 




















































Phenix Fire v. Watkins, 140 S.W. 2d 
said that ae revival of liability unde 
the policy was effective from the tit 
delinquent premiums were paid. Duriti 
the period of default, by the expre 
terms of the policy, the company % 
not liable. The payment made on Ott 
ber 12, 1935, did not revive the policy § 
of October 1, 1935, and, therefore ! 

company was not liable for the loss 
the house on October 6, 1935. The 
tention that the company by accept 
payment of past due premium instoye 
ments on two former maturities es 
lished a custom or course of dealing # 
as to amount to a waiver of the susp 
sion provision of the policy was 
untenable. 
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Western Department 
844 Rush St 
Chicago, Illinois 


Southwestern Dept. 
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Dollas, Texas 


Pacific Department 
220 Bush St 
San Francisco, Calif 


THRILL INSURANCE - 


How many women know 
furs can be insured against pr 
all perils of loss or de ss! 
policy covers eve 





FIREMEN'S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


The Girard Fire & Marine Insurance Company The Concordia Fire Insurance Co. of Milwaukee 
National-Ben Franklin Fire Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
Pittsburgh Underwriters @ Keystone Underwriters The Metropolitan Casualty Ins. Co. of N. Y. 
Milwaukee Mechanics’ Insurance Company Commercial Casualty Insurance Company 
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enenenen Bids Made 
Minus List of Risks 


GOVERNMENT’S FARM BUSINESS 
Stock Company Association and Houston 
Fire & Casualty Show Interest in 
Furnishing Protection 

Although a complete list of properties 
f the Farm Security Administration is 
not available, the Stock Company Asso- 
‘iation and the Houston Fire & Casualty 
answered the invitation to bid on insur- 
ance for industrial and commercial proj- 
ect properties of that government unit. 
In this connection Gale C. Morgan, sec- 
retary-manager of the Stock Company 
Association, addressed the following let- 
ter to the Farm Security Administration: 

“Your invitation indicates that it is 
not feasible to furnish a complete list 
of the specific properties intended to be 
insured, Investigations of rates apply- 
ing to the listed properties have been 
made. Unfortunately, it is not possible 
for us to submit a sound bid unless we 
are provided with a complete list of all 
properties, which shou'd specify the lo- 
cation, construction, occupancy and value 
in order to identify each specific struc- 
ture 

“We note that under the specifications 
it becomes the responsibility of the bid- 
der to determine to its satisfaction the 
type of property on which insurance may 
be required, 

Computation of Rate 

“We are not conversant with the pos- 
sible future plans of the Administration 
along lines of construction or acquisition 
of properties, nor do we know what 
properties may require insurance which, 
while now owned or mortgaged, are not 
included in the list. We respectfully 
submit that these are all factors which 
materially affect the computation of any 
average rate. An average rate, overall 
by states, submitted on the listed prop- 
erties, would be affected by the later 
addition of properties not originally list- 
ed. Consequently, if properties which 
you desire to insure in the future are 
of such construction and occupancy as 
to warrant better rates than those prop- 
erties now listed, a contract awarded on 
the basis of this invitation might well 
work to the disadvantage of the Ad- 
ministration. 

Would Make Inspections 

“Equitable rates can only be deter- 
mined by knowledge obtained through 
and inspection of all the properties 
which you intend to insure under this 
proposal, We are prepared to do that 
work and, pending such an opportunity, 
are quite willing to bind insurance on 
any individual units, with the assurance 
that an equitable rate will be established 
by the rating authorities within a reason- 
able time.” 

Houston Company’s Bid 

According to Mr. Morgan, the Hous- 
ton Fire & Casualty bid on a nation- 
wide basis, indicating that rating author- 
ity rates would apply for fire and ex- 
tended coverage in Washington, Oregon, 
Oklahoma, Texas, Tennessee, Mississippi 
and Louisiana, The bid further provid- 
ed that rating authority rates, less 10%, 
for fire and extended coverage, would 
apply in California, Montana, New 
Mexico, Colorado, Wyoming, Alabama, 
Georgia, Florida and Rhode Island. Rat- 
ing authority rates less 25% apply in all 
other states. Buildings and equipment 
not listed in the invitation would be writ- 
ten on the same basis as that just 
outlined. The Houston Fire & Casu- 
alty’s bid included state-wide rates and 
a nation-wide rate of $3. No award has 
been made yet by the Administration, 
WINNIPEG INSURANCE CLASSES 

Firm in its decision to carry on as 
usual for the duration of the war, the 
Insurance Institute of Winnipeg has an- 
nounced its syllabus on fire and casualty 
courses for the 1940-41 season. The fire 
course opens November 13 and will con- 
tinue to April 9, while the casualty 

urse runs from November 18 to Feb- 
ruary 10 
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Stoner President tt 
Indiana Association 


AGENTS HOLD ANNUAL MEETING 





Civil Service Proposed For Employes of 
State Insurance Department; John 


C. Blackall Speaker 





Simpson M. Stoner, Greencastle, chair. 
man of the board, was clected president 
of the Indiana Association of Insurance 
Agents, succeeding William C. Myers 
Evantsville. Fred C. Richardt, Eyans. 
ville, was named chairman of the board 
and J. W. Larrew, Valparaiso, first vice. 
president. Other officers are Howard 
Bradshaw, second vice-president; George 
W. Mahoney, Indianapolis, secretary- 
treasurer; Atwood L. Jenkins, Rich. 
mond, national councillor, and Harry E. 
McClain, Shelbyville, executive  secre- 
tary. 

Placing employes of the Indiana In- 
surance Department on a merit basis to 
assure competency and efficiency was 
recommended by members of the asso- 
ciation. A_ resolution proposing civil 
service pointed out that changes of 
administration every four years worked 
to destroy the efficiency and competency 
of the employes and directly affected 
administration of insurance laws. The 
resolution also asked that the $6000 
appropriation for the Department be in- 
creased sufficiently to provide for addi- 
tional investigators and inspectors as a 
step toward rendering better public 
service. 


John C. Blackall Speaker 


Avoidance of “trade barriers” in the 
insurance field was urged by John C. 
Blackall, Insurance Commissioner of 
Connecticut. “It would be extremely 
unfortunate at this time if the devel- 
opment of trade barriers, which has 
made itself manifest in other business 
activities, should find its way into the 
insurance field,” he said. To avoid all 
such problems he urged close coopera- 
tion between agents and companies ar- 
rived at by friendly consultation. He 
credited sound development of the in- 
surance business to the fact that state 
supervision rather than Federal “leaves 
a forum for problems which may de- 
velop in various states and be ironed 
out before they disrupt the business 
nationally.” 


Newspaper Advertising 


Establishment of local boards in each 
Indiana county was advocated by or- 
ganization executives. William C. My- 
ers, president, reported an association 
membership of 749. 

Newspaper advertising of fire and cas- 
ualty insurance was advocated by Harry 
Weber of New Albany, who spoke on 
“Local Board Advertising.” He pointed 
out that such advertising ‘benefited the 
public from an educational standpoint 
and served to create prestige and better 
public relations for local agents. Plans 
tor future development of the associa- 
tion and its program were discussed at 
one session, over which Fred G. Rich- 
ardt of Evansville presided. 

One morning’s program of the annual 
convention was devoted to addresses by 
Bert R. Walinder, E. M. Talcott_and 
Henry Olsen of Chicago; John H. Eglof 
of Hartford and R. W. Forshay_ 0! 
Anita, Ia. vice-president of the Na- 
tional Association of Insurance Agents. 


Calif. Agents Move to Aid 
Business of Those in Army 


Among resolutions passed by the an- 
nual convention of the California Ass0- 
ciation of Insurance Agents at 10S 
Angeles last week was one recommend- 
ing “that every local association in the 
state pledge itself and its members to 
preserve and foster the business of ant 
member who enters the armed forces 0 
the United States of America either by 
his voluntary act or by selective draft 
to the end that upon the return of suc 
member from such service he shall not 
have suffered by reason of sucli service: 
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Ontario Agents Seek Qualification 
Law, Other Convention Resolutions 


The Ontario Fire and Casualty Insur- 

ance Agents Association will form a 
committee to approach Ontario Super- 
intendent of Insurance Hartley D. Mc- 
Nairn with a view to the government 
inaugurating written tests and exami- 
nations for fire and casualty agents tak- 
ing up this business in the province. 
Agents who have been in business for 
more than five years will not be affected. 
This resolution, and others, was adopted 
by the association at its recent annual 
meeting held in Toronto. 

It was contended by the resolutions 
committee at the convention that there 
are too many agents in the business who 
have not sufficient knowledge of the 
products they are selling. It was point- 
ed out that many instances have arisen 
where property has been incorrectly in- 
sured, and often overinsured, resulting 
in numerous disputes and misunder- 
standings. 

If the government adopts the On- 
fario association proposal, representa- 
tives of the Ontario Insurance Depart- 
ment, companies and agents will pass 
on applications for licenses after exam- 
inations have been written. Agents in 
outlying districts may write correspond- 
ence courses. 


Seek Exclusion From Excess Profits 
ax 


It was further resolved at the meet- 
ing to approach the Federal government 
with a view to having fire and casualty 
agents excluded from the war time 
measure known as excess profits tax. 
This move was adopted only for the 
reason that others, in a profession which 
is more or less akin to that of a fire 
and casualty agent (namely, the life 
agent, doctor or lawyer inasmuch as in- 
come varies greatly) have already been 
exempted from the effects of this tax. 


D.R. KENNEY WARNS MUTUALS 





Tells Fire and Casualty Companies There 
Is Constant Pressure of Assureds 
For More Dividends 
In an address before the Wisconsin 
State Association of Mutual Insurance 
Companies at Milwaukee, October 30, 
)), Roger Kenney, insurance editor cf the 
United States Investor, issued a word of 
warning on the matter of dividends. 
\iter pointing out the increase in pre- 
mum volume by mutual fire and casu- 
alty companies in the last twenty years, 
he reminded his audience that it was 
price-appeal that brought many premium 
dollars into their treasuries in the last 
lecade. 
_ “Because this is so,” said Mr. Kenney, 
‘you must be ready to resist a boring 
irom within which, I am sad to say, is 
already making itself evident. I refer 
specifically to the demand for larger and 
farger dividends that emanates from the 
ranks of your own policyholders. 
As for the relationship of earnings 
to dividends in a mutual fire or casualty 
company, I want to emphasize that the 
lactor which should determine the size 
a dividends is underwritinz profit. 
ou know, as well as I, that at least in 
theory, the appeal of mutual companies 
nas been that the good risks ought not 
to be asked to carry the poor ones. The 
argument is that if a group of selected 
risks is gathered together, then the pol- 
tyholders ought to share in the sub- 
‘antial underwriting profit that results. 
Obviously, therefore, underwriting 
rohts—and not investment earnings— 
ms stressed as the reason why dividends 
lo’ sible in mutual companies. I 
= Scher that fair-minded mutual fire 
ment . “4 — would claim for one mo- 
eration a . their particular method of op- 
veltan fives them any advantage in- 
€nt-wise over the stock companies. 


Legal counsel will be sought on this 
question, 

It will also be recommended to the 
Ontario government that the Ontario 
Fire Marshals’ department activity be 
enlarged to include losses on automo- 
biles and trucks. This resolution was 
passed due to the general feeling that 
exists that insurance adjusters should 
report to the fire marshal on this type 
of fire loss. ; 

Another resolution which was carried 
was that automobile insurance associa- 
tions be approached to form a “pool” 
to underwrite substandard auto and 
truck insurance, including transports, 
busses and taxis. It is suggested this 
be modelled on the plan of the wheat 
pool in western Canada. It is believed 
the formation of such a pool regarding 
automobiles would mean that a man 
with an unattractive automobile — risk 
could be insured through the pool. 

One of the most important resolutions 
ever to be passed by the Ontario asso- 
ciation is that which is now on the rec- 
ords and which protests the sale of fire 
insurance by trust and mortgage com- 
panies. Representations will be made to 
the department of insurance, calling for 
an investigation of this matter, especial- 
ly as to the alleged tie-up that exists 
between these companies and_ finance 
companies selling insurance. The asso- 
ciation will urge definite action imme- 
diately by the insurance department, in 
view of the large amounts of fire insur- 
ance which pass through the hands of 
trust and mortgage companies. 

The Canadian Underwriters Associa- 
tion also will be requested in the near 
future to amend commissions to local 
agents on fire business to 20% on all 
annual and 25% on three year risks, to 
all agents whose business is fire and 
casualty insurance and who maintain an 
office in other than their own dwelling 
and who write fire policies. If the 
C. U. A. adopts this resolution and the 
companies agree, agents’ incomes will 
rise from 15% now obtained. 


No, they would probably admit that they 
face the same problems as do their con- 
temporaries. And because this is so, 
there is a good deal to be said for ac- 
cumulating investment earnings and in- 
vestment profits against the day when 
depreciation in market values is experi- 


_ enced—a situation which can have quite 


as devastatin® an effect upen surplus as 
underwriting losses.” 

Mr. Kenney also expressed the opinion 
that perhaps stock company competition 
might force the mutuals into setting up a 
reserve for dividends. 


Falls to Address New Jersey 


Real Estate Convention 


Real estate men who handle insurance 
must sell their insurance with the same 
efficient, systematic metheds that they 
employ in selling real estate. Scattered, 
hit-or-miss methods will only result in 
their being forced out by stronger com- 
petition. 

This is the theme of a talk which 
will be given by Laurence E. Falls, vice- 
president of the American of Newark, 
before the twenty-fourth annual conven- 
tion of the New Jersey Association of 
Real Estate Boards, which will be held 
at the Hotel Traymore, Atlantic City, 
on December 5, 6 and 7. 

Mr. Falls contends that fire insurance 
is the backbone of the real estate busi- 
ness, as it is the first problem in secur- 
ing a loan for construction, is required 
for a loan on a house already construct- 
ed and it is a necessity to the property 
owner after the house has been sold. 

“But,” Mr. Falls points out, “what 
should be of most interest to realtors 
is the more complete coverage other 
than just fire insurance, which it is the 
duty of every insurance agent to’ point 
out to his clients.” 
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Follow these “Pointers” for 


MORE Automobile Premiums 


w>1 Survey present Automobile ac- 
counts to see that you really have 
sold all forms of coverage—COM- 
Be sure also 
to solicit those other policyholders 
who do not now carry their Auto- 


PLETE protection. 


mobile Insurance with you. 


pective Automobile clients. 


prospects. 


arrangement. 


pledged as collateral. 


of coverage. 


point always in mind. 





THE 
PENNSYLVANIA 
FIRE INSURANCE 
COMPANY 


Philadelphia 


San Francisco 


New York Boston 
Detroit Chicago 





Keep in daily contact with proprie- 
tors and employees of automobile 
agencies, garages, accessory shops, 
tire stores, service stations and 
parking lots, for “leads” as to pros’ 


Friends, acquaintances and neigh- 
bors are also sources of “leads” for 
new and used car-owners. Satisfied 
policyholders may also care to rec- 
ommend the names of friends as 


Diary financed cars for solicitatiom 
at the expiration of the finance 
Also keep in touch 
with local banks that finance new 
cars or make personal loans on cars 


Always count on the assistance of 
our Fieldmen and Automobile De- 
partment specialists in solving your 
Automobile problems. Our opera- 
tions are country-wide for all forms 
Writings are on a 
liberal basis with the agent’s view- 
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Hazards Constantly Lessened by 
National Board Fire Underwriters 


The recent disastrous fire in a paint 
factory in Camden, N. J., acted as a 


reminder that often an entire nation 
benefits by what it learns from local 
disasters. With this thought in mind 


the National Board of Fire Underwriters 
has sent to fire department officials a 
bulletin summarizing the general prog- 
ress in fire protection since the Balti- 
re conflarration in 1904, saying that 
“Few realize the influence that confla- 
gration has had on the life and business 
of this country. Fewer still appreciate 
that such influence as was brought about 
by this conflagration was through the 
work of an organization maintained by 
the stock fire insurance companies. 
Engineering Corps 
“Conflagrations are catastrophies which 
are not entirely local in their effect. 
They endanger the stability of the en- 
tire financial structure of the country. 
Conflagrations are a result of unfavor- 
able structural conditions, in many cases 
combined with fire fighting facilities in- 
adequate to cope with severe fire con- 
ditions. Realizing this, an engineering 
corps was organized following the Bal- 
timore conflagration to study conflagra- 


tion conditions in the larger American 
cities. This corps of engineers, which 
has now been operating nearly thirty- 
six years, is a part of the National 
Board of Fire Underwriters and oper- 
ates under the committee on fire pre- 


vention and engineering standards. 

“Pour hundred and fifty cities, which 
include all those over 25,000 population, 
are on the list of this committee, and 
are regularly inspected and studied to 
determine the conflagration hazard. Re- 
ports on these surveys include recom- 
mendations for needed improvements 
which will lessen the danger of a calam- 
itv caused by fire. 

Chief Improvement 

“The outstanding improvement in fire 
fichting facilities has been in connection 
with the fire departments, not only of 
the big cities but also in the towns and 
villages, which depend largely upon vol- 
unteers 

“A natural betterment in fire fighting 
was to be expected with the advent of 
the automobile, the advantages of which 
were quickly recognized by the fire 
chiefs of the country. Even with this 
there would not have been the progress 
made, especially in quality of apparatus, 
had it not been that the National Board 


of Fire Under-riters, in cooperation 
with the International Association of 
Fire Chiefs, earl developed test re- 


quirements, with the result that each 
type of fire department pumper under- 
goes a twelve-hour rating test, and prac- 
tically every pumper is given a three- 
hour acceptance test. 

Training Schools Common 

“Today fire fighting is a profession. 
Physical fitness and the ability to carry 
out the manual work involved in ex- 
tinguishing a fire are still essentials of 
the service, but in addition equal em- 
phasis is paid to obtaining knowledge of 
fires and their extinction, from the the- 
oretical standpoint. 

“Schools of training, as part of the 
vocational education program of the 
state, are general throughout the coun- 
try. Much printed matter has been 
distributed in connection with these 
schools. This training program may be 
credited largely to the members of the 
International Association of Fire Chiefs, 
who have officered and pushed much of 
the work. In this work the engineers 
of the National Board of Fire Under- 
writers have contributed their services 
as lecturers at the schools and aided in 
the establishment of local schools. One 
of the outstanding aids in this work has 
been the issuance, by the National 
Board of Fire Underwriters, of bulletins 
of interest to fire departments, which 
now have a distribution of 15,000. 

“A feature of importance in fire de- 
partment, and also in other city depart- 
ments, and one long recommended by 
the National Board of Fire Underwriters, 
is that of suitable civil service and 
tenure of office, through which there 
can be a steady upbuilding of the per- 
sonnel and the elimination of politics.” 


FEWER AGENTS IN IOWA 

\ tabulation of local agencies in lowa 
compiled by the Iowa Agents Credit 
Reports showed a decline of 524 fire 
agencies since the last survey made by 
the firm on November 30, 1937. A total 
of 6,978 local fire agencies were reported 
as of September 30 as compared with 
7,502 on November 30, 1937. Agencies 
representing stock fire insurance com- 
panies registered a gain of 277 while 
mutual or reciprocal fire agencies 
dropped 391. The figures showed 3,180 
stock fire agencies as compared with 
2,903 three years ago and 1967 mutual 
or reciprocal agencies as compared with 
2,358 three years ago. 

The report listed 1,831 local agencies 
representing both stock and mutual as 
compared with 2,241 in 1937 or a loss of 
116 in this class. 
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Failure to Countersign Held Not 


To Void Policy 


Failure of an insurance carrier to coun- 
tersign its policies, though delivered to 
and accepted by an assured who pays 
the stipulated premiums therefore, does 
not require the repayment of these pre- 
miums to the assured on the latter's 
demand. This question was decided Oc- 
tober 23 by Circuit Court Judge Thomas 
Brown, who directed a verdict in favor 
of the insurance company at the end of 
a trial held in the New Jersey Supreme 
Court for Hudson County. 

The assured, Kramer & Co. of Union 
City, N. J., sued the Century for these 
premiums after a new broker had pointed 
out that two policies held by it had not 
been countersigned by any agent of the 
company. The insurance carrier’s offer 
to have the policies properly counter- 


signed was rejected by the assured. One 
of the policies was a Standard (New 
York) Fire Policy with an I.U.B. re- 


porting form attached. The other was 
an automobile policy. 


Evidence adduced at the trial showed 


that the fire policy stated expressly: 
“this policy shall not be valid until 
countersigned by the duly authorized 


agent of the company,” while the auto- 
mobile policy stated expressly “this pol- 
icy shall not be valid unless counter- 
signed by a duly authorized agent of this 
company.” The assured also showed that 
the fire policy had not been issued in the 
New Jersey form as required by that 
state’s law. It had received the poli- 
cies not countersigned, put the policies 
away, paid the premiums and allowed five 
to six months to elapse before discover- 
ing the absence of the countersignatures. 
Argument of Insurance Carrier 

The insurance carrier proved that un- 
der the I.U.B. fire policy the assured 
had for a period of months sent to it 
monthly reports of inventory values as 
required bv the policy, and that an ac- 
countant acting for the carrier examined 
the assured’s books at the latter’s offices, 
made suggestions as to improvement of 
the reports, and discussed the policy 


in Force 5 Months 


terms. The carrier also pointed out that 
though the I.U.B. reporting fire policy 
was not in the New Jersey Standard 
form, nevertheless, the New Jersey te. 
vised statutes provide that “Any policy 
issued contrary to the provisions of this 
section (requiring the New Jersey Stand. 
ard Fire Form) shall nevertheless be 
binding upon the company issuing the 
same.” The carrier also showed that jt 
had changed its position by reinsuring 
immediately the risk in a_ substantial 
part and had paid the premiums there- 
fore. It also pointed out that in the 
event of loss it would have recognized 
liability. 

At the conclusion of the trial the in- 
surance company moved for judgment in 
its favor, without submitting the issues 
to the jury which had been empaneled 
This was granted, the court holding that 
both the assured and the insurance com- 
pany had acted as if the policy was a 
valid and subsisting one, until a new 
broker had discovered the lack of coun- 
tersignature, that the policies had been 
issued, accepted and the premiums paid 
that the assured had complied with the 
1.U.B. fire policy by making monthly re- 
ports, and that the assured by its course 
of conduct had waived any requirement 
of countersignature and was estopped t 
make any recovery. 

Attorneys for the Century were San- 
ford Freedman of Bilder, Bilder & Kauf- 
man of Newark, N. J.,as trial counsel, 
and Joseph Greenhill of Greenhill & 
Greenhill, New York City. 


EDWARD W. POREP DEAD 

Edward W. Porep, Seattle, agency 
supervisor of the North America, died 
recently following a long illness. He 
was forty years old. About ten years 
ago he was made agency supervisor 
He was a leader in the Special Agents 
Association and the Blue Goose and a 
major in the Coast Artillery Reserve, 
anti-aircraft division. 
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Frustration Clause Interpretation 


In British Cases Causes Headaches 


“frustration” 


Announcement was made in these col- 

umns last week that an appeal will be 
taken to the British High Court of Ap- 
peals and thence to the House of Lords 
from the decisions recently rendered in 
the three test cases involving cargo on 
suttled German ships. It is estimated 
that over $40,000,000 are involved in all 
the cases which are affected by these 
decisions. : ; : 

In British marine insurance circles it 
is reported that while the particular de- 
cision freeing underwriters from lia- 
bility may have been sound from the 
legal standpoint it was not good marine 
insurance practice, and the decision de- 
parts from generally accepted meanings 
of the frustration clause. ; 

D. King-Page, well-known British writ- 
et on marine insurance subjects, offers 
some illuminating comments in a recent 
issue of the Policy-Holder of Manches- 
ter, England, weekly insurance journal, 
as follows : 

it will be remember that three cases 
were tried simultaneously. Two con- 
cerned cargo in German ships which, at 
the outbreak of war made for a German 
port but were scuttled when intercepted 
by the British Navy. One of these ships 
had spent some time at a port of refuge 
from British capture, and the other had 
apparently abandoned her contract voy- 
age and tried to put back to Germany 
without sheltering. The third case con- 
cerned cargo in a German ship that 
successfully reached a German port. 

Effect of Decision 

The claim was for loss of cargo by a 
peril insured against. Each policy con- 
tamed the “frutration” clause, which 
rules out claims based upon loss of or 
irustration of the insured voyage or ad- 
venture. The general effect of Mr. Jus- 
tice Hilbery’s decision was that from 
the moment the various voyages were 
frustrated by the order of the German 
government that ships should try to 
make a German port, the marine war 
tisk insurance became invalid. 

Now the “frustration” clause does not 
tead “warranted free of any claim sub- 
sequent to the loss of or frustration of 
the insured voyage.” It says that the 
insurance is “warranted free of claim 
based upon frustration.” And it is very 
dificult to perceive in this wording any 
warrant for holding that once frustra- 
tion has operated, the policy is warrant- 
ed free of claim for loss by a peril 
otherwise insured against. This, how- 
ever, is apparently the interpretation 
Mr. Justice Hilbery put upon the word- 
ing when giving his judgment, and this 
seems to be emphasized by the fact 
that he admitted that in the case of the 
cargo lost by scuttling, the proximate 
cause of loss was scuttling. 

It is not as if the “frustration” clause 
embodied a warranty such as “warrant- 
ed not to proceed to or from,” or “war- 
ranted not to sail with Indian coal.” In 
such instances breach of warranty in- 
validates the policy, and a breach of 
the warranty that no claim shall be 
based upon frustration seems to be the 
fxact parallel, when considering the 
'Tustration” clause. There is no breach 
of warranty that a claim shall not be 
based upon frustration when the claim 
Is based on the actual loss of cargo by 
Scuttling or capture, at least not to the 
lay eye. However good may be the law 
which tules that frustration invalidates 
the Policy forthwith it is not in accord- 
ance with the intention with which un- 


derwriters framed the 
cause. 
An Authority Speaks 

In support of this contention I will 
quote a writer in the Economist whose 
anonymity does not conceal the pen of 
an authority whose writings are far too 
rare, but who never fails to say the 
right thing with elegance when he does 
write. 

“On the scuttling of some steamers 
and the arrival of others in Germany, 
British merchants who had first insured 
their cargoes against war risks and then 
lost them, naturally said: ‘This is the 
risk against which we covered ourselves. 
We will now present our claims to the 
underwriters and receive from them our 
indemnity.” To their surprise (and it 
was probably a genuine surprise) they 
found that underwriters were not set- 
tling these claims. They learned that 
the law was ambiguous.” 

The writer goes on to deal with the 
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‘frustration” clause, which is, of course, 
the crux of the whole matter, and he 
cites the famous Sanday case, out of 
which the clause arose. That case con- 
cerned cargo in ships which were bound 
for Germany at the outbreak of the 
last war, and which put in to British 
ports with their cargoes intact. To quote 
again: 

“The cargo remained the property of 
Sanday’s, They were not deprived of 
it. All that they were deprived of was 
an opportunity to get the cargo to the 
end of the voyage they had insured.” 

The law held that the loss of the 
adventure entitled the assured to claim 
a total loss and to counteract this ob- 
vious inequity, underwriters adopted the 
“frustration” clause. The writer in the 
Economist says: “Now that essence of 
the Sanday case was that Sanday’s still 
possessed the goods, and the intention 
of those who drafted the “frustration” 
clause was to prevent a merchant from 
recovering a total loss for goods which 
were still in his possession.” The mat- 
ter could not be better put. He goes 
on: “Nine out of ten marine insurance 
experts would have held that the clause 
did not affect claims of which the as- 
sured had been deprived. Mr. Justice 
Hilbery’s judgment knocks that concep- 
tion sideways.” This is an understate- 
ment, it knocks that conception to 
minute fragments and scatters it to the 
four winds. 

Underwriters Held to Blame 

Underwriters are not entirely free 
from blame for this astounding turn of 
events. They had their warning if only 
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they had the perception to realize it. 
In the recent editions of Arnould, that 
monumental compendium of marine in- 
surance law, the editors, Messrs. Simey 
and Mitchison, in discussing the “frus- 
tration” clause state unequivocally that 
it seems to have a far wider effect than 
that in view when it was drafted and 
when two such authorities speak, surely 


the technical and clauses committee 
might have given their words some 
consideration. 

As it is, Mr. Justice Hilbery’s judg- 


ment has still to run the gauntlet of the 
Court of Appeal and possibly of the 
House of Lords. I do not say it will 
not survive. It may be very good law, 
indeed it should be seeing the authority 
behind it. I do say, however, that if 
his judgment stands something will have 
to be done to nullify its effect. Surely 
underwriters do not wish to disclaim 
liability for claims arising from perils 
insured against when their disclaimer 
must rest on what is patently a pre- 
text. 

If cargo is lost by a war peril on a 
voyage which has not been frustrated, 
underwriters are liable. I do not think 
they would pretend that they should 
not be liable if at the shortest possible 
time after a voyage had been frustrated 
cargo was lost by a peril otherwise in- 
sured against. Nevertheless this would 
be the situation if the present state of 
law were to prevail and the frustration 
clause were to remain unamended. 


Believes Underwriters Will Accept 
Liability 

My own opinion is that the matter 
will be put right, but, of course, nothing 
can be done until finality has been 
reached as to the legal construction of 
the clause. It may be that when this is 
reached, there will be no need for any 
further action, but whatever the out- 
come I feel convinced that underwriters 
will ultimately accept liability for the 
actual loss of cargo resulting from 
enemy action, and this seems to be the 
general view of the market. 

I have purposely refrained from com- 
plicating this discussion by introducing 
the vexed question of the continuity of 
cover of a policy during stay at a port 
of retuge, that is another question alto- 
gether and one that may have to be 
settled in the courts at some time ot 
other, but taking the recent case in the 
simple form in which it affects mer- 
chants and shippers, it can only be said 
that just as the Sanday case gave un- 
derwriters a surprise in the last war, 
so has this case given them a surprise 
now. They fought the case to establish 
a principle, not to escape the payment 
of sums properly due. The fact that 
underwriters are paying the costs of 
both sides in the dispute, voluntarily 
and willingly, is proof of this, and it 1s 
because underwriters only seek equity, 
and not immunity from proper liabili- 
ties, that I am sure that the eventual 
outcome of this astonishing case will 
be satisfactory to all concerned. 


MUTUAL LEADER DEAD 

Funeral services were held in Min- 
neapolis recently for Daniel P. O'Neill, 
long a leader in mutual insurance in 
Minnesota. Since 1924 he had been 
president of the Farmers Home Mutual 
Insurance Co. of Minneapolis; had been 
active in the affairs of the Insurance 
Federation of Minnesota and was a past 
president of the Minnesota State Asso- 
ciation of Farmers Mutual Insurance 
Companies. He also had served in the 
Minnesota legislature. 
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Insurance Program Of 
A.M.A. Is Now Ready 


TO MEET DEC. 5-6 IN CHICAGO 


W. A. Sullivan, esse - Wiles Buyer, 
Chairman; Topics and Speakers Care- 
fully Chosen; Big Attendance Seen 


The for the mid-Winter in 
surance Manage- 


ment Association, scheduled for Decem- 


program 

session of American 
Palmer House, Chicago, 
Major topics up for 
question- 


ber 5-6 at the 
is now completed. 
discussion, determined by a 
naire response from 231 buyers and sell- 


ers, are as follows: Directors’ liability 
insurance; problems created by con- 
scription; war risk covers; boiler and 


machinery, U. & O.; three round-table 
dinner meetings and a question and an- 
swer session. 

Chairman of this gathering, which is 
expected to draw a large attendance, 
will be W. A. Sullivan, insurance de- 
partment manaver, Loose-Wiles Biscuit 
Co., Kansas City. He is vice-president 
of A.M.A. in charge of its insurance 
division Among the speakers on the 
various mentioned above, each 
beine assigned to those with which he 
is most at home, are the following: 

R. T. Wood, American Surety Co.; 
Ralph Blanchard, Columbia University ; 
\. L. Carr, National Surety Corp.; H. 
W. Heinrich, Travelers ; E. W. Sawyer, 
National Bureau of Casualty & Surety 
Underwriters; E. N. Harriman, Mutual 
Fire; Frank L. Erion, Frank L. Erion & 
Co.; Armand Sommer, Continental Cas- 
ualty; L. J. Ronder, Continental Illinois 
Bank & Trust Co.; H. H. Hook, Koppers 
Co.; W. A. Sullivan, Loose-Wiles Biscuit 
Co.; John Harding, Springfield Fire & 
Marine: R. W. Cauchois, Johnson & 
Higgins; J. C. L. Bowman, Liberty Mu- 
tual; Alvin E. Dodd, American Manage- 
ment Association, Inc.; John H. Coburn, 
Travelers Indemnity. 

A recently formed A.M.A. Insurance 
Council has set the stage for the Palmer 
House meeting and its personnel besides 
Vice-President Sullivan includes: E. M 
Allen, National Surety Corp.; Arthur 
Batts, The Carborundum Co.; Ralph 
Blanchard, Columbia University; Gerald 
Lowe, Ir., Johnson & Higgins; J. W. 
Myers, Standard Oil of New Jersey; J. 
H. Nickell, Philadelphia Electric Co.; 
Sanford B. Perkins, Travelers; J. H. 
Thomas, Jr., General Foods Corp.; 
Charles R. Wilder, Liberty Mutual, and 
M. J. Zemek, Colgate-Palmolive-Peet Co. 


INSURANCE MEN AID SAFETY 


subjects 


Blanchard, Granniss and Others Con- 
tribute to Training Course for 
Supervisors in New York 
Many insurance men are taking part 
in the annual training course for safety 
supervisors directed by the Greater New 
York Safety Council in cooperation with 
Columbia University and Pratt Institute, 
which opened in New York this week 
Among the speakers are Ralph H. Blan- 





chard, professor of insurance, Columbia 
University; Henry D. Sayer, general 
manager, Compensation Insurance Rat- 


ing Board; Roger Williams, director, in- 
spection and safety service department, 


State Insurance Fund; Frederick J. Dod- 
son, Jr., supervising engineer, Liberty 
Mfutual; Edward R. Granniss, director, 


industrial division, National Conserva- 
tion Bureau; Edward B. Landry, chief 
engineer, Sun Indemnity; Dan L. Royer, 
chief engineer, Ocean Accident & Guar- 
antee; R. C. Stratton, supervising chem- 
ical engineer, Travelers. 

The course of eight sessions is offered 
rving young men interested 
vention work 


ree to dese 
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GOOD FELLOWSHIP DINNER 


Executives of Personal Accident Bureau 
to Be Hosts to H. & A. Conference Key 
Men in New York December 5 


The officers and executive committee 
health 
together for an 


two accident and 
will 
evening of good fellowship during De- 
cember’s Insurance Week in New York. 
The date has 
December 5, and the dinner will be in 
all probability in or near the Waldorf- 
\storia where the Life Presidents’ Asso- 


men of the 


associations join 


been set for Thursday, 


ciation will be in session. Host associa- 
tion will be the Bureau of Personal Ac- 
cident & Health Underwriters and its 
key men will entertain visiting officers 
and executive committeemen of the 
Health & Accident Underwriters Con 
ference, 

Chief idea of this gathering is to en- 
able the leaders of the two A. & H. or- 


ganizations to meet and become better 
acquainted with one another, to enjoy 
each other’s comradeship in a_ social 


atmosphere. Business problems will not 
be uppermost nor will there be a formal 
speaking program following dinner. 
Chairman Thomas Hook of the Personal 
\ccident Bureau is expected to welcome 
the visitors but his will be the only 
scheduled talk, 


JOINS EXECUTIVES’ ASS’N 
_ The St. Paul-Mercury Indemnity has 
joined the Association of Casualty & 
Surety Executives, bringing its total 
membership up to  sixty-three capital 
stock casualty and surety companies. 


JACK NELSON’S COAST TRIP 
Visits Newhouse & Sayre Offices; Lines 
Up Field Contacts for Employers’ 
Liability in Aviation Ins. Field 
W. L. Jack Nelson, who heads the 
aviation department in Newhouse & 
Sayre of New York, representing Em- 
ployers’ Liability countrywide for cas- 
ualty aviation lines, recently returned 
from a Pacific Coast trip during which 
he obtained a field sizeup of the under- 
writing and production picture in this 
line. Mr. Nelson conferred in’ Los 
Angeles and San Francisco with New- 
house & Sayre executives and was im 
pressed by the sizeable volume of in- 
land marine and special risk business 
handled by the agency on the 
One of his objectives was to make con- 
tacts among agents and brokers, par- 
ticularly in the smaller communities, for 
development of aviation insurance facili- 

ties. 

Interestingly, the Newhouse & Sayre 
organization plans to give some of its 
personnel training in flying, and it is 
learned from Mr. Nelson that this has 
already been started on the west coast, 
the idea being to give key men of the 
organization a working knowledge of the 
airplane and the pilot’s job. 


coast. 


PROMOTE S. M. WILLIAMS, JR. 


Made A: sistant Superintendent of Bond. 
ing Lines in Newark Branch of Aetna 


C. & S.; A Good Producer 

Sam M. Williams, Jr., well known to 
the fidelity and surety fraterniiy of 
northern New Jersey, has been promot- 
ed in the Newark branch office of the 
Aetna Casualty & Surety to assistant 
superintendent of bonding lines. Mr. 
Williams has been with the Aetna as 
special agent in that branch for the 
past fifteen years. Most of this period 
has been devoted to promotion of bond 
business, and the ability he has shown 
as a producer has merited his advance- 
ment. Mr. Williams is a member of the 
Casualty & Surety Club of New York. 
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CENTRAL SURETY GROWTH 


Kansas City Companies Sh i 
tory Increases in Third Quarts 
ments; Well Established in New Yar" 


Central Surety & Insurance Corp, of 
Kansas City and Central Surety Fire 
its running mate, show plus signs all 
along the line in their third quarter 


financial statements released this week 
The parent company’s assets 
September 30 were $8,264,227, a gain of 
$522,657 over the 1939 year-end Perel 
$7,741,570. Net premiums written for the 
first nine months were $3,787,614 pioon 
pared with $3,451,263 in the same sete’ 
of 1939, a gain of $259,980. Statuten 
underwriting profit for the same period 
was $73,533 in 1940 and $189,559 in 1939 
Net investment earnings were respec. 
tively $98,312 in 1940 and $110,997 for 
the nine months of 1939. 
Central Surety also shows a nice in- 
crease in its surplus account in its Sep- 
tember 30th statement, the comparative 
figures being $2,067,625 against $1,965. 
780. Exclusive of dividends the ineene 
in surplus this year, compared with thi 
nine’ months of 1939, is $171,844 Divi- 
dends paid were $70,000 compared with 
$60,000 in the three quarters of 1939. _ 
Total reserves as of September 3 
1940, were $5,196,602, a gain of $420813 
over the year-end total of $4,775,790. _ 
Central Surety Fire continues to groy 
in all departments, having shown for 
the nine months of 1940 increases jp 
admitted total reserves, surplus 
and net premiums written. A small stat- 
utory underwriting profit was shown as 
of September 30 while net investment 
earnings for this period compared wit! 
the same in 1939 were $10,070 against 
$10,909. Comparative figures are shown 
as follows: 


as of 


assets, 


Sept. 30, Dec. 31, 

1940 1939 

Admitted Assets...... $706,547.17 $660,262.5 
Claim Reserves ...... 12,129.26 11,981.91 
Premium Reserves ... 136,524.62 103,299.84 
Other Reserves ...... 26,065.16 23,427.84 
Total Reserves 174,719.04 138,709.59 
NEE, “Anwonw idence 281,828.13 271,552.91 
Net premiums written by Central 
Surety Fire for the first nine months 


this year were $208,274 compared with 
$139,320 for the same period of 1939. 

Central Surety & Insurance is now 
well established in New York, largest 
state to be entered, and its business her 
is under the able supervision of Alex- 
ander Greene & Co., Ince. 


BOUCHIER TO CANAL ZONE 





Maryland Casualty Selects Him to 

Manage Claim Division at Cristobal; 

Cummings Returns Home 

Van Tuyl Bouchier, manager, Indian- 
apolis claim division, Maryland Casualty 
since February, 1939, has been appointed 
manager of the company’s recently- 
established Canal Zone Claim Divisior 
with headquarters at Cristobal. 

George R. Cummings, who has com 
pleted his temporary assignment in or 
ganizing the Cristobal office, will retur 
to his regular duties as an_assistatl! 
manager in the home office claim div: 
sion. 

Mr. Bouchier will be succeeded at ln- 

dianapolis by Howard V. Canter, wi 
for the last two years has been mat- 
ager of the Providence, R. I. claim div- 
sion, 
Russell J. Wright, an adjuster in the 
Providence claim division since 1932, ha 
been promoted to the managership thet 
to succeed Mr. Canter. : 

Mr. Bouchier, with the Maryland sinc 
1917, started as an adjuster in Wac 
claim division, later became manager ” 
the El Paso claim division. After, tht 
war he returned to the Maryland in 1% 
and has since served as manager ® 
several claim divisions. 

Mr. Canter came with the Maryland" 
1930. For two years he served as an # 
juster in Indianapolis, and in Januat) 
1932, was made manager of the ¥ 
Moines claim division. Four years late 
he became manager of the Sioux i 
claim division, remaining there until ™ 
was transferred to Providence. 
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Portrait of Lafrentz 
For American Surety 


cirT FROM ALL ITS EMPLOYES 


Presentation Made on Forty-seventh 
Anniversary of Board Chairman’s 
Connection with Company 


Officers and employes of the American 
Surety group have presented to the 
parent company a portrait of F. W. La- 
frentz, chairman of the board. W. E. 
McKell, vice-president American Surety 
and president New York Casualty, made 
the presentation at an appropriate cere- 
in the head office in New York 
The painting is by Ed- 


mony 
November 1. 
mund Magrath, and interestingly, the 
artist attended the ceremony and in a 
brief speech said that painting the por- 
trait of Mr. Lafrentz_ was a most de- 
lightful experience. Mr. Magrath is 
president of the New Jersey Chapter 
of the American Artists Professional 
League and president, Art Center of the 
Oranges. 

The presentation was made on_ the 
forty-seventh anniversary of Mr. La- 
frentz’s connection with American Sure 
ty and the cost of the painting was de 
frayed by donations ranging from ten 
cents upward from officers and employes 
of all the companies of the group, in 
cluding the one in Canada and another 
in Mexico. Because of the keen inter- 
est taken in the proposal to have the 
portrait made it became necessary to 
place a limit on the amount of subscrip- 
tions. 

L. H. Parry Introduced 

In the course of his remarks Mr. Mc- 
Kell said: “Before presenting the por- 
trait to the company I should like to 
introduce Lewis H. Parry, who was an 
employe of the company at the time 
Mr. Lafrentz entered it. His first duty 
on entering the service of the company, 
as I understand it, was to send a tele- 
eram to Mr. Lafrentz at Ogden offering 
him a position with the company. Mr. 
Parry, as you know, is now president 
of the Cia Mexicana de Garantias, S. A. 
We are happy that he has been able to 
arrange his trip to the home office this 
year so as to be here on this occasion.” 

Mr. McKell then called upon First 
Vice-President W. M. Tomlins, who 
said that at the time Mr. Lafrentz en- 
tered employ of the company, he, Mr. 
Tomlins, had also entered the surety 
business, and that undoubtedly at times 
their paths had crossed. He said that 
Mr. Lafrentz had been an inspiration to 
him in his career. 


Mr. Lafrentz Replies 


Responding to Mr. McKell the board 
chairman mentioned that when he left 
Ogden, Utah, forty-seven years ago, it 
was his intention to stay in New York 
not more than three months. However, 
he was prevailed upon by the executives 
to stay and is still on the job. He said 
that at the beginning of his career with 
the company there were a number of 
obstacles to be overcome, but that with 
perseverance and cooperation, solidarity 
was at last achieved, and that this rested 
upon integrity and responsibility on one 
hand and upon confidence and respect 
on the other, 

A. F. Lafrentz Accepts Portrait 


President A. F. Lafrentz accepted the 
portrait on behalf of the company and 
said that he regarded the American 
Surety not only as an organization but 
as a living thing. He said that the law 
gave life to the organization but that 
interest, intelligence and ethical dealing 
had kept it alive and brought it to its 
Present high state of development. 
Speaking of the portrait of his father, 
Mr. Lafrentz said that “to us it is a 
symbol; and that to those who follow, 
it will be an inspiration.” 

_Among those present at the presenta- 
tion were Mrs, F. W. Lafrentz and 
daughter, Olga; Mr. and Mrs. James 
Bryan and daughter, Mrs. Edward J. 
Oelsner, Jr. and Mrs, A. F. Lafrentz; 
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Peerless Casualty Cleared 
Of Charges in Michigan 


Insurance Commissioner John G, Em 
ery of Michigan recently notified inter- 
ested parties that the complaint of the 
Michigan Surety Association against the 
Peerless Casualty of Keene, N. H., has 
been dismissed by his office after full 
review of the evidence presented, Com- 
missioner Emery addressed his conclu- 
sion to Alexander, McCaslin & Cholette, 
attorneys of Detroit, who represented 
the Peerless in this case. 

The complaint of the Michigan Surety 
Association grew out of the alleged 
charge that Peerless Casualty was act- 
ing as a “front” for London Lloyd’s, 
unlicensed in Michigan. 

ACTUARIES MEET NOV. 15 
Annual Gathering in New York; Perry- 
man, Farley and Cahill Among 
Contributors of Papers 

The Casualty Actuarial Society will 
meet in New York November 15 for its 
annual session. The presidential address 
by Francis S. Perryman will be on 
“Averaging in the Casualty Business.” 
Papers previously submitted will be dis- 
cussed and a question box will be con- 
ducted, New papers to be read will in- 
clude: “A 1940 View of Noncancellable 
Disability Insurance,” by Jarvis Farley. 
“Excess Coverage (per accident basis) 
for Self-Insurers Workmen’s Compensa- 
tion—New York,” by James M. Cahill. 





the vice-presidents, secretary, treasurer, 
department heads and branch office 
managers in the metropolitan district. 
During the afternoon, employes were ex- 
cused from their duties to visit the 
board room and to view the portrait 
which has been hung over the fireplace 
where it will be on exhibition for those 
who care to see it. Practically every 
employe took advantage of the oppor- 
tunity. 


CONN. CASUALTY RESULTS 
Companies of That State Wrote 20.49% 
Of All Such Business Transacted 
Throughout United States 


According to a review of the casualty 
insurance for 1939 issued by 
Insurance Commissioner John C, Black- 


all of Connecticut, premiums earned in 
1939 on country-wide business by all the 
companies reporting to the Connecticut 
Department amounted to $830,264,513, 
compared with $797,751,744 in 1938. Their 
claims incurred amounted to $356,647,- 
418 in 1939, compared with $346,179,829 
in 1938. The ratio of claims incurred to 
premiums earned in 1939 was 42.96%, 
compared with 43.39% in 1938. Under- 
writing expenses incurred in 1939 totaled 
$385,916,166, compared with $371,969,493 
in 1938. 

The companies made a total net un- 
derwriting profit in 1939 of $86,489,118, 
compared with $76,944,216 in 1938 and 
$73,579,956 in 1937. Total admitted as- 
sets of the licensed casualty companies 
and departments increased from $1,457,- 
048,883 to $1,584,700,246. : 

Total net premiums written in Con- 
necticut during 1939 by all licensed com- 
panies totaled $23,070,669 while _ net 
claims paid amounted to $9,509,978. The 
corresponding figures for 1938 were $22,- 
890,333 and $9,236,527, respectively. ; 

The premium income of the Connecti- 
cut companies from country-wide busi- 
ness in 1939 was $171,735,570, while their 
net losses or claims amounted to $6/7,- 
859,411. The Connecticut companies 
wrote 20.49% of all casualty business in 
the country written by the licensed 
companies and 37.56% of the casualty 
business written in Connecticut in 1939. 
Leaders in net premiums written in Con- 
necticut in 1939 were: 

Travelers (accident department), $2,- 
673,578; Aetna Life (accident _depart- 
ment), $1,549,591; Hartford Accident & 
Indemnity, $1,470,251; Lumbermens Mu- 
tual Casualty, $1,166,771; Aetna Casualty 
and Surety, $1,082,891; American Mu- 
tual Liability, $961,922. 
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Standard Accident 
To Sell New Steck 


PREFERRED WILL BE RETIRED 
Expectation That Dividends Will Be Re- 
sumed on Common Issue; Company 
Has Assets of $23,000,000 
Stockholders of Standard Accident. 
Detroit, will meet November 22 to con- 
sider a plan for refinancing the com 
pany. It is proposed to issue new com- 
mon stock in the sum of $6,000,000 to 
retire all the outstanding preferred stock 
and to add to the company’s surplus 
It is said that the proposed operation 
would represent the largest piece of 
financing for a casualty insurance com- 
pany undertaken publicly since the en- 
actment of the Federal 

in 1933, 

According to President Charles c 
Bowen, successful completion of the pro- 
posed financing would place the com- 
pany in a better position to expand its 
business. “If this program is approved 
it will be the first time Standard Acci- 
dent has offered its common stock t 
the public in more than 
Mr. Bowen said. 

_ To Pay Dividend 

rhe common stock will be offered the 
public at between $52 and $57 a share 
Mr. Bowen stated, “Upon consummation 
of this program, and assuming a con- 
tinuance of the present rate of the com- 
pany's earnings available for the purpose, 
it is the expectation of the company to 
undertake the payment of dividends on 
its common stock.” Dividends have not 
been paid by the company on its com- 
mon stock since 1931, although regular 
dividends have been paid on the pre- 
ferred, now proposed to be retired, since 
its Issuance in 1933, 

Standard Accident was incorporated in 
Michigan in 1884. At the close of 1939 
the company had admitted assets of 
more than $23,000,000 and reported a net 
premium volume of over $14,850,000. All 
of the directors and principal officers of 
the company are residents of Michigan. 


MINNESOTA REFUND OPPOSED 


Securities Act 
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forty years,” 








Compensation Rating Bureau Asks for 
Hearing at Which to Present 
Evidence Concerning Rates 
The Minnesota Compensation Rating 
Bureau has filed a reply with the Minne- 
sota Compensation Insurance Board ob- 
jecting to consideration of the employ- 
ers’ petition which seeks a refund of 
$1,704,000 from the insurance carriers 
under compensation policies. This is in 
answer to the latest move of Minnesota 
employers to throw out the compensa- 
tion insurance rates in Minnesota for 
1935, 1936 and 1937 because of the con- 

tingency factor therein. 

The bureau’s answer contends that 
the board has no power to grant the 
relief asked by the employers; that the 
issue already has been decided in court 
against the employers in a similar case 
within the past year and that the rate 
orders promulgated by the board for the 
years in question were properly arrived 
at and were “adequate and reasonable.” 

The reply then states that over a 
period of years carriers lost $3,724,810 
in Minnesota and that by 1934 thirteen 
companies had become insolvent with 
over $400,000 of unpaid claims. In an 
effort to meet this situation the contin- 
gency factor was adopted in fixing the 
1935 rates. Since that time, for five 
successive years, rates were revised 
downward for an aggregate decline of 
more than 37%. 

Had the contingency factor not been 
in effect the last few years rates would 
“have had to be substantially higher 
than at present,” the bureau says. It 
asks for a hearing by the board to pre- 
sent evidence in support of its position. 


J. A. WATSON DEAD 
James A. Watson, 49, liability ad- 
juster for the American Automobile in 
Chicago, is dead. He joined the com- 
pany in 1937 after twenty years as an 
adjuster for Chicago Surface Lines. 
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Comprehensive Form Is 
Opportunity for Agent 


SHOULD UNDERSTAND SURVEY 





E. W. Sawyer Explains How Liability 
Underwriting Has Changed; Serv- 
ice Feature Emphasized 
The effect of comprehensive liability 
insurance on the business of an agent 
is a feature of that protection that has 
not been covered heretofore by E. W. 
Sawyer, attorney National Bureau of 
Casualty & Surety Underwriters, in the 
numerous addresses he has made on that 
general subject. Therefore in a recent 
talk he made to the Rhode Island As- 
sociation of Insurance Agents in Provi- 
dence Mr. Sawyer emphasized the value 
of surveys and audits and the need for 
agents to equip themselves to render 

that service 

Mr. Sawyer mentioned that in the past 
the insured has selected the liability 
hazards against which insurance is de- 
sired, but that under the current prac- 
tice the insured pays a premium for the 
hazards specifically insured and, except 
for limited automatic coverage some- 
times afforded, the policies cover no haz- 
ards not agreed upon in advance. If 
the hazards of the insured change he 
has to purchase insurance against the 
newly created hazards. Until an agent 
issues binders of policies his companies 
are obligated. Continuing Mr. Sawyer 
said: 

Advance Notice Waived 

“Comprehensive liability insurance is 
a complete reversal of that process. The 
approach is from the opposite direction. 
Instead of leaving the burden on the 
insured to notify the company or its 
agent in advance of the creation of new 
hazards, the company waives advance 
notice. 

“Before a comprehensive 
written, a complete survey of the in- 
sured’s business must be made to bring 
to light all hazards which exist at that 
time. At the termination of the policy 
an audit is made to bring to light all 
additional hazards and exposures which 
existed at any time during the policy 
period. 


policy 1S 


Cor:pletely Automatic 

“The significant points I should like 
you to keep in mind as I proceed are 
these First, the comprehensive policy, 
unlike the policies with which our ex- 
perience has made us familiar, imsures 
against liability for all exposures not 
specifically excluded, and is completely 
automatic not only with respect to ad- 
ditional locations and hazards but with 
respect to additions to, and changes in, 
the type of business operations in which 
the insured may engage; and, second, 
instead of paying premium only for the 
hazards agreed upon at the time of is- 
suance of the policy, the insured obli- 
gates himself to pay premiums for all 
hazards which exist while the policy is 
in force, except, of course, those spe- 
cifically excluded.” 

As an illustration Mr. Sawyer pre 
sented the picture of a comprehensive 
liability policy having been written on a 
manufacturing plant, and a survey made. 
But later the owners erect another fac- 
tory in another town and then purchase 
a factory in still another town. In one 
of the new locations explosive munitions 
are made and other activities engaged in. 

Company Assumes Burden 

“Under current practice,” said Mr 
Sawyer, “none of these extra activities 
is covered without express agreement 
between the insured and the company. 
Under the comprehensive liability policy 
all of these extra activities are automat- 
ically covered unless the policy was writ- 
ten to exclude some of them. The ob- 
ligation of the insured to arrange in 
advance for the insurance protection has 


been removed, and the company has as- 
sumed the burden of discovering the ad- 
ditional hazards and collecting the prop- 
er premium for them. And in the policy 
the insured has definitely committed 
himself to pay the premiums for the 
additional hazards. 

“T have selected the two points men- 
tioned for emphasis because I believe 
they affect the business of the agent 
more closely and more vitally than any 
other. They emphasize the absolute ne- 
cessity of properly selling comprehensive 
liability insurance. They also empha 
size the opportunities the new program 
affords the agent to render a_ service 
or a disservice to his clients. If the 
policy is properly sold the result will 
be a valuable service to the client. If 
it is improperly sold the result may be 
disastrous to future business relation- 
ship between the agent and his client, 
to say nothing of dissatisfaction and 
unpleasantness between the agent and 
his company. “It is probable that many 
companies will, at least for the time be- 
ing, either make surveys and audits 
through their own representatives or 
supervise the work of the agent in the 
performance of his work. Other com- 
panies may from the beginning depend 
upon the agent, at least for a proper 
survey. 

Opportunity Afforded Agent 


“What should the agent know in or- 
der to make a proper survey? Obvi- 
ously he must know enough about lia- 


(Continued on Page 3) 





Fidelity Bond Should Be Called 
Honesty Insurance, Says Drake 


Fidelity bond protection doesn’t get 
advertised in the daily press the same 
as some other lines of insurance do. 
So declared Sherman G. Drake, vice- 
president, National Surety Corp., in an 
address October 29 before the sales con- 
gress held by the Cincinnati Fire Under- 
writers Association. 

Producing a clipping from a local 
newspaper, he said it showed five acci- 
dents, two of them fatal, the story it- 
self being the best possible salesman for 
automobile liability and accident insur- 
ance. Every time the fire engine goes 
clanging down the street, it serves as a 
salesman for fire insurance. 

But, he said, when a trusted employe 
of a manufacturing concern is found 
cuilty of defalcation, the whole thing is 
hushed up. Thus fidelity bonds lack 
the public selling facilities that the other 
branches of insurance enjoy; they miss 
the large volume of free advertising. 

Mr. Drake said that company men, 
agents and fieldmen are agreed that 
fidelity bonds are a difficult form of in- 
surance to sell. The reason why they 
should be sold lies in the fact that there 
is a larger number of fidelity 
than fire losses, and whereas fire losses 
aggregating $270,000,000 annually are 90% 
insured, fidelity losses reaching $200,000,- 
000 are only 9% insured. This record 
shows, he declared, that protection of 
clients demands a larger percentage of 
fidelity bond sales. 

Would Change Name 

\s to how to sell this coverage, Mr. 

Drake suggested a new approach. Stop 


losses 


AMERICAN 
RED CROSS 


This space contributed by 
The Eastern Underwriter and Staff 








calling it fidelity insurance, he said and 
sell honesty insurance. He pointed out 
that only trusted employes have access 
to a firm’s monies, and that they do not 
intend to steal, but merely to borrow 
temporarily, due to financial pressure 
from various causes. 

He predicted that the successful agent 
of the future will adopt this new ap- 
proach; that he will not talk to his 
prospect about the danger of dishonest 
employes, but will show by examples 
how many times innately honest men 
have succumbed to the pressure and 
temptation that come to honest men in 
their everyday life. 


F. X. CONNOLLY RETIRED 
Fidelity & Deposit Co-manager and 
Surety Dean in Philadelphia Was a 
Leading Figure There 

Francis X. Connolly, a dean of Phila- 
delphia surety men, has been retired be- 
cause of poor health. For many years 
he was co-manager of the Fidelity & 
Deposit and the American Bonding in 
Philadelphia. His retirement was marked 
by an informal ceremony October 22. 

Mr. Connolly has been one of the 

leading figures in surety circles in Phila- 
delphia ever since his appointment in 
1903 as manager of the American Bond- 
ing’s office there. In 1910 he was joined 
as co-manager by Herman F. Schwefler 
and, when the American Bonding was 
merged with the F. & D. in 1913, the 
two continued in charge of the Phila- 
delphia activities of both companies. In 
1938 he was made resident vice-president 
in Philadelphia and James M. Hender- 
son was appointed branch manager, 
_ Mr. Connolly was one of the founders 
in 1908 of the Surety Association of 
Philadelphia and was also an_ active 
member of the Insurance Society of 
Philadelphia. He has also delivered lec- 
tures on fiduciary bonds. 


BUTLER CHOSEN PRESIDENT 


Pieldmen’s Association of Southern Cali- 
fornia Holds Election; President 
Williams Makes Report 
The Casualty & Surety Fieldmen’s As- 
sociation of Southern California has 
elected the following officers: President, 
Samuel H. Butler, Hartford Accident & 
Indemnity; vice-president, B. B. Tickner, 
Globe Indemnity ; secretary-treasurer, D. 
L.. Goggerty, United States F. & G. The 
officers constitute the executive commit- 

tee. 

President Earl Williams, Aetna Casu- 
alty & Surety, reviewed the work of 
the year, telling of relationships with 
the state and local associations of agents, 
and of the better understanding resulting 
therefrom. He told how the association 
could aid the agents in an educational 
way, citing the speakers’ bureau activi- 
ties. He urged still further cooperation 
along those lines. 

Attorney John Bolton, specializing in 
insurance matters, spoke on “The Legal 
Aspect and the Future of Comprehensive 
Liability Coverages.” 

TO WRITE BONDS IN CALIFORNIA 

Don Kyler, Pacific Coast manager, 
Commercial Standard, Texas, says the 
company will begin writing bond busi- 
ness in California on or about January 
1. The company writes this line in other 
states, but has never taken it up in Cali- 
fornia. President J. R. Plummer, who 
has been making a Pacific Coast trip, 
ratified the final arrangements for writ- 
ing bonds, 


BOYETTE GOES TO DES MOINES 

Danah FE, Boyette, Kansas City, as 
sistant manager casualty lines, Travelers, 
has been transferred to Des Moines as 
assistant manager handling the same 
lines. 
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Nat'l Bureau Seen As 
Stabilizing Business 


HAUGH TALKS TO MD. AGENTS 





No Single Company Could Perform 
Functions of National Organization; 
Premiums Are Now $1,000,000,000 


Without some such organization as the 
National Bureau of Casualty & Surety 
Underwriters, casualty insurance could 
not have fulfilled its function nor at- 
tained its phenomenal growth, declared 
Charles J. Haugh, actuary of the bu- 
rea, in a recent address to the Mary- 
land Association of Insurance Agents 
In the course of his talk, which cen- 
tered on the setup and activities of the 
bureau, he said: 

“Casualty imsurance has served as a 
stabilizing force of trenmendous value 
to business enterprises. To perform 
this function of a stabilizer for business 
casualty insurance itself must be sta- 
bilized to the greatest possible degree 
in order to achieve permanency. 

“The financial soundness and stability 
of an insurance company rests primarily 
upon the collection of premiums based 
upon adequate rates. No company 


writes a sufficient volume of business 
to enable it to make rates for the vari 
ous coverages, classes of risks and terri- 
tories on the basis of its own experi- 
ence. To attempt to do so would re- 
sult in a chaotic condition. 


Rates Must Be Observed 


“Only by providing some means for 
the collection, compilation and analysis 
of the experience of a number of com- 
panies is it possible to obtain the vol- 
ume of data adequate for rate making 
purposes. And provision must be made 
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for maintaining observance of the 
proper rates once they are established. 

“These fundamental principles were 
recognized early in the history of cas- 
ualty insurance and a group of company 
executives with broad vision, with a full 
realization of the responsibilities of the 
business, and with the ability to sub- 
merge rugged individualism, formed the 
organization which is now known as the 
National Bureau of Casualty & Surety 
Underwriters. 

From Nine Million to One Billion 

“Perhaps the magnitude of the rating 
problems in casualty insurance will be- 
come clearer if we consider briefly the 
rapid growth of the business. Years ago 
casualty insurance was a relatively unim- 
portant business, The premium volume 
for the year 1890 for all stock and mutual 
companies combined—there were no cas 


ualty reciprocals or state funds in the 
‘Gay Nineties’—was slightly over $8, 
500,000. Ten years later, in the year 
1900, the total premium volume was 


slightly less than $27,000,000. 

“Now consider the situation in the 
year 1925. Within those twenty-five 
years the total premium volume had 
grown to a point where it exceeded 
$700,000,000 and today the total pre- 
mium volume of casualty companies is 
more than $1,0000,000,000. The automo- 
bile liability lines alone account for al- 
most $400,000,000 in premiums and have 
taken the place of workmen’s compensa- 
tion as the largest line of business. 

Voluminous Records Kept 

“While changes affecting hazards do 
not take place over night, they do de- 
velop rapidly and must be taken into 
consideration promptly in the determi- 
nation of rates. As a rule developments 
are such that their effect upon hazard 
cannot be accurately forecast. It is es- 
sential, therefore, that reliable experi- 
ence records be available and be ana- 
lyzed promptly in order that rates 
and coverage may keep abreast of cur- 
rent conditions. No one company is in 
a position to perform such a function. 


THE EASTERN 
UNDERWRITER 2 









Page 31 








Casualty Insurance 


AN 


Home Office 





Fidelity and Surety Bonds 


CENTRAL SURETY 


NSURANCE 
CORPORATION 


Kansas City, Mo. 








It requires the joint effort of a sub- 
stantial group of companies. In no other 
way can the casualty insurance business 
hope to keep abreast of developments 
necessary to the maintenance of ade- 
quate and reasonable rates and cover- 
ages, 
Preventive Methods 

“The bureau companies have devel- 
oped and put into effect numerous ef- 
forts to eliminate the contingencies in- 
sured again. Initially such efforts were 
directed toward individual insured risks 
and took the form of rate credits for 
the installation of approved protective 
devices and for a good _ experience 
record.” 

In closing Mr. Haugh paid tribute to 
member companies of the bureau of 
long standing, saying: 

“That casualty insurance has func- 
tioned so admirably is to the everlast- 
ing credit of those loyal companies 
which through periods of adversity and 
prosperity, and at some sacrifice of free- 
dom of individual action, have contri- 
buted to the knowledge, experience and 
financial support necessary to maintain 
the bureau. These contributions have 
been made voluntarily with the knowl- 
edge that the benefits accruing from 
the existence of the bureau are shared 
by all companies by all assureds and by 
all agents, and with the realization that 
the continued existence of such an or- 
ganization is an absolute necessity if 
the business is to avoid chaos and ruin 
or complete governmental control.” 


May Cancel Pro Rata 


Both the National Bureau companies 
and most of the independent casualty 
companies have taken the position that 
those automobile assureds who enlist 
or are conscripted for military service 
should be permitted to cancel their poli- 
cies on a pro rata basis. This provision 
has become automatically in effect in 
the open states and filings have been 
made in the rate regulated states. 

MILITARY SERVICE PLAN 

The Maryland Casualty Company has 
arranged to grant leave of absence with 
pay for periods up to three months, ac 
cording to length of employment, to all 
employes who may be called into mili 
tary or naval service, or who enlist for 
not more than one year, Edward J. 
Bond, Jr., president, announces. 

The Group life insurance which the 
Maryland provides for all its employes 
will be kept in force on service men so 
long as the life underwriting company 
permits this to be done on the basis 
stipulated in the policy. 


ALEX NEILSON’S ANNIVERSARY 
Alex Neilson, assistant treasurer, 
Standard Accident, has completed fif- 
teen years’ service with the company. 
He was presented with a 15-year service 
pin by President C. C. Bowen. 
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National A. & H. Association 
Prepares for Mid-Year Meeting 


President Ferguson Confers With Indianapolis Program 
Makers; Affiliation of New York Club to Be Acted 
On; Public Relations Plans 


Fe. H. Ferguson, Great Northern Life, 
in his capacity as president of the Na- 


tional Accident & Health Association, 
conferred in Indianapolis several days 
ago with the committee there which is 


in charge of the mid-year meeting of 
the association scheduled for 
28-30, 1941. John McGurk, chairman of 
this committee, who is with the Mutual 
Benefit H. & A., revealed the plans al- 
ready made for making this gathering 


best of its Much of 


the discussion centered around selection 


January 


one of the kind 
of speakers and subjects for the various 
sessions, and a questionnaire seeking sug 
this sent 
out to the association’s members. Pro- 
gram chairman is Mansur B. Oakes, di- 
& H. Sales Management 


gestions along line has been 


rector, A 
Service. 

J. M. Drake, 
mittee on special guests, who heads the 
Life & Accident, and H. D. 


Davis, chairman, committee on attend- 


chairman of the com- 


Empire 


ance, who represents Illinois Bankers 
Life, reported on the success of their 
efforts. 


Many companies are planning on hold- 
ing their regional agency meetings in 
conjunction with the mid-winter meet- 
ing with the thought that the program 
will materially help the agents. Wed- 
nesday morning, January 29th, has been 
set aside for companies to hold indi- 
vidual agency meetings. Rooms with 
capacities from ten to 100 persons will 
be available in the headquarters hotel 


Civic Banquet and Play 


At noon Wednesday these groups and 
all others will meet for a mass luncheon 
and sales congress that will continue 
until 4 p.m. At 6:00 o'clock the group 
will assemble again for a civic banquet 
sponsored by the Indianapolis Accident 
& Health Association in conjunction with 
the Indianapolis Chamber of Commerce. 
\ speaker of national prominence will 
give the principal address. C, Norman 
Green, Hoosier Casualty vice-president, 
who is chairman of the entertainment 
committee and a leading spirit in the 
Indianapolis Civic Theater, will direct a 
play to be given as a curtain-raiser for 
the banquet, 


To Act on N. Y. Club Affiliation 


The National Association has sched- 
uled an executive committee meeting for 
Wednesday, November 13, in La Salle 
Hotel, Chicago, at which formal action 
is expected to be taken on the recent 
action of the New York A. & H. Club 
in voting affiliation with the national 
body. As one of the largest and most 
influential groups in the country the 
New York club will give added prestige 
and incentive to national plans now 
under way especially along educational 
and public relations lines. 

This club, it is noted, passed a reso- 
lution at its October 13 dinner meet- 
ng which expressed the sentiment of 
its members that affiliation with the 
National Association should be a volun- 
tary action on the part of each indi- 
vidual member. Many of them now hold 
personal membership in the association 
but there is no desire to corral the en- 


tire body into taking this action. Ex 
pressions of opinion at the New York 
meeting pointed to the increased pro 
gressiveness and prestige of the Na- 
tional Association and the feeling that 
membership now would be a good thing 
for the business. 

President Ferguson expects a sizeable 
attendance of officers, executive com 
mitteemen and company members at the 
forthcoming Chicago meeting. This is 
because it comes on the day that the A 
& H. Week General Committee is hold 
ing a session of its own and that eve 
ning (November 13) the testimonial 
dinner for Thomas Hook, Standard Ac 
cident, will be held in the same hotel 

Accomplishments of the year so far 
will be reviewed and plans and projects 


for the remainder of the year will be 
discussed with special reference to 
getting the entire membership of the 


National Association actively behind the 
plans for the mid-year meeting in In 
dianapolis next January. Tentative ar- 
rangements for the annual meeting in 
Los Angeles in June, 1941, also will prob 
ably come up for consideration. 


Brink’s Film Available 


An additional stimulus to membership 
activities, both in the existing associa- 
tions and in formation of new groups, 
is seen in the announcement made by 
W. B. Cornett, Loyal Protective, chair- 
man, executive committee of the Na- 
tional Association, that the technicolor 
motion picture made by Farl B. Brink 
of Detroit at the annual meeting of the 
National Association at Columbus is now 
available to any local association or 
group of A. & H. men interested in 
forming a local chapter. The only cost 
involved will be transportation charges 
to and from Columbus. The film has 
been titled and requires about thirty 
minutes for its complete showing. Those 
who are interested should contact Chair- 
man Cornett at 908 Ohio State Savings 
Ruilding, Columbus, Ohio. 

Activity along the line of contacting 
the associations of general writing in- 
surance agents to stimulate a greater 
interest in accident and health insur 
ance is being pushed. Clyde E, Dalrym- 
ple, Preferred Accident in Milwaukee, 
first vice-president of the association, 
acted as its official representative at the 
meetings of the Wisconsin Association 
of Insurance Agents in Fond du Lac 
and the Illinois Association of Insurance 
Agents in Rockford. 

Public Relations Plans 

Latest move by the association’s new 
public relations committee, headed by 
Fred M. Walters of Philadelphia, is the 
suggestion being made to local associa- 


tions countrywide that they send in 
names and addresses of secretaries or 
speakers committee chairmen of civic 


luncheon clubs in their respective cities 
and towns as well as the names of local 
A. & H. men who qualify as speakers. 
What the Walters committee has in 
mind is well expressed in the following 
excerpts from a letter sent out by the 
chairman a short time ago: 

“Right now, we want to enlist your aid in a 
plan to bring home to more people 
some of the facts and figures of A. & H. In- 
surance, and at the same time obtain some 
favorable local publicity for your Association 
publicity which may well result in an increase 
in business for all members. The plan is onc 


specific 
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Big Attendance Expected 
At Dinner to Thomas Hook 


The first annual Accident & Health 
Executives’ dinner to be staged by the 
Chicago A. & H. Association November 
17 in La Salle Hotel, Chicago, is ex- 
pected to draw one of the largest gath- 


erings which this fraternity has ever 
held. Chairman Harold R. Gordon re- 
ports that in addition to a heavy at- 
tendance of Chicago men reservations 
have been received from twenty-six 
other cities throughout the United 
States—from Boston to San Francisco. 
Most of the officers of the National 
A. & H. Association will be on hand 


and local associations in Milwaukee, De- 
troit, Indianapolis and Minneapolis are 
planning to send delegations. 

Thomas Hook of the Standard Acci- 
dent and chairman of the Bureau of 
Personnel A. & H. Underwriters, will 
be in the spotlight at this affair. He 
has given forty-six years of continuous 
service to his company and the business 
and has a host of friends who are look- 
ing forward to the opportunity of pay- 
ing tribute to him. 

Lawrence K. Farrell, assistant secre- 
tary, Metropolitan Life, will act as 
toastmaster and toasts will be given to 
Mr. Hook by representatives of several 
organizations, after which Ernest W. 
Owens of Detroit, an old-time friend 


of Mr. Hook’s, will deliver a_ brief 
message. 
Among the Eastern celebrities who 


will attend the dinner are 
Brann, secretary-treasurer, Bureau of 
Personal Accident & Health Under 
writers, and John F."Lydon, Ocean Ac- 
cident, a past chairman of that bureau 


Ralph M. 


successful in other cities and 
can easily be of great help in yours. 

“In every fairly large city there are a num- 
ber of luncheon clubs such as Rotary, Kiwanis, 


which has been 


Optimist and others, These clubs are always 
looking for good speakers on all sorts of topics, 
and would welcome the opportunity to listen to 
an insurance man provided he has something 
interesting to tell them and doesn’t simply give 
a sales talk or a lot statistics. We 
should like to have you obtain for us the names 


and addresses of the 


of dry 


chairmen 
of the speakers committees, of as many of these 
clubs in your city as possible, whereupon we 
them direct provide a 
one of their future meetings. You 
should also give us the name of one or more 


secretaries, or 


will write offering to 


speaker at 


of your members who are qualified, and who 
would be willing, to make such talks from time 
to time; letting us know whether they would 
prefer to prepare their own material or whether 
they want us to furnish an outline. 

“Usually these luncheon clubs are made up 
of representative citizens engaged in all kinds 
of businesses and professions. A message de 
livered to them will reach many others and will 
do much good for A. & H. insurance, both 
locally and nationally, especially as it is usu- 
ally possible to arrange for one or more news- 
paper articles referring to the speaker and his 
subject, both before and after the meeting.” 


COUNCIL TO MEET DECEMBER 5 


The National Council on Compensa- 
tion Insurance has scheduled its annual 
meeting for Thursday, December 5, in 
New York City. Featured will be the 
annual report of General Manager W. 
F. Roeber and election of committees for 
the ensuing year. 


New York, N.Y. 





Empire State Mutual 
Selling Hospital Plan 


BENEFIT TO AGENTS OBSERVED 


Entree to Life Insurance Solicitation; 
Assistance to Producers in 
Financing Themselves 





While Empire State Mutual Life. 
Jamestown, N. Y., is primarily a life 
insurance company, it has been engaged 
actively in selling a hospitalization poli- 
cy since June, 1939, which, according to 
Vice-President M. O. Doolittle is sec- 
ondary and complementary to the sale 
of life insurance. He says that so far as 
experience with the hospitalization pol- 
icy is concerned, it has been at least 
average, if not better than average as 
to loss ratio; that underwriting has 
been strict. The company has attempt- 
ed to limit the sale of this policy to 
those whose economic status is such that 
they can afford this form of protection. 


Life Sales Aided 


Of more importance is the fact that 
the company has been introduced into 
about 4,000 homes, in all of which there 
are potential prospects for life insur- 
ance. Mr. Doolittle says that beyond 
any question this hospitalization policy 
has been the prime reason why sales 
this year are 25% ahead of last year. 
In addition it has enabled the company’s 
agents to finance themselves with a 
living income from the sale of the hos- 
pital policies while developing their life 
insurance prospects. Quoting Mr. Doo- 
little: 

“We realized when we entered this 
business that if we were to plan our 
goal of issuing the hospital policy to 
foster the promotion of Empire State's 
life insurance it was imperative that we 
have a policy so constructed and word- 
ed that all possible misunderstandings 
between the company and its policy- 
holders be avoided. We have continual- 
ly trained our representatives to explain 
fully and fairly the provisions of the 
policy at the time of the sale, and we 
have been pleased with the small num- 
ber of claims it has been necessary to 
cither reject or compromise”. ; 

The Empire State has been using 4 
booklet form of life insurance policy for 
two years, printed in two colors and in- 
dexed on tabs. As there has been an 
increased interest in policy simplifica- 
tion of late, the company feels that tt 
is already well in line with any innova 
tions that may be adopted generally i 
that respect. 


OIL COMPANY BUYS GROUP 

Standard Oil of Ohio has adopted 4 
plan providing Group hospital expense 
insurance and surgical benefits for ap 
proximately 3,000 employes of the com- 
pany and its subsidiaries. Dependents 
of 1,500 employes also have the benefit 
of hospital expense insurance. The plat, 
which is underwritten by the Equitable 
Society, covers employes and dependents 
in the Cleveland general offices am 
plant and throughout Ohio, and if 
Michigan, Indiana, Illinois and Kentucky: 


LICENSED IN OKLAHOMA | 
The Anchor Casualty of St. Paul ha 
been admitted into Oklahoma. 
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Let People Know You’re in Insurance 


Business, Hartford A. & I. Says 


The turnover of the social and business 
world provides many avenues by which an 
insurance agency may gam or lose busi- 
ness. Si¥ thousand babies are born every 
day. Changes are going on constantly. 
The latest edition of “Tips to Producers,” 
mublished by Hartford Accident & Indem- 
nity, tells its agents: how to profit by some 
of them, It reads in part as follows . 


“A§ subject of the utmost importance 
to every insurance producer is that of 
reminding people that he is in business 
_that he can give good service—that he 
sells a good ‘product’—that he represents 
fine companies—etc., etc. Whereas this 
subject concludes with such matters as 
time control, planned solicitation and 
advertising, it begins with mathematics 
and logic. Since 1930, 14,000,000 Ameri- 
cans have died. Some of these people 
were your customers. Since 1930, 20,- 
000,000 babies have been born. The 
hich school graduates of 1930 are now 
married, are well established in homes 
of their own and need and are buying 
insurance. 

“It is easy for a producer to think 
in terms of personal and business ac- 
quaintances of many vears’ standing. It 


OKLA. RATE CUT GRANTED 





Comp. Classification Covering Excavation 
Work on Earthen Dams Now $5.77 
Per $100; Council Made Filing 
The Oklahoma 


November 2 


Insurance Board on 


granted a_ reduction in 
workmen’s compensation and employers’ 
liability rates on the classification (Code 
No. 6015) covering excavation work in 
connection with construction of earthen 
dams. Rates were reduced from $8.14 to 
$5.77 per $100 of payroll. 

The filing, made by the National Coun- 
cil on Compensation Insurance, was in 
behalf of all companies writing work- 
men’s compensation in the state. The 
Council’s proposal would establish at this 
time approximately the same relation in 
rates for dam construction classifications 
and excavation as was obtained at the 
time the dam construction was first es- 
tablished, 


Companies Advance Rate 


For Neb. Highway Bonds 
Following an opinion by the Nebraska 
attorney general’s office, companies writ- 
ing bonds for employes in the Nebraska 
Highway Department have doubled the 
rate. The new rate is $5 per $1,000. In 
the past the practice has been for the 
companies each year when the bond ex- 
pired to write continuation certificates 
which they contended kept the old bond 
in force for the amount written. 

When questioned regarding this pro- 
cedure the attorney general’s office ad- 
vised that the continuation certificates 
should be refused and new bonds re- 
quired. It was explained that by the 
use of continuation certificates bonding 
companies limited their liability and an- 
tual renewals do not increase the 
amount of the bond. 





Senator Radcliffe Wins 


United States Senator George L. Rad- 
diffe of Maryland, vice-president of the 
Fidelity & Deposit Co. of Maryland, 
te-elected to the Senate on Novem- 
. 5. Senator Radcliffe defeated Harry 
W. Nice, his Republican opponent and 
‘ormer governor of Maryland. 

p thomas D’Alesandro, Jr., of Poor, 
pewen, Bartlett & Kennedy, also a 
of ian was re-elected to the House 

€presentatives from the Third Con- 
Sressional District. 


is easy to think in terms of renewals 
and of old customers. It requires plan 
ning to think in terms of new business 
and new customers. 
Changes in Business 
“Consider for example the ‘birth’ and 


‘death’ of commercial concerns. In 1939, 
Dun and_ Bradstreet made 1,378,000 
changes in their listings—added_ the 


names of 402,000 new concerns—removed 
the names of 373,000 concerns. Some of 
the 402,000 business firms added on Dun 
and Bradstreet’s lists were probably in 
your territory. Have they through per- 
sonal interview, a letter or circular, or 
any form of reminder been advised that 
you are in the insurance business? Have 
they been reminded of the value of the 
contracts you have for sale and of the 
virtues of your service? 

“It all adds up to this: how often 
does a producer, even by a brief letter, 
remind people that he is in the insur- 
ance business? That is the problem re- 
duced to its simplest terms. It is not 
necessarily the solution to the problem 
because competitors may have adopted 
more effective methods of making regu- 
lar contacts with local members of the 
insuring public.” 





NUNN BOSTON SPEAKER 
Underwriter for Loyal Protective Ad- 
dresses Accident and Health Associa- 
tion at Dinner-meeting 

The Boston Accident & Health Asso- 
ciation met October 29. Following a 
dinner Willis A, Simmons, general agent 
for Loyal Protective and president of 
the association, presented Henry W. 
Nunn, chief underwriter of that com- 
pany, who was the speaker of the occa- 
sion, 

Taking as a topic, “The Underwriter, 
the Agent and the Applicant” he dis- 
sected the A, & H. policy application 
question by question, on the basis of his 
experience in reviewing the thousands 
that have come to his attention. He re- 
lated specific instances where the under- 
writing investigation had disclosed pecu- 
liar situations. “It is up to the under- 
writer,” he said, “to make the final judg- 
ment as to the gains or losses. Thanks 
to the increasing efficiency of the agents 
losses are decreasing with most of the 
companies.” 


ONTARIO HAS ACCIDENT PLAN 

Casualty companies in Canada are giv- 
ing support to the plan of Ontario At- 
torney General Conant to lessen automo- 
bile accidents. The program includes 
rewards for hit-and-run drivers; in- 
creased education of drivers; reduction 
of speed limits; increase in police forces; 
jail sentences to supersede fines. 
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DECEMBER 3lst, 1939 
Voluntary Contingency Reserve 


TOTAL ADMITTED ASSETS 


NOTE: Securities carried at $361,062.50 in the 
above statement are deposited as required by law. 


CASUALTY - FIDELITY - SURETY 
Re- Insurance 


New York 


$2,000,000.00 
4,925,022.53 
500,000.00 
4,411,967.35 
2,659 228.69 | 
14,496,218.57 




















America Fore “Old Guard” Dinner 


Home office “Old Guard” members of 
the companies comprising the America 
Fore Group held their annual dinner at 
the Hotel Pennsylvania, New York City, 
last week. The “Old Guard” is made 
up of employes who have served twenty- 
five or more years with America Fore 
companies. 

Vice-President Charles L. ,Newmiller 
presided as toastmaster. Featured speak- 
ers of the evening were President Ber- 
nard M. Culver and Executive Vice- 
President Frank A. Christensen. Henry 
Keck was chairman in charge of dinner 
arrangements. Entertainment during the 
evening was furnished by professional 
talent. 

President Culver in his talk greeted 
the assembled guests and expressed his 
deep appreciation and that of the or- 
ganization as a whole for the many years 
of loyal and efficient service represented 
by those present. 

Guest of honor again was W. W. An- 
drews, retired, now 90 years of age. 
Mr. Andrews joined America Fore in 
1867. Next oldest in point of service 
is H. A. Nelson, who still attends busi- 
ness every day. He came with the or- 
ganization in 1875 and has now com- 
pleted sixty-five years of active duty. 

During the year fourteen new mem- 
bers joined the “Old Guard” in the home 
office territory. Seven are connected 
with the fire companies of the group and 
seven with the Fidelity & Casualty. It 
is interesting to note that one of the 
new members, who attained her twenty- 
fifth anniversary last February, is Miss 
Agnes N. Mahon, secretary to Presi- 
dent Culver. Through almost her en- 
tire business career Miss Mahon has 
been secretary to the top executives of 
the America Fore Group, serving in that 
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capacity with the late Henry Evans and 
the late Ernest Sturm. 

The “Old Guard” roster carries on its 
rolls several who have completed more 
than a half century of service. J. P. 
Schelling of the home office accounts 
department of the Fidelity & Casualty 
attained the status of a fifty-year man 
during the year. Country-wide, America 
Fore’s “Old Guard” organization totals 
363, of which 196 are connected with the 
casualty company and 167 with the fire 
companies. 


RAYMOND-COMMERCE TENANT 








Amer. Casualty Now in Large Newark 
Bldg.; List Now Embraces 24 Fire- 
Casualty and 12 Life Co. Occupants 
American Casualty of Reading, Pa., is 

moving its Newark, N. J. branch office 

on November 9 from 26 Clinton Street, 
to more spacious quarters in the Ray- 
mond-Commerce Building, and will be 
ready for business at the new quarters 
next Monday. Complete underwriting, 
claim and production facilities will be 
maintained under the managership of 

George H. McKelvey. So far this year 

his office is sizeably ahead in its writings. 
Raymond-Commerce Building, regarded 

by many as the insurance center of 

Newark, now houses the branch offices 

or general agencies of two dozen com- 

panies in the fire-casualty fields and a 


dozen companies in the life insurance 
field, and with the list still growing 
A recent expansion in space of some 


significance was that of Federal Bureau 
of Investigation taking the entire eigh- 
teenth floor of the building, having pre- 
viously been tenants for smaller space. 





NEW YORK TRAFFIC DEATHS 


September Fatalities Declined While 
Accidents Increased; Record for 
Nine Months This Year 
According to Commissioner of Motor 
Vehicles Mealey of New York traffic 
deaths in that state during September 


declined more than 7% from those of 
the same month last year, while the 
number of accidents and injuries in- 
creased. 


In the metropolitan New York area 
fatalities declined from seventy-one to 
sixty-six and in urban and rural New 
York from thirty-seven to thirty-two, 
and from 148 to 139, respectively. Fol 
lowing is a comparative record of motor 
vehicles accidents, deaths and injuries in 
New York State for the first nine months 
of 1940 and 1939. 


1940 1939 
Accidents 53,696 Accidents 52,438 
Deaths 1,679 Deaths 1,618 
Injuries 69,108 Injuries 70,585 





NEW CHARLOTTE, N. C., AGENCY 

Carolina Insurors, Inc., of Charlotte, 
N. C., has just been organized to replace 
the insurance department of the Carolina 
Realty Co., of that city. 
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Liability of Schools. 
For Child Injuries 


BOOK BY H. N. ROSENFIELD 
Would Hold Education —* Responsi- 
ble for Negligence; Present Insur- 
ance Methods Questioned 
accidents to 


Liability of schools for 


students is the subject of a new book 
by Harry N. Rosenfield, lawyer, in 
structor in school law at New York 


School of Education and ac 
associated with the Board of Edu 


University 
tively 


cation of New York City. It is spon 
sored by the Center for Safety Educa 
tion at New York University and the 
New York University School of Law. 


The title of the book ts “Liability for 
Schoel Accidents” and it will be pub 
lished by Harper & Brothers, to appear 
November 12 


Mr. Rosenfield says his book's intend 


ed to direct attention “to the lack of 
legislation for child protection from and 
compensation for school accidents.” It 


is regarded also, however, as a socio 
logical study of wide public appeal, and 
particularly so to parents, community 
and state officials, lawvers and insurance 
executives 
Would Change Law 

Mr. Rosenfield would change “the pre 
valling principle of law": that a school 
district or a school board is not, in the 


absence of a statute, subject to liability 
for injuries suffered by pupils or others 
during and in their attendance upon 
school.” He declares that “the doctrine 
of state immunity in tort survives by 
virtue of antiquity alone. Even courts 


which uphold the principle admit that it 
arises from a misconception of the early 
law and that it is an illogical rule; no 
public policy based on the sovereignty 
of the state now calls for the perpetua- 
tion of such an outmeded and barbaric 
doctrine. Why must the individual in 
jured in a school go crippled for the 
rest of his or her life because of finan 
cial inability to obtain proper medical 
attention and services? Why must the 
school itself appear to be the most back- 


ward of all of our social institutions ?” 

Mr. Rosenfield discusses a number of 
measures which already are being ap- 
plied in various states to alleviate the 


situation he describes. These, he re- 
ports, range from placing the school dis- 
trict practically on a liability par with 
private corporations, to holding school 
boards liable for their own negligence, 
instituting accident reporting systems, 
and the use of liability insurance. Re 
garding liability insurance, Mr. Rosen- 
field asks whether a school board which 
is not liable for injury, and therefore 
may not pay for damages resulting from 
such an injury, may use tax funds to 
purchase imsurance to protect it from 
liability to which it is not subject. 
More Protection Urged 

“Approximately three-quarters of the 
states,” he writes, “have no. statutes 
authorizing such insurance, On the other 
hand, some do. There is a large and 
constantly growing group of states which 
permit lability insurance to cover dam- 
ages resulting from negligent operation 
of school buses Provision should be 
made to cover the board and the teach- 
ers against injuries to children on special 
field trips, and specific hazards ought to 
overed swimming pools, 
diving boats and saddle horses, 
to mention but a few.” 


Ive c such as 


boards, 


INGERSOLL TO HARTFORD 


Thomas ( Ingersoll, field assistant, 


casualty lines in the Worcester, Mass. 
branch has been transferred to Hart- 
ford, Conn., to replace George V. Fer 
nandez who has been transferred to the 


office where 
field 


larger Philadelphia, Penna 
he will continue his 
assistant 


duties as 


McSWEENEY’S TITLE CHANGED 
William M McSweeney, assistant 
manager, indemnity lines, of the Insur- 
ance Exchange branch of the Travelers, 
Chicago, IL, has had his title changed 
to assistant manager of casualty lines. 
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Recent Court Decisions 





Compiled by John Simpson 





Author, “The Law Relating to Automobile Insurance” 


Burglary Policy—Keeping Itemized 
Books 


Court ot Appeals, 
Cohen, 106° F. 


The Third Circuit 
Globe Indemnity Co. v. 
2d 686, reversing judgment for plaintiff 
in the Federal District Court for last 
ern Pennsylvania (22 F. Supp. 553) and 
remanding the case for a new trial, holds 
that in order for books and records to 
be “regularly kept” within the language 
of burglary policies providing therefor, 
they must be will enable the 
insurance company to. ascertain” the 
amount of the loss accurately and fairly. 
The company must also be 
certain from some source independent of 


such as 


able to as 


the insured that the latter did in fact 
purchase the articles alleged to have 
been stolen. This the court applied to 


the records of the plaintiff, a retail jew 
elry store. There must be available to 
the company the price 
of the merchandise from sources not en 
tirely dependent upon the insured’s good 
faith. It was held that as to items for 
which the insured could not supply the 
name of the vendor, or a bill of lading 
or voucher it could not be said that the 
amount of loss could be ascertained with 
accuracy or from records regularly kept 
within the terms of the promissory war 
ranty. Exception was made of 
shown by cards upon which the name 
of the vendor was written as well as 
the cost of the article, which were 
held suff cient Vouchers, receipts or 
cards prepared by the insured showing 
the nature of the merchandise and the 
sources of it were also held within the 
warranty. The fact that the insured’s 
performance of the warranty in the past 
was deemed sufficient by the company’s 
assistant claims manager and the com- 
pany paid the claim was held insufficient 
to relieve the insured from performance 
of the warranty. 

One member of the court dissented 
on the facts because on paying insured 
a former claim the company’s represen 


a check of cost 


losses 


tative had expressed himself satisfied 
with the manner in which plaintiff's 
records were kept. 
* a 2 
Spouse Not Covered Unless Named 
Specifically 


Affirming denial of plaintiff's motion 
for summary judgement (171 Misc. 908, 14 
N. Y. S. 2d 287) in an action by an 
injured automobile passenger brought 
under Section 109 of the New York In- 
surance Law to recover from an insur- 
ance company the amount due on an 
unsatished judgment entered in an ac- 
tion for personal injuries, the New York 
Appellate Division, Fuchs v. London & 
Lancashire Indemnity, 17 N. Y. S. 2d 
338, characterized the facts as unusual. 
The court’s statement of facts is 
substantially as follows: 

On January 2, 1938, plaintiff sustained 
personal injuries while riding as a pas- 


these 


senger in an automobile owned and 
operated by Hersch Fuchs. On January 
10, 1938. she commenced an action 
against Fuchs in the Supreme Court, 


Bronx County, alleging negligence. Fuchs 
carried a $5,000 liability policy issued by 
the London & Lancashire, whose attor- 
neys appeared for him in the action. On 
January 30, four weeks after the acci- 
dent, the plaintiff (injured party) and 
Fuchs were married. 


The London & Lancashire learned of 
the marriage about three months later 
and disclaimed liability When the ac 


tion came to trial no one appeared for 
the defendant Fuchs, whereupon the 
plaintiff took an inquest and was award- 
ed $1,500 damages, on which judgment 
was entered. The judgment remaining 
unsatisfied, the plaintiff commenced this 
action in the Supreme Court, West- 
chester County. The insurance company 


based its denial of liability on Section 
109, Subd. 3-a, of the Insurance Law, 
reading: “No such policy, however, hereto 
fore or hereafter issued, shall be deemed 
to insure against any liability of an insured 
for injuries to his or her spouse or for 
injury to property of his or her spouse, 
unless express provision for such insur- 
ance is included in the policy.” 
Liability of Insured 
The Appellate Division said: “The 
policy issued here contains no express 
provision insuring against liability for 
injuries to the of the insured. 
If the insured and the plaintiff had been 
husband and wife at the time when the 
personal injury action was commenced, 


spouse 


there could be no recovery on the pol- 
icy But the language of the statute 1s 
broad enough to include also a case 


where the parties marry during the pend- 
eney of the action. It recognizes the fact 
that policies of this kind insure only 
against liability incurred by the insured. 
In fact, the insurer’s obligation under the 
policy in this case is ‘to pay on behalt 
of the insured all sums which the insured 
shall become obligated to pay by reason 
of the liability imposed upon him by law 
* * *’ Hence under both the statute 
and the policy, the insurer’s obligation 
to pay does not arise until liability is 
imposed upon the insured. Since such 
policies are contracts of indemnity 
(Weatherwax v. Royal Indemnity Co., 
250 N. Y. 281, 165 N. E. 293), there is no 
right of recovery thereunder until the 
insured has sustained damage through 
the entry of judgment against him. 755 
Seventh Avenue Corp. v. Carroll, 266 
N. Y. 157, 194 N. FE. 69. If at that point 
the parties to the personal injury action 
are husband and wife, the policy pro- 
vides no protection to the insured 
against the liability which then for the 


first time comes into existence.” 
Legislative Intent 
This conclusion, the court said was 


confirmed by the circumstances under 
which section 109, subdivision 3-a_ of 
the Insurance Law was enacted. This 
statute is merely a by-product of an im- 
portant amendment to the Domestic Re- 
lations Law. Prior to 1937 a husband 
was not liable to his wife for personal 
injuries resulting from negligence. Four 
sections of chapter 337 of the Laws of 
1937, one of which granted to either 
spouse a right of action against the 
other for negligent injury to person or 
property and others amended the Vehicle 
and Traffic Law by providing that pol- 
icies of insurance issued to motor vehicle 
owners need not insure against injuries 
to the spouse of the owner “disclose a 
considered legislative intent to create a 
right of action theretofore denied, and 
at the same time to protect insurance 
carriers against loss through collusive 
actions between husband and wife In 
such actions there is a manifest 
tunity for fraud, and the temptation is 
no less in a case like this, where the 
parties marry while the action is pend 


oppor- 


ing, than in a case where they were 
husband and wife at the time the in 
juries were sustained. If the Legisla- 


ture intended to forestall fraudulent 
actions between spouses at the expense 
of insurance carriers it would be in 
harmony with that purpose to hold 
that the statute was intended as a bar 
to this action. 
Definite Policy Established 

“Nothing to the contrary is to be 
found in Rozell v. Rozell, 281 N. Y. 
106, 22 N. E. 2d 254, 123 A. L. R. 1015. 
There it was held that an action for 
negligence will be between brother and 
sister, and that such an action is not 
contrary to public policy. There is no 
such question here. No one doubts the 
plaintiff's right to sue her husband. That 
right is expressly sanctioned by statute. 
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==: 
The question is whether, having availed 
herself of that right successfully ‘h 
may collect her damages from the hue. 
band’s insurer. In our judgment the 
Legislature has established a definite 
policy which prevents such a recover, 
in this case.” ) 

The order denying plaintiff's Motion 
for summary judgment was affirmed. _ 


Insured’s Default Does 
Not Absolve Insure; 


In the Supreme Court of Alberta 
Justice W. C. Ives, gave a decision which 
is said to create a precedent in Canada 
In effect it means that any default of 
an insured person does not prejudice the 
richt of an injured party to collect dam. 
ages from an insurance company. The 
circumstances were that following an 
automobile accident, Miss Mary Shaw 
Calgary stenographer, and J. R. Hanna, 
assistant refinery superintendent, brought 
section against Donald S. MeFadyen 
Calgary livestock dealer. Miss Shaw 
obtained judgment for damages, and Mr. 
Hanna obtained judgment for damages 
to his car. 

Subsequently the plaintiffs endeavored 
to collect the damages award from the 
insurance company, which declined to 
settle the claim on the ground that Mr. 
MeFadven had obtained his insurance 
policy by misrepresentation, in that he 
had failed to disclose that he had had 
a previous accident and that a previous 
insurance policy had been cancelled. 

The court decided that any default 
of an insured person did not prejudice 
the right of an insured party to collect 
damages from the insurance company 
Thus the insurance company was held 
liable for an award of $899 and costs to 
Miss Shaw, and an award of $445 and 
Mr. Hanna. 


costs to 


Mass. Bonding Resumes Its 
Correspondence Course 


Russell Bond, 
Massachusetts Bonding, 
revival of that company’s casualty and 
surety correspondence course after a 
moratorium of several months. The final 
unit in the fidelity section of the course 

embracing bankers’ blanket bonds—s 
completed and those taking the course 
are invited to submit their answers to 
questions for grading. 

Director Bond advises that the next 
unit in the course will cover the principal 
types of judicial bonds 


E. W. Sawyer’s Talk 
(Continued from Page 30) 


bility and business to elicit through in 
quiry all activities which expose the in- 
sured to liability loss. He must also be 
sufficiently familiar with his manual 0! 
rules and rates to know whether activi. 
ties are specially rated or are included 
within the rates for specific covers. |. 

“Probably no development in liabilit 
insurance has offered the agent a better 
means of rendering a valuable servic 
to his clients at the same time increas: 
ing his own compensation. To induce 
a client to purchase insurance agatns 
more liability hazards will necessaril) 
increase the premium, To be able t 
sav to the client that his policy protects 
him against all liability not specifically 
excluded, whatever change there may be 
in his business activities, is to be able 
to render a service far superior to any 
you have previously given him. 

Way to Create Trouble : 

“But if that service is to be satislac, 
tory, you must make him_ understan 
that the policy covers all his liability 
that the initial premium is based om 
upon hazards then existing, and that : 
the end of his policy he must pay <4 
premium required because of changes 
the hazards of his business. If the pe" 
icy is not sold on that basis, you a 
headed toward trouble.” 


educational director, 


announces the 
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